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Theban girl at ancient well 


In backward Egypt, where 
water is carried as it has 
been for thousands of years. 
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KEWANEE 


Steel Boilers 


—there’s more in them 





A Lincoln Car takes up 
more room and weighs 
more than a Ford. There’s 
more in it—more power, 
more comfort, more ser- 
vice. 


Likewise Kewanee Boilers weigh 
more and occupy more space than 
many other boilers. There’s more in 
them—more material, more steam 
space, more firebox. So naturally they 
do more. | 


Remind your customers of these 
facts when they think a Kewanee 
occupies too much space. 


KEWANEE BSILER COMPANY KEWANEE, ILLINOIS 








Atlanta, Ga. Cincinnati, Ohio BRANCHES New Orleans, La. San Francisco. Cal. 
Birmingham, Ala. Cleveland, Ohio Philadelphia, Pa. Seattle, Wash. 
Boston, Mass. Dallas, Tex. El Paso, Texas Los Angeles, Calif. Pittsburgh, Pa. Spokane, Wash. 
Charlotte, N. C. Denver, Colo. Grand Rapids, Mich. Memphis, Tenn. St. Louis, Mo. Toledo, Ohio 
Chattanooga, Tenn. Des Moines, Iowa Indianapolis, Ind. Milwaukee, Wis. Salt Lake City, Utah Toronto, Ont., Can. 
Chicago, Ill. Detroit, Mich. Kansas City Mo. Minneapolis, Minn. San Antonio, Texas New York City, N.Y. 


STEEL HEATING BOILERS, RADIATORS, WATER HEATERS, TANKS AND WATER HEATING GARBAGE BURNERS 


Se SARs pets oe eo ee Sse Ahan ate 
OS A it one Spi, ee AN Es te Aa eM rn sii. 2 aa eg ll 





ful 


“ ae _ ba fo is Ce rai 














November 21, 1925 DOMESTIC ENGINEERING 


POTN UM UT UU 





Wilmington, Del. 





Wu 


HUMANA 


TAANIh 


Mention Domestic ENGINEERING when writing advertisers. 





Next Thursday will be the Three Hundred and 
Fourth Anniversary of Thanksgiving Day. 


We hope every one everywhere has a lot to be 


thankful for. 
We know that YVQGEL Plumbers have! 


We’ve helped them make 1925 their greatest year. 

, . . . = . 
We’ve watched them increase their business, their 
profits, and their customer friends. 


We're glad for in their success, lies our success. 


Ask your jobber what the VYQGEL Line will do for 
your business, Mr. Plumber, then make 1926 your 


greatest year. 


The VQGEL Line will hel 
over business depressions. 
white elephants that somehow get in and cost so much. 


It will take care of old man O. H. E. 


It will give you lots to be thankful for—not only 
Thanksgiving Day but every day. 


you. It will tide you 
t will make up for the 


See your jobber now—he'll help you. 


Jos. A. Vogel Co. 


St. Louis, Mo. 
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Doubtless it is possible to make 
a better Ball Cock than the 
Dale, but assuredly one has 


never yet been 


made. 


We Sell the Retail Plumbing Trade Exclusively 
WOLVERINE BRASS WORKS 


MANUFACTURERS 


GRAND RAPIDS, MIC 
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DESOLVO 








| HERE is one vital factor in handling DESOLVO 
that means profit to you--POPULAR DEMAND. 


You need not force its sale---DESOLVO has been 
known for years and is recognized today as the 
one aid in clearing drain obstructions and thaw- 


ing frozen pipes. 


Today DESOLVO is better than ever---it is an 
IMPROVED product with 25% more dissolving 
power and practically no fumes. 


Resolve to sell DESOLVO--- today! 


THE CHAMBERLAIN CO. 


wn Order from your Terminal Way, S. S. PITTSBURGH, PA. 
jobber 
— write us about our 
free window display offer. 
Learn the profit possibil- 


ities of DESOLVO— act 
tcday! 
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We are going to do everything possible 
to help you get the trade that belongs 
to you! Since we do not sell to the 
grocery trade and in order to help you 
compete with this class of trade, we 
have introduced as an addition to our 
line the DESOLVO SPECIAL, a can 
that can be sold at 25c and thus meet 
price demand without the sacrifice of 
the improved DESOLVO quality. Get 
after this business NOW. Make this 
business worth while to you this 
winter! 











Tubola 


Makes bath 
tubs white. 





KK 


Cleans closets with- 
out scrubbing. 





Chaco Boiler 
Liquid 
Repairs leaky 
steamand hot 
water boilers. 











Sewer — pee em 


Pipe Cleaner 


Mant Tete nd b 
anufactured by 
THE CHAMBERLAIN COMPANY 








PitTSsBURGH, 


PA. 
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The Plumber Who Cares 


for a better and lasting business knows 
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The advantage of The advantage of 


buying cheap is only buying the best is 


when paying for it satisfied clients 





For 38 years Douglas Fixtures have maintained a standard of quality to contractors who have used 
them. One service trip to repair defects of cheap fixtures makes them expensive. Douglas Fixtures 
are manufactured in our own Potteries, Brass and Wood Working Plants, under our own supervision 


mine 
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MAIN PLANT— GENERAL OFFICES—CINCINNATI, OHIO 
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EASTERN POTTERY—TRENTON, N. J. 


The John Douglas Company 


Manufacturers of the most complete and up to date line 


General Office, Cincinnati $ z $ Factories, Cincinnati and Trenton 
BRANCH OFFICES 

Atlanta, Ga. Cincinnati, Ohio Indianapolis, Ind. New Orleans, La. Syracuse, N. Y. 
Asheville, N. C. Charlotte, N. C. Kansas City, Mo. Newark, N. J. oledo, Ohio 

» Mass. Dallas, Texas Lincoln, Neb. Philadelphia Pa. Washington, D. C. 
Chattanooga, Tenn. Dayton, Ohio Louisville, Ky. Pittsburgh, Pa. Wheeling, WwW. Va. 
Cleveland, Ohio Des Moines, Iowa Memphis, Tenn. Richmond, Va. 
Chicago, iu. Detroit, Mich. Milwaukee, Wis. St. Paul, Minn. 




















Mention Domestic ENGINEERING when writing advertisers. 








November 21, 1925 


DOMESTIC ENGINEERING 











Ie 

















“Trojan”—Plate H-5005 











Plate H-4710 





“Climax”—Plate H-5820 











“Public’—Plate H-866@ 
Plate H-9210 
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922 Franklin St. 


Oakland, Cal. 
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Sone diamond iP is more than | - 


the trade mark of the Woodward- : 
It is your symbol of better \- 





Wanger Co. 
business. 


First it is the identification mark of the 
Mushroom Parabal and the Never-Drip Washer— 
products advertised regularly to millions—articles 
you sell at a good profit—business strictly for 
Master Plumbers only. 


Secondly, this mark is your symbol of quality and 
durability in many specialties you use day-in-day- 
out in your work—every one the best that can be 
made—every one your assurance of work well done. 


Push the products that are helping you and 


“Use ’em on every job”’ 





Woodward Wanger Co. 
Quality Plumbing Specialties Since 1906 


1106-14 Spring Garden St. 
Philadelphia, Pa. 
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24-Hour 
Service 


The Woodward-Wanger 
Co., with branches in 
Philadelphia, Chicago and 
Oakland, Cal., offers a 
complete country-wide 
service of great value to 
every Master Plumber in 
the land. No matter what 
your locality, send your 
order to our nearest branch 
and your shipment will 
leave within 24 hours of 
the time your order is re- 
ceived. 


26 N. Clinton St. 
Chicago, Ill. 
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The Hotstream Kerosene Water Heater 
gives the satisfaction and service you 
would want yourself if you lived in the 
suburbs or country. 

When you install it, you can rest 
assured that another pleased customer— 
one booster—has been added to your 
ist. 

The wick burner, lights instantly with 
a match. Quadruple copper coils heat 
quickly—furnish hot water at usable 
temperature on first circulation. 


Two sizes, No. 20 K. W. for ordinary 
hoimes, No. 20 G. K. for larger homes. 


THE HOTSTREAM HEATER CO. 


“Makers of Heaters That Heat’’ 
CLEVELAND, OHIO 


Branch Offices; New York, 210 East 45th St.; Chicago, 627 Washington Blvd.; Philadelphia, 892 Drexel Bldg.; Toronto, 269 West Richmond St. 


Manufacturers of a Full Line of Gas and Kerosene Heaters — 
Standard, High-Grade Products Built to Give Lasting Satisfaction 
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for PERMANENCE 


“Copper water pipe, found in Egypt, was put to 
work 5,400 years ago. And it does not leak yet.” 


—Copper and Brass Research Association: New York City 


Yes, the Egyptians certainly knew how to build 
for permanence, hence the pyramids. If alive 
today, their famous craftsmen would surely 
approve of the 


Because it is built of heavy copper and is made 
on a Quality Basis. Yet the price is reasonable. 
Every home owner will be proud of their copper 
boiler if it is a “Riverside.” 


Install Brass or Copper Pipe with a ‘‘Riverside’’ 
Copper Boiler—a strong link in a strong chain 


Manufactured Exclusively by 


RIVERSIDE BOILER WORKS, Inc. 


CAMBRIDGE, MASS. 


Manufacturers of the famous ‘‘Kantleak’’ Range Boiler and 
domestic hot water systems 


Warehouses 
NEW YORK: John G. Kelly, 210 E. 45th St. 
CHICAGO: Lehnen & Webb, 1624 S. Clark St. 
SAN FRANCISCO: A. B. Ambler, 444 Market St, 
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THENVE TOOL. MACHINE WORKS) 


MANUFACTURERS OF HIGH GRADE PIPE TOOLS 





4120-4130 FULLERTON AVENUE 


CHIGAG O}Ian,, 
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y HARRY G,NYE 


Master Plumbers and Steamfitters 
of the U.S.A. 


Fellow Citizens, 


An Irish friend of mine recently went into the building material game 
and they told him he ought to have a slogan for his business. At 
first he thought that they meant a sloe gin, but he said, "Nothing 
doing, nothing like that." Beoause he is an Irish prohibitionist - 
(and that isn't the only lie I ever told). 


Then they explained to him what a slogan is -- a sort of a motto -- 
something nifty -- like "Say it with Flowers." "That's a good idea," 
he said, "I'll think it over.” A few days later there appeared in 
large letters above his place of business these words: "Say it with 
Bricks." 


There comes many times in every man's life when that is a darned good 
motto. I am a man of peace. I am always ready to smoke the pipe of 
peace with anybody. But now and then there comes a time when a pipe 
of peace doesn't seem to do any good. Then the thing to use is a 
piece of pipe. | 


I don't want to get rough, I wouldn't want anyone to think that I am a 
rude, boisterous fellow, oh, deah noe I can be as nice as anybody when 
that is the nice thing to do. But when the time comes when doing the 
nice thing won't do, then, "Say it with Bricks." 


Don't say it with feather pillows, or silk cushions, or cream-puffs, or 
even pies. That will only mess matters up, and won't do any good. What- 
ever you do in this life, don't do it half-way. Say it with flowers first, 
and then if that won't do any good, say it with bricks. Say what you mean 
so they will know what you mean, and that you mean what you. say. (But 

say it, don't write it.) 





But you probably will never have any trouble with anybody about anything 
if you use Nye Dies -- the dies you swear by, and not at. 


Yours with flowers, 


ey ll a 


(OGRA. ey 4 
ye 4 a} 4 
This letter copyrighted 1925, em ey a 
The tools you swear BY and never AT. by Harry G. Nye Seine i 
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A knockout blow 
to labor turnover 


. HE plumber merchant who has the good sense and the 
good fortune to put a Willie Williams on his force of pro- 
ductive helpers attracts to his payroll the cream of journeymen 
workers. And he keeps them on his payroll—month in and month 
out. He deals a decisive blow to costly labor turnover—he 
banishes forever the spectre of “here to-day and there to-morrow” 
labor. Finally, he frees himself from the dead weight of added 
overhead that results from shifting labor. 
And for the plain reason that the Willie Williams transfers the human 
drudgery of threading pipe by the laborious and energy-robbing hand 
method to a machine that threads, cuts and reams in quarter the time—that 


produces a type of thread impossible with the jerky, uncertain hand stock 
and leaves the operator with normal energy for more productive work. 


Consider: The Willie-Williams threads, cuts and reams pipe, bolts and 
nipples in one single setting of the machine. Eliminates two needless opera~ 
tions. Saves time and labor—cuts threading costs 75%. 





The new revised edition of the 32-page Willie Williams booklet 
tells how the Willie can pile up profits for you. Get your copy tcday. 


WILLIAMS TOOL CORPORATION, ERIE, PA. 


Canadian Plant—Brantford, Ontario 














. 
‘ 
5 Th . "8 
s Williams Tool Corporation, Erie, Pa. 
§ Please send me your new revised Willie Williams 32 page booklet. 
r y pag 

A definite proven fact: The Willie 4 

Williams cuts costs 75% on every thread- 5 Name 

ing job it does. Get in on these savings. a ea eee eee oy RN eer ge En ee oe 

Williams Pipe Threading Equipment ' Address 

is mad; in a complete range of sizes, 4 

from % inch to 24 inches. FC PEN 7 renee age eee sis iene RD aterem Gute 












WILLIE 


PORTABLE POWER 





PIPE MACHINE 
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The man who is so busy that he does not have time to read his trade paper is like 
the man who was so busy chopping wood that he did not have time to sharpen his axe 


during the Allied party on the other side of the 

water—those cars which were marked to indicate 
that where a certain number of horses might travel, a 
certain other number of men might travel—you’ll be 
interested in the article, “The French Bath,” in this 
issue. Our diplomats are very much concerned over 
the thought that America ought not to get mixed up in 
foreign affairs. But American business doesn’t feel 
that way. We are leading the world in sanitation. 
From time to time an American contractor takes on 
a foreign job. Perhaps there will some day be a great 
field for that sort of thing, and the 
contractor who goes into it will want to 
know something about the field in ad- 


[: YOU RODE IN THOSE FAMOUS CARS 


THE BOSS SAYS: 


























merchant. E. Williams takes a look at 
the problem of “Gas Water Heaters” 
this week and diagrams a couple of 
what’s-wrong-with-this-picture instal- 
lations just to show how it shouldn’t be 
done and then tells the why of it. The water heater 
field is one rich in possibilities for the master plumber 
and heating contractor. But we can’t afford to have 
the water heater go wrong because the installation was 
not correct—nor to have the customer’s gas bills pay 
for heating water which he doesn’t get. 


to lose an 


UR OLD FRIEND IN THE TIME-TRIED 

combination of Dolan & Olson cuts loose this week 
with what some of us agree is one of the best yarns he 
ever told. If you don’t actually know, at least you 
suspect that these Dolan & Olson stories are not fic- 
tion—they’re founded on the experiences of a man 
who knows every kink and wrinkle of the troubled 
days of the plumbing and heating contractor. Some- 


It’s always a great wrench 
old customer 


times what he says isn’t complimentary. But he says 
it with a twinkle in his eye and we know that he knows 
that the sort of thing he occasionally criticises is fast 
disappearing. And best of all we know that trouble 
doesn’t trouble him permanently—he has the valuable 
gift of learning the lessons which trouble teaches. 


HE SUCCESS OF ANY MOVEMENT, SUCH 

as the campaign against the Pollution of Streams 
undertaken by “Domestic Engineering” and adopted 
by the national association and various state associa- 
tions, depends upon the co-operation of everyone con- 
cerned. And the master plumber is 
concerned with seeing that his com- 
munity has pure water. Frank R. 


vance. The article is interesting, too, ~ name King, State Plumbing Inspector for 
just as a matter of information. Ask ] Wisconsin, suggests a method of pro- 
the men who rode in those palatial box cedure to get a local campaign against 
cars their views on the subject of “The stream pollution started. This is an 
French Bath,” about which Mr. Wol- opportunity for the master plumber to 
fram writes from Paris. render a constructive service to his 
_ community and open up a broader field 
HE CUSTOMER IS.A TOUGH _ for later selling. Mr. King’s article 
| bird—he “wants what he wants r ea is a plea for action in this campaign. 
when he wants it.” Particularly hot Al LH es sa wear a 
water. And the man who promises im THER FEATURES THIS 
to deliver hot water and doesn’t is in > =: week are: “The Progress of the 
for a bad half-hour with his customer. » a American Oil Burner Association,” 
And that’s true of us when we’re play- Ve written by C. H. Chalmers, who is 
ing the part of customer to some other president of the association, and the 
3 second of A. W. Barnes’ series of ar- 


ticles on “The Nature of Heat.” Prob- 
ably no product is receiving the same 
anxious thought gs the oil burner at 
the present moment. In the words of 
Hamlet, “To sell or not to sell” is being discussed in 
many a shop. The progress of the association of men 
interested in the oil burner will help in those discussions. 
Mr. Barnes’ article deals with fundamental principles 
concerning the nature of heat. Every heating con- 
tractor ought to know something of the scientific knowl- 
edge of heat in order to bring a broader understanding 
to his heating problems. Then you will want the up- 
to-the-minute information contained in the Market Re- 
port. Don’t forget our motto: “Fifteen minutes daily 
to your weekly.” 
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JOB COMPLETED IN RECORD TIME 


The big jobs where time counts are invariably 
the jobs where “‘TOLEDO’’ equipment is used. 
Contractors who know specify ‘‘TOLEDO’’ tools 
operated by the ‘‘TOLEDO’”’ Power Drive, to handle 
the work of threading and cutting the pipe, for 
experience has proven no equipment can compete 
in efficiency with ‘“‘TOLEDOS.”’ 

These are the Alden Park Manor apartments, 
Detroit, comprising four 88-apartment buildings. 

A. W. Phillips, 7349 Grand River Ave., Detroit 
did the plumbing, heating, drainage and refrigera- 
tion work on this big job, and advised us that his 
contract was completed in fourteen months from 
the time the ground was broken. 

He used ‘‘TOLEDO”’ threading and cutting tools 
ranging in sizes from 1-inch to 10-inch, and three 
‘“‘TOLEDO”’ Power Drives to operate these tools 
and adds that ‘“‘he highly recommends them to the 
trade as a time saver.”’ 

Put your faith in ‘‘TOLEDOS” and you will be 
sure of the utmost efficiency. 


‘“‘TOLEDO’’ POWER : 
IS EASILY WHEELED BUY BY COMPARISON AND YOU’LL BUY A 
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Stop These These jokes about the plumber 
wasting time, going back to the 
Jokes 


shop for tools and, as a result, 
charging exorbitant prices are a matter of concern to 
everyone connected with the plumbing industry. Such 
a public attitude toward the plumber, fostered regularly 
by cartoons and stories in the newspapers, is difficult to 
overcome, in spite of the fact that it is unfair. 

This attitude of criticism has grown, not because of 
the charge for doing a repair job, but on account of the 
charge for time that the public has not seen actually 
spent on the job. For the standing of the plumbing 
business, any plan that can stop these jokes should be 
welcomed. It should, at least, be considered and dis- 
cussed, and, through such discussion, be perfected, if 
possible, so that all master plumbers could adopt it. 


One such plan is offered for discussion in “Domestic 
Engineering” this week. It suggests that master plumb- 
ers knock the props from under such jokes by adopt- 
ing the policy that any going back to the shop for tools 
will be on their own time—the public will not be charged 
for it. Furthermore, it suggests a method by which this 
can be done without less to the master plumber. Can it 
be done? 


Read the article and see what you think about it. Then, 
let us know what you think, so we can tell the rest of the 
plumbing world. It sounds good, doesn’t it—something 
that will stop further harmful kicks and jokes from the 
public and, at the same time, be equally fair to the 


plumber. 
Th e The influence of women in local associa- 
tions should not be overlooked. Where 
W omen it is that local association is often not so 
strong as it could be. Where it is not, that local asso- 
ciation is, as a rule, active and valuable to its members. 
If members will turn out for association meetings reg- 
ularly, there is not much doubt that they will derive 
considerable benefit from the discussions and from con- 
tact with their competitors. And that is where the 
women play their part. Members will turn out regularly 
if their wives have been made to feel that their association 
is an important part of their business. This is not theory. 


It has been proved in case after case. Many associations 
have pleasure clubs, the purpose of which is to hold 
regularly social affairs for members and their fam- 
ilies. These affairs are very popular. And they mean 
so much to the women that the association itself as- 
sumes a new significance in the eyes of the members. 
G t U7, It has often been said that a person 

€ p gets out of anything just what he puts 
and Talk into it. And that is true. Those master 


plumbers who take an active part in association affairs, 
who go to meetings with ideas and get up on their feet 
and talk abut them, get new ideas in return. That is the 
important thing—to get up and talk. The younger mem- 
bers, particularly, should do this. It will not offend the 
older members, to say that the younger men in the in- 
dustry might have different and, perhaps, better opinions 
on certain subjects. At least, the younger ideas can be 
aired and with the advice of the older, more experienced 
men be made into something worth while to all. Then, 
too, many of the older men, who have carried the load 
for years, are glad to step down and let the younger 
members take over the reins. And those who give of 
their time and thoughts receive in friendship, experience 
and broader outlook more than enough to repay them. 


It is only when we see the 
Unmatch ed actual - figures in regard to 
Building Boom the amount of building that 
has been done in this country so far this year that we 
can realize what a huge volume of plumbing and heat- 
ing work must have been and must still be part of such 
a program. According to F. W. Dodge Corporation, 
the entire construction volume of 1924, which was the 
record year to date, has already been exceeded in the 
first ten months of this year. 
1924 total has been 8 per cent. 
work reported for October showed an increase of 
27 per cent over the antount reported in September and 
52 per cent over the amount reported in October of 
last year. This indicates that the demand for new con- 
struction continues very strong. There is an old saying, 
“Make hay while the sun shines.” 


This increase over the 
Contemplated new 
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The «irrepressible member of the 


Dolan & Olson combination tells of 
jobs, janitors and other things of 
the trade in his usual glowing way 








The journeyman quit, or was fired, according to whether you talked to him or the master plumber 


On the 10b with 


Dolan & Olson 


OLLOWING a little committee meeting one afternoon 
F a few weeks ago, the secretary expressed the wish 
that some one of the master plumbers present accompany 
him about six miles across town to look at a job that had 
resulted in a dispute between the boss, the owner and the 
journeyman with the result that the journeyman had 
either quit or been fired, depending upon whether you 
talked to the boss or the journeyman. 

Volunteers were scarce and it looked like a lost cause 
until he made the request personal, and so we got in his 
car and wended our way towards the job. Found the 
house, also an angry woman who told us that her house 
had been torn up for two weeks. She was ready to mur- 
der any and all plumbers and near-plumbers. However, 
we explained our mission and she opened the door and 
told us to look to our heart’s content. 

Boy, it was terrible. The basement floor had not been 
cemented and so this plumber had set the laundry trays 
on four bricks and had connected the waste opening to 
the stack with a good solid cast iron trap, evidently 
figuring that the trap would hold the trays in place if 
the bricks failed to do so. That is what you call con- 


fidence. 
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NOT SO GOOD 

HEN, instead of running a line of 2-inch soil pipe 
, the floor and across the basement for the 
sink stack, this so-called plumber used 14-inch galvanized 
iron pipe, running overhead and cutting right into the 
bottom side of the main girder of the house. In fact, this 
girder was cut at least one half of its thickness. There 
were no clean outs in this line, although it was at least 
25 ft. long. The sink seemed to be hung all right, but 
perhaps he could only find one way to hang it. 

Words can hardly express what he had done to the 
bathroom floor. Every joist was cut from the top to the 
bottom. He had installed the piping in such a way that 
it would have been necessary for him to install a vent for 
the closet as well as for the bathtub and lavatory and it 
was when this fact was called to his attention by the 
plumbing inspector that he had decided to call it a day. 

He smashed out the soil fittings under the bathroom 
floor, removed the vent stubs, packed up his tools and 
beat it for the shop after putting in eleven days, run- 
ning 40 ft. of 4-inch soil pipe, 50 ft. of 14-inch vent and 
waste pipe, 100 ft. of %-inch water pipe and setting up 
the sink, laundry trays, hot water tank and gas heater. 
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With another ten or eleven days and the right sort of 
superintendence he might have been able to complete the 
job, after which it would be necessary for the owner of 
the house to hire a crew of carpenters to start rebuilding 
the house from the ground up. And still they wonder 
why the boss has grey hair, that is, if he has any. 


THE HELPING HAND 
ND that reminds me of another thing. Not so very 
many years ago we had a lad working in old man 
Flannigan’s shop, and by all of the signs that he displayed 
his chances of becoming a plumber were just about as good 
as my chance of trading off the shop flivver for a Lincoln. 

He was absolutely hopeless. Time after time he was 
sent to the shop for the round square or the left-hand 
monkey wrench and he never did tumble to the fact he 
was being razzed. 

Finally I took him to one side and told him that he was 
on the wrong road and that he ought to grab off a job 
somewhere else, where his talents would be appreciated. 
He tumbled. In fact he fell into a trucking job. Bought 
a Ford truck, landed a job with it. Bought another one. 
Then got some of the great big trucks, and now that dumb- 
bell is running a fleet of them, with contracts all of the 
way from Canada to the Gulf and the chances are just 
about a million to one that he will buy a few thousand 
acres of that Florida land for a handful of pocket money 
and sell it for a few million more or less. 

Now he thanks me for getting him started and all I 
did was pry him away from the shop so as to keep some 
of the gang from committing murder. And as old man 
Magnuson used to remark when the gang at his fishing 
resort were kidding him, ‘‘Ay skol tal yu, me no so green 
on the inside as ay look on the outside.” 

And there are jani- 

me tors who are even 

~ — greener on the inside 
See | = than on the outside, if 
d nN : that is possible. We 
were called to make 
some repairs to a hot 
water heating boiler 
and Hank found 
that the owner 
of this property, 
in an effort to 
get away from 
the great big 
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The janitor under- 
took to repair the 
cracked door frame 
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bills that plumbers always make out, had prevailed upon 
a janitor friend to make the much needed repairs to the 
boiler. Upon looking the job over, this coal shovel engi- 
neer arrived at the conclusion that the proper way to 
repair a feed door frame, cracked in two places, would 
be to drill four more holes into the boiler and thereby 
fasten that door frame to the boiler in such a manner 
that it would never work loose again. 


THE JANITOR DOES A GOOD JOB 

IS theory was fine. Armed with a brace and drill, 
H:. made noble headway on hole number one, until 
he struck water. In fact he struck lots of water, be- 
cause the system was a “pressure’’ system. In trying to 
shut off the water at the meter, he broke off the handle 
on the valve, and by the time he had gotten the water 
supply turned off the basement was ready for a Baptist 
convention. 

And then they called for a plumber. Course they 
wanted him quicker than quick, and Me and Hank gave 
them a sample of our usual fire department service. We 
may be wrong, but we have a hunch that they are going 
to call on the plumber after this and not on a janitor 
when they need plumbing and heating service. 

If a fellow just keeps his eyes and ears open he is sure 
to learn a little bit more every day. For example, the 
other morning I happened to stroll past a near-by gasoline 
filling station and noticed one of our friendly competitors 
filling an air tank in the back of his truck with free air. 

Right away, I got curious, stopped to say ‘“‘hello’’ and 
asked him what in heck he was filling the tank with air 
for and he told me. Boy, his work is good. You know 
we have to plug all openings after getting a plumbing job 
roughed-in, then give it 5 pounds of air, and it has almost 
always required two men for the task, one to pump and 
one to look for sand-holes, etc. 

But this chap has a new one. He fills the air tank 
to about 50 pounds, takes it to the job, connects it to a 
stop cock already in place and runs in the required 5 
pounds of air. No pumping for him. Just turning the 
valve stem gives him all of the air that he needs and the 
stunt sure looks good to me. 

He does not even have to wait for the inspector to get 
around, because he knows his city code and does his 
work right, finishes his job, calls for the inspector and 
lets the inspector fill the system with air right out of the 
little old pressure tank. 


LIVE AND LEARN 
OME people never will learn and others keep 
learning and climbing all of the time. A 
cha on our street, proprietor of a nice little 
candy store, got the bug that he wanted to get 
into the baking game, so he rented a store, 
fitted it with the latest and best baking 
equipment, hired a gang of so-called 
bakers, told the world to come and see 
his plant, hired a band for the event 
and staged a beautiful little party. For 
that event those bakers did themselves 
proud, but that was both the start 
and the finish. After that they lay 
= down on the job and turned out 
Ste bakery goods that simply would not 
a bring repeat orders and a business 
without repeat orders is no business 
at all. 
Three weeks of it and the candy 
man locked up his bake shop, filled 
(Continued on Page 61) 
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Showing two hot water heaters, gas operated and cross connected 


room lavatories of a factory. 
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They can be used separately, if desired 


GAS WATER HEATERS 


By E. WILLIAMS 


study the replies in the Question and Answer de- 
partment have, no doubt, been impressed by. the 
fact that more questions are asked on the proper instal- 
lation of domestic hot water boilers than on any other 
subject. So this article will be devoted exclusively to 
this problem and to the proper connections when a gas 
heater is used in addition to the coils in the furnace, 
boiler or stove. 
It seems to the writer that the proper connection of 
the gas heater with the hot water tank, opens a wide 
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. GREAT many of our readers, especially those who 


field for study, one which will be a valuable asset to our 
master plumbers. Such installations are not only profit- 
able, but when properly made and adjusted to use the 
minimum amount of gas, invariably win new customers. 

Nothing is more highly appreciated by the housewife, 
as well as by other members of the family, than an abun- 
dant supply of hot water obtainable at all times. This 
is a common installation, but judging from the many 
letters telling of failures, it is reasonable to assume that 
a great many installations do not give the service that 
should be expected. Such installations are not a credit 
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to the plumbing trade so, in order to enable our readers 
to make installations that will prove satisfactory in all 
cases, let us go into this important matter in detail. 


COMMON MISTAKE OFTEN MADE 

O MATTER whether an ordinary tank heater or an 

instantaneous heater is selected, both must be in- 
stalled properly. Fig. 1 shows the wrong way of installing 
a gas hot water heater. Such an installation does not 
give the customer the results that he has a right to expect. 
With an installation like this, the customer will come to 
the conclusion that gas heaters in general are not satis- 
factory. He advertises this fact, which is by no means 
a recommendation for the master plumber, does not 
increase his business and is surely not of benefit to the 
water heater business in general. It leads the public to 
look unfavorably upon such an appliance, and this should 
be avoided by all means. 

What really occurs when installations are made as 
illustrated in Fig. 1 is this, when water is drawn from 
the hot water faucet, some of the cooler water in the 
tank will flow through pipe A, mixing with the hot water 
from pipe B, thus cooling the water delivered to the 
faucet. Another common fault with this installation is 
that pipe C fills with sediment in cases where the water 
supply is drawn from lakes or rivers, causing hammering 
in the coils or tank. 

The proper way to connect a gas water heater with a 
tank is shown in Fig. 2. The hot water from the heater 
is discharged into the tank through pipe D and accumu- 
lates on top of the cold water, forcing circulation through 
pipe E, causing the sediment to collect on the bottom of 
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the tank from which it may be blown off through faucet 
F. By this means the mixing of cold and hot water, as 
explained above, becomes impossible, and hot water may 
be had at all timés. 

Another source of trouble is the connecting of the hot 
water tank with a coil in the boiler, furnace or hot 
water back of a stove, in addition to the gas heater as 
illustrated in Fig. 3. This connection is entirely wrong. 
What takes place is this: cold water will pass through the 
coil in the boiler or furnace or through the water back, 
when they are not in use, mixing with the hot water 
delivered by the gas heater, thus causing warm water 
instead of hot to be discharged at the hot water faucets. 
In this case also, not the gas heater but the incorrect 
installation is at fault. The proper connections that will 
produce results, are shown in Fig. 4. 

A valve should be placed in all connections not in use 
as shown at A, Fig. 4, so that the unused coils may be 
shut off during the summer months, when the water 
heater is used alone. Instructions must be given to open 
these valves when the boiler, furnace, or water back are 
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in use. These valves may be placed at a convenient loca- 
tion (near the stove for instance), to assure that they 
will be opened should the apparatus be used occasionally, 
thus avoiding a trip to the basement. Placing a tag on 
these valves, with proper instructions, will assist the 
customer materially and insure proper results. 

In case a return circulation line is used, cold water is 
often by-passed through this line, and mixes with the 
hot water in the same manner as heretofore described. 
A check valve should always be placed in this line in 
such a way that the water can circulate to the tank but 
cannot flow back from the tank. A gas heater, to be prop- 
erly installed, must be connected with the chimney in 
order to create a draught. Back draughts must be avoided 
for the reason that they will decrease the efficiency of 
the gas heater and cause the gases of combustion to be 
discharged into the room. 

The pipe leading to the chimney need not be full 
size, a 2-in. or 3-in. pipe will do. 
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PROPER SIZE OF PIPE CONNECTIONS 
FTEN connections to hot water tanks are installed 
O entirely too large. The water stored in these pipes 
cools considerably, and this cold water has to be drawn 
off before a supply of hot water can be obtained. The 
following table will give our readers the capacity of vari- 
ous sizes of pipes holding one gal. of water: 


%-in. pipe, 100 ft. long, holds 1 gal. water. 
¥%-in. pipe, 63 ft. long, holds 1 gal. water. 
%-in. pipe, 36 ft. long, holds 1 gal. water. 
l-in. pipe, 22 ft. long, holds 1 gal. water. 
1%-in. pipe, 12 ft. long, holds 1 gal. water. 
1%-in. pipe, 9 ft. long, holds 1 gal. water. 


When water is not circulated, it is advisable to use as 
small a pipe as possible in order to reduce the waste. 
The pressure loss through a %-in. pipe 100 ft. long is 
approximately 414 lb. and at ordinary city pressures, ap- 
proximately 6 gal. per min- 
ute will be discharged. A 
1%-in. pipe, 50 ft. in length, 
under the same conditions, 
will discharge approximately 
4 gal. per minute. The 
smaller the line, the shorter 
the time required to draw 
hot water, and a correspond- 
ingly smaller amount will be 
left in the pipe to cool. The 
sizes will vary of course, de- 
pending upon the different 
city water pressures. In 
apartment buildings or other 
places where long supply 
lines have to be installed, it 
is advisable to provide a circulating line, which not only 
saves a great deal of water but gas also, because the cool 
water drawn off has to be replaced with cold water, which 
in turn must be heated again. 
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COVERING HOT WATER PIPES 


OT water pipes are seldom covered because the 
H enormous loss through radiation is not appreci- 
ated. It is assumed that there is very little heat loss. 
The following table will give our readers the amount 
of extra gas used, also the B.t.u. loss for 100 ft. of 
uncovered hot water pipe in a month. This table shows 
clearly the value of covering pipes, the cost of which 
will be paid for in a short time by the saving in gas. 
In the table, the hot water temperature is assumed to be 
140 deg. 

Cubic ft. of 535 


B.t.u. gas used to 
replace this loss 


B.t.u. loss of 
heat from 100 ft. 
pipe in 30 days 


CR ND ss ksas swede 2,296,000......... 5,700 cu. ft. 
eee oS Seo 7,000 cu. ft. 
RN EOD 6cce sss eue BRE OOU 6.66 660 ves 8,900 cu. ft. 
DSReR ENOS bbc cew ewes SETS O00 6c cccane 11,300 cu. ft. 


Fig. 4 
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| ae 2 ence 12,900 cu. ft. 

PS 66s wo oe A 16,200 cu. ft. 

The efficiency is assumed to be 74.7 per cent. 

It should be clear from the foregoing, that it is advis- 
able to cover hot water pipes, because 85 to 90 per cent. 
of the above B.t.u. loss can be eliminated. 

Is the covering of hot water tanks advisable? The 
following table will answer this question, and prove con- 
clusively the value of such covering. 


B.t.u. loss of Extra Gas 

Uncovered Tanks Consumed 
POWAL. CARE. 0.5. ose Be 5 |) ii 4,300 cu. ft. 
BRR SORE: 6 65 6.606 oe eS | 5) |) 7,100 cu. ft. 
bay | ar | i |] | eas 9,800 cu. ft. 
SOO BAL GREE 0 cesses fi > 2) ie 15,000 cu. ft. 
DOU WAL, ORM os occ ae fovy FPR 19,600 cu. ft. 


The above losses are figured on a 30 day basis. 

Where a considerable 
amount of water is used, it is 
advisable to install a tem- 
pering tank in the basement, 
and thus take advantage of 
the temperature existing 
there. For instance, if the 
water from the city mains is 
delivered to the tank in the 
winter time at 38 deg. F., 
and the temperature in the 
basement is 70 deg., the 
water in the tempering tank 
will be raised 32 deg. with- 
out extra cost. If consider- 
able water is drawn, of 
course it cannot be heated to 
the basement temperature, but it is safe to say that from 
20 to 25 per cent of gas can be saved. 

When check valves or shut-off valves are used, or 
where a meter is installed, all hot water systems should 
be protected against excess pressure by a safety valve to 
prevent damage. Gas burners should be adjusted to use 
a maximum amount of air without back flashing. When 
the gas supply is thermostatically controlled, a positive 
thermostat should be used in preference to a gradual ther- 
mostat, because better results will be obtained. 

By observing the foregoing instructions, the writer 
believes that far more gas heaters can be sold by our 
plumbing contractors because satisfactory and economical 
service will result and a satisfactory customer which is 
the best advertisement, will bring about other installa- 
tions. 

When the master plumber can provide equipment that 
will deliver hot water to the hot water faucets at all 
times and at reasonable cost, he will increase his trade 
materially. Preserve this article for future reference. 
The time may come when you will need this information 
on the proper installation of domestic hot water equip- 
ment. 
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At the recent meeting of the board of directors of 
the National Association of Master Plumbers, the fol- 
lowing dates were set for the 1926 national conven- 
tion, which will be held in Louisville, Ky.: 


June 21 is set aside for the next meeting of Exec- 





Dates Set for 1926 N.A.M.P. Convention in Louisville 


utive Board. June 22, 23 and 24 will be the dates for 
the national convention. An added and special attrac- 
tion is being arranged for June 25. 

Headquartrs of the convention will be in the Brown 
Hotel. 
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Pottery Manufacturers Make Impor- 
tant Grading Changes 


Define Defects and Establish New Classification at 
Washington, D. C., Meeting 


of the vitreous china field, the results of which 

promise to be as far reaching as any single event 
that has taken place since the introduction of modern 
methods of pottery making, was held in Washington, 
D. C., last week, when 31 potters representing 29 vitreous 
china plants gathered to discuss standardization and 
simplification of their products. 

Probably the most quickly noticed result of the meet- 
ing was the decision to abolish the ‘‘A”’ and ‘“B” classifi- 
cations, deciding instead to 
call the two classes ‘‘regular 


O« of the most important conferences in the history 


was reported to decide upon terms to replace the Class 
“A” and Class “‘B’’ marking, B. O. Tilden, of the B. O. 
T. Mfg. Co., having advocated a change from these old 
terms: George E. Hoffman, Trenton Potteries Co.; A. M. 
Maddock, Thomas Maddock’s Sons Co.; B. O. Tilden, B. O. 
T. Mfg. Co.; F. A. Jones, Abingdon Sanitary Mfg. Co; 
George C. Kalbfleisch, Standard Sanitary Mfg. Co., and 
E. V. Brigham, Kalamazoo Sanitary Mfg. Co. When this 
committee reported back with the new grading terms, the 
assembled manufacturers unanimously O.K.’d the idea. 
It was decided to put the 





selection” and “culls.” The 
“regular selection” ware is . 
the regular run of kiln basis, 
all ware not up to standard 
to be sold as “culls” or 
scrapped. In addition to this, 
special selection china may 
be sold, extra prices to be 
charged for it. 

The next big step was the 
naming of defects which oc- 
cur in the making of vitre- 
ous china, and the adoption 
of a standard for grading, 


grading regulations. 


regular selection. 


grading. 





AST week at a meeting of the pottery manu- 
facturers at the U. S. Bureau of Standards, 
several important changes were made in the 
The old “A” and “B” 
grades were done away with, and “regular selec- 
tion” and “cull grade’? were substituted. In 
addition, special selection china may be picked 
out and sold at an increased price over the 
Defects in vitreous china 
fixtures were definitely classified, facilitating 
Steps have been taken toward the 
elimination of obsolete types and sizes. 


new terms into effect on No- 
vember 16, the Pacific Coast 
manufacturers being notified 
by aeroplane mail in order to 
allow them to make the 
changes as soon as those in 
the eastern section of the 
country. 

The same committee, with 
the addition of A. C. Harri- 
son, of the Bureau of Stand- 
ards, then took up the im- 
portant matter of grading 
rules. After a careful study 
of ‘the recommended rules, 








so that all makers will have 
a rule to follow when deciding in which of the two 
classes a piece should be placed. 

Still a third was the decision to start a survey at 
once to find out what sizes and types of fixtures are so 
little in demand that they could easily be eliminated, with- 
out loss of profit or convenience to manufacturers or the 
trade. It is hoped that this survey can be completed in 
time for another meeting at the U. S. Bureau of Stand- 
ards, ‘Washington, on January 13, at which definite de- 
cisions can be made, ready for submission to the trade 
at large. 

The conference was called to order by P. H. Bates, chief 
of the Ceramics Division of the Bureau of Standards. 
Mr. Bates briefly outlined the work done by his com- 
mittee to date. Referring to a meeting of the Bureau 
with representative potters in July, he told of the ap- 
pointment of Frederic W. Donahoe, Pittsburgh statistician, 
to represent the Bureau in getting samples of ware for 
study. These samples being submitted by manufacturers, 
members of the staff prepared a preliminary set of grad- 
ing rules, which were submitted to the conference for 
action. 

Upon motion of H. S. Maddock, of Thomas Maddock’s 
Sons Co., Raymond E. Crane, president of the Eljer Co., 
Ford City, Pa., was named chairman of the conference, 
George E. Hoffman, sales manager of the Trenton Pot- 
teries Co., Trenton, N. J., vice-chairman, and I. J. Fair- 
child, of the U. S. Bureau of Standards, secretary. 

With Mr. Crane in the chair, the following committee 


23 


the committee made the fol- 
lowing recommendations to the main conference: 


Nomenclature and Definitions 


Blister— A raised uncolored portion of the surface, 

1/32 (0.031) inch and less than % (0.125) 

inch in diameter. 

Large Blister— A raised uncolored portion of the surface 
% (0.125) inch to 4 (0.25) inch inclusive in 
diameter. 


Bubble— An uncolored blister or sand speck smaller 
than 1/32 (0.031) inch in diameter. 
Craze— Fine cracks in the glaze. 


Discoloration— A colored spot over 4 (0.25) inch in diam- 
eter, or a sufficient number of specks or 
spots to give the effect of a change in color. 

Dull or Eggshell 


Finish— Dead or flat finish; not glossy. Undeveloped 
glaze. A semi-glazed finish with appear- 
ance of numerous very fine pin holes or 
slightly matted. 

Dunt— Crack extending through the body. 


Exposed Body— Unglazed portion 1/16 (0.063) inch in diam- 
eter or over. 
Texture and condition of surface other than 
color. 
Fine shallow crack in the body not covered 
with glaze. When sufficiently covered with 
glaze as to be easily cleaned, it is not 
detrimental. 
- Unglazed portion of body, or small hole 
under 1/16 (0.063) inch in diameter. 
Projection— A raised uncolored portion of the sur- 
face over % (0.25) inch in diameter. 


Finish— 


Fire Check— 


Pin Hole— 


(Continued on Page 62) 








The 
Nature of Heat 


By A. W. BARNES 
London, England 


This is the second article of a series 


(1) change of dimensions; (2) change of tempera- 
ture; (3) change of state. 

Change of dimensions: As a general rule the addition 
of heat causes all bodies, solid, liquid and gaseous, to 
expand, the exceptions to this rule being ice at its melting 
point and water between the temperatures of 32 and 39.1 
deg. F. The expansion is due to the vibrations forcing the 
molecules farther apart, thereby causing the mass itself 
to occupy greater space than formerly. Each solid or 
liquid has its own specific rate of expansion, but all gases 
expand to the same amount for a given increase of tem- 
perature. A given volume of water occupies the smallest 
space at 29.1 deg. F. This is termed the maximum 
density point of water, and if cooled below, or heated 
above that temperature, it will increase in bulk. 

Change of temperature: Capacity for heat, and specific 
heat. One of the most important results which serve to 
make clear the distinction between heat and temperature 
is that if equal quantities of heat are added to equal 
weights of different substances, they do not as a rule rise 
equally in temperature; as an example, suppose that equal 
quantities of heat are added to 1 Ib. of water, and to 
1 lb. of lead. The result would be that the lead would 
be raised in temperature through 32 times as many degrees 
as would the 1 lb. of water. It is therefore said that 
lead has only 1/32 the capacity for heat that water has. 
In order to compare the capacities of different substances 
for heat, each is compared with water, which is found to 
have the greatest capacity for heat of all known sub- 
stances, and the ratio of the capacity of any substance for: 
heat to the capacity of water for heat, is termed the 
SPECIFIC HEAT of that substance. It may therefore be 
said that the specific heat of a body is the relation of the 
quantity of heat that is necessary to raise that body 1 deg. 
to the quantity of heat necessary to raise an equal mass 
of water 1 deg. 

Change of state: Melting and boiling. Water evap- 
orates slowly, but continuously, at quite low temperatures. 
At the surface of a liquid, the atmosphere is pressing 
downwards, and the vapor of the liquid is pressing up- 
wards. As the temperature of a liquid is increased, the 
upward pressure of its vapor is increased also until it 
finally is equal to, or slightly in excess of, the downward 
pressure on its surface. The boiling point of a liquid is 
the temperature at which the upward pressure of its 
vapor is equal to the downward pressure exerted upon 
the freely exposed surface of the liquid. 

By increasing the pressure on a liquid its boiling point 
is raised, but by diminishing the pressure, as when a 
partial vacuum is formed, the boiling point is lowered. 
This latter fact is of special interest to heating contractors 
and engineers, since vacuum and vapor heating installa- 
tions are now quite common. 


Te chief effects of heat on various substances are 
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Fig. 1—A graphic chart visualizing the expansion and con- 

traction of ice, water and steam at various temperatures. 

The varying diameters of the column show increased or di- 
minished space occupied by ice, water or steam 


The approximate height of a mountain may be ascer- 
tained from the lower temperature at which water boils 
at high altitudes. This is due to the diminished pressure 
of the atmosphere. Atmospheric pressure at sea-level is 
nearly 15 lb. per sq. in., and the boiling point of water 
under that pressure is 212 deg. F. At the summit of 
Mont Blanc, the highest mountain in Europe, the pressure 
of the atmosphere is only about 7% Ib. per sq. in., con- 
sequently water boils there at a temperature of about 
185 deg. F. A useful apparatus known as Regnault’s 
hypsometer is sometimes used by mountaineers for finding 
the height of a mountain by means of the temperature 
at which water boils. 


LATENT HEAT 

HEN matter changes its state from a solid to a 

liquid, or from a liquid to a gas, it absorbs a 
quantity of heat which does not raise the temperature of 
the matter, the heat being expended in tearing the par- 
ticles asunder whilst the matter is changing its form. 
The heat used in changing the form of matter from a 
solid to a liquid, or from a liquid to a gas without raising 
its temperature, is termed latent (or hidden) heat. 

Ice may be easily converted into steam if sufficient heat 
and the proper apparatus is available for the purpose. 
In the process of conversion, latent heat plays an im- 
portant part, the nature of which will probably be made 
quite clear by the following particulars. 

The specific heat of ice is .56 or 4%. If a pound of ‘ice 
is taken at a temperature of 0 deg. F. and heated until 
its temperature is 32 deg. F., it will have absorbed 16 
B.t.u.. and also have increased slightly in bulk. The 
next 142.6 B.t.u. absorbed by the ice will not cause any 
increase in temperature, but will do work in reducing it 
to a liquid state, and the 1 lb. of water at 32 deg. F. 
will be 1/13 less in bulk than the 1 Ib. of ice. If the 

(Concluded on Page 35) 
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Fifth annual Conference of Advertising and Sales Managers of Members of the National Trade Extension Bureau 


Study Sales Work of T. E. B 


Advertising and Sales Managers of Trade Extension 
Bureau Meet to Promote Industry’s Selling Efficiency 


tries were studied from three different viewpoints at 
Evansville, Ind., on Nov. 10, 11 and 12. The occa- 
sion was the fifth annual Trade Extension Bureau adver- 
tising and sales managers’ conference. The master 
plumber and heating contractor, the wholesaler and the 
manufacturer were each represented and pointed out the 
means necessary to build up the selling efficiency of the 
industry. 
The necessity for educating the dealer in merchandis- 
ing principles as well as better business methods was 
emphasized by a number of speakers. At the same time, 


GS ities w problems of the plumbing and heating indus- 





the call was made for manufacturers and wholesalers to 
appraise more clearly the problems of the dealer with 
his thorough training along mechanical lines and his 
lack of training along selling lines. The need of better 
salesmen and of increased effort by the manufacturers and 
wholesalers to assist the dealers was pointed out by 
spokesmen for each of the three branches of the indus- 
try. 

Adoption of a campaign along the ‘ask ’em to buy” 
lines, directed by the Bureau, was sanctioned for 1926. 
The conference, on account of its frank discussion of the 
selling problems facing the industry, should bring about 





Left to right: L. C. Bruch, of American Radiator Co., Buffalo, N. Y.; J. 8. Malone, of N. 0. Nelson Mfg. Co., St. Louis, Mo.; H. 

E. Longley, president of the National Association of Master Plumbers; Wm. G. Bergner, manager of Trade Extension Bureau; 

John J. Vogelpohl, president of Trade Extension Bureau, and C. B. Nash, advertising manager of Standard Snitary Mfg. Co., 
Pittsburgh, Pa. 
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a better co-ordination of effort by the dealer, the whole- 
saler and manufacturer through which the sales efficiency 
of each will be increased. 

The conference was directed by William G. Bergner, 
new secretary-manager of the Trade Extension Bureau. 
as chairman, with Howard E. Jones of his staff, as secre- 
tary. While the attendance was satisfactory, 69 being 
present, means of enlisting the active support of more of 
the bureau members in this conference were discussed. 
William J. Woolley, who resigned as manager of the 
Bureau on October 1, and who has just recovered from 
a severe illness, was present and told of his confidence 
in the progress of the work of the Bureau under Mr. 
Bergner. 

J. S. Malone, of the N. O. Nelson Manufacturing Co., 
St. Louis, Mo., chairman of the Bureau’s sales campaign 
committee, told of the decision to carry on the “ask ’em 
to buy’? campaign. Other questions before the commit- 
tee were subordinated to the plan to concentrate more 
heavily on this campaign, which has been under way 


Top row, left to right: W. L. Schaeffer, of National Tube Co., 
Pittsburgh, Pa.; Rowland Davis, of Barton, Durstine & Os- 
borne Co., and R. C. Hay, of American Radiator Co., Buffalo, 
N. ¥Y.—Second row: Guy Hutchinson and E. 8S. Storm, both 
vice-presidents of Hoffman Specialty Co., Waterbury, Conn., 
and C. W. Wanger, of Woodward-Wanger Co., Philadelphia, 
Pa.—Third row: “Sy” Martin, of H. P. Martin & Sons, Owens- 
boro, Ky.; C. N. Wagenseller, advertising manager of Mueller 
Co., Decatur, IL, and Kenneth Gordon, of Wolff Manufactur- 
ing Corp., Chicago.—Fourth row: M. W. Smith, sales manager 
of Duriron Co., Dayton, Ohio; J. D. McGill, Stockham Pipe 
& Fittings Co., Birmingham, Ala., and M. B. Koblitz, advertis- 
ing manager of Josam Mfg. Co., Cleveland, Ohio.—Fifth row: 
A. R. Lockie, of Kellogg-Mackay Co., Chicago, Ill; R. K. 
Hetherington, of McLain Simpers Organization, Philadelphia, 
Pa., and H. R. Northrop, of Eldridge-Northrop, Inc., Trenton, 
N. J.—Sixth row: J. T. Cripps, sales manager of Eagle-Picher 
Lead Co., Cincinnati, Ohio; Robert Prox, vice-president, Frank 
Prox Co., Terre Haute, Ind., and R. E. West, of Crist & 
Schilken Co., Inc., Pittsburgh, Pa.—Seventh row: J. W. Allen, 
of American Brass Co., Cincinnati, Ohio; V. W. Walter, Wolff 
Mfg. Corporation, Chicago, and A. E. Patterson, of August 
Buschmann & Sons, Ine., Indianapolis, Ind. 


throughout 1925. The monthly sales drives will carry 
the slogan to “ask ’em to buy” a specific article, such 
as radiator heat, kitchen sinks, etc. 

The committee submitted a complete plan for a sales 
campaign including letters, advertising material, meet- 
ings, etc. Regular gatherings of sales managers and 
salesmen were recommended. As a part of the work, 
the committee felt special efforts should be made to im- 
prove the industry, to secure better public relations, 
better locations of stores, to fix up stores, and to improve 
show rooms. They urged the contractors to price fixtures 
plainly, to keep accurate accounts, to save profits by cor- 
rect estimating, to use the Bureau sales helps more freely, 
to file the records of sales prospects and to use inspec- 
tion cards, to advertise regularly and to use the time pay- 
ment plan. Among the selections for monthly sales drives 
are radiator heat, kitchen sinks, water heaters and water 
systems, extra bath and shower, more and better water 
closets, heat regulators, extra lavatories, better brass 
goods, and a drive on the time payment plan. 

C. W. Wanger, of the Woodward-Wanger Co., Phila 
delphia, told of the advantage of educating the dealer to 
operate a real selling side for his business. He intro 
duced his subject with a comment on salesmanship, feel 
ing that a salesman should have some responsibility fo: 
which to work so that the success of his efforts is of pri 
mary importance to the salesman personally. The sales 
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“= "man could help the contractor by giving him pointers 
cy on advertising, merchandising and salesmanship. Mr. 

Wanger recommended that the Bureau consider the sale 
r, of correspondence courses to the master plumbers and 
a. also urged the development of the journeyman along sell- 
“< ing lines. \ 
ng Mr. Wanger thought educating the dealer on selling 
of principles would be of major importance. The dealer 
"7 enters business, training only along mechanical lines. 
he He felt that as far as the consumer is concerned, about 
7m 90 per cent of the plumbing and heating material is bought 
ce because it is needed, and only 10 per cent is really sold. 
fr. The dealer, he felt, should be educated in advertising, 

its proper use and advantages; in merchandising includ- 
0., ing store management; in salesmanship which would 
gn include the principle that cutting prices is not the only 
om means to obtain orders. He urged more study ef show 
‘it- rooms and greater care in selecting places to carry on 
ore business. ‘‘Having only one outlet,’’ said Mr. Wanger, 
fay “for our goods—the master plumber—it certainly is 
Co., Top row, left to right: G. V. Christie, of New York; H. J. 
Os- Leach, of Chicago, and T. C. Greenwood, of New York, all of 
Alo, General Insulation Dept., Johns-Manville, Inc.—Second row: 
oth Wayne Warden, manager, Standard Sanitary Mfg. Co.; Frank 
nn., Hofacker, manager, Evansville Supply Co., and R. E. Burget, 
hia, manager, Crane Co., all of Evansville.—Third row: L. E. 
ns- Spear, of Humphrey Co., Kalamazoo, Mich.; W. R. Dosher, 
ller Wilmington, N. C., secretary of the National Association of 
ur- Master Plumbers, and Roland P. Brown, advertising manager, 
ger Detroit Range Boiler & Steel Barrel Co.—Fourth row: E. L. 
ipe Bowman, G. J. Mason, M. M. Babcock and H. E. Hulseman, 
tis- all of Trade Extension Bureau.—Fifth row: Martin Weil, of 
ow: the Weil-McLain Co., Chicago; Frank Chance, of Henri Hurst 
K. & McDonald, and F. M. Thomson, of Dole Valve Co., Chicago. 
hia, —Sixth row: Geo. F. Gerlach, of Union Brass & Metal Co., 
ton, St. Paul, Minn.; F. M. Steketee, advertising manager, Wol- 
her ) verine Brass Works, Grand Rapids, Mich., and J. C. Ryan, 
ank sales manager of Ross Mfg. Co., Kansas City, Mo.—Seventh 
t & row: H. Ross Mack, of Detroit Range Boiler & Steel Barrel 
len, Co., Detroit, Mich.; Oliver M. Byerly, of Cleveland, Ohio, and 
‘olff J. W. Schaupp, advertising manager of Pittsburg Water 
rust Heater Co., Pittsburgh, Pa. 

RTE Wet 

sound policy to make every effort to educate him to not 
irry only ‘ask ’em to buy’ but ‘sell ’em.’ ”’ 
uch The satisfactory salesman in the heating and plumb- 

ing industries was the subject of a paper by R. C. Hay, 
ales manager of sales training, of the American Radiator Co., 
eet- Buffalo, N. Y. He felt that this question is as vital as 
and any other to the manufacturer and wholesaler. It is 
ork, quite important to the master plumber and heating con- 
im- tractor as better results will follow if better salesmen 
ons, are employed. Many manufacturers have overhauled their 
rove plant and products but only lately have studied the ques- 
ures tion of personnel. The biggest question in selling is ser- 
cor- vice to the customer. A genuine problem for all busi- 
ely, ness men is to secure a good sales organization and main- 
pec- tain it at a high level of efficiency. 
pay- In discussing the methods employed by his company, 
‘ives Mr. Hay said that the problem was met by careful selec- 
ater tion of salesmen; by a careful preliminary training and 
ater by training on the job. The first point was emphasized 
rass by the experience during 1924 when only 12 salesmen 

were employed although correspondence and personal in- 
hila terviews were held with 200. The requirements of a 
ir to good salesman were determined by a study of the meth- 
atro ods of the company’s own successful men. A man is 
feel never employed on the first interview and is never inter- 
fol viewed twice in the same place, the latter plan being to 
pri determine his characteristics under varying conditions. 
ales A new man spends two weeks on the job with a reg- 

} 
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ular salesman as the first step in his training. The new 
salesman thus gets a picture of what his work will be 
and enters the training period at the office without any 
roseate ideas of his work. Either individually or by 
classes, the men are taken through the plant, receive in- 
struction in salesmanship, are asked to test the com- 
pany’s products, are taken to actual jobs and watch the 
- installation and are made familiar with the methods of 
handling orders. 

After going on the job, the training is kept up. An 
older man will test the new salesman on the five points 
of analyzing his work, demonstrating how faults are to 
be overcome, having the new man try the improved 
method, correcting the small mistakes which still develop 
and supervising his work until satisfied of his ability to 
continue along proper lines. Branch office sales meet- 
ings are held and every effort made to have these gath- 
erings interesting and instructive. 

The methods followed, according to Mr. 
Hay, have increased the ability to serve the 
customers, have increased sales effective- 
ness, have reduced the turnover of sales- 
men and through these improvements have 
helped customers to. sell more’ goods 
profitably. 

Henry E. Longley, president of the Na- 
tional Association of Master Plumbers, out- 
lined the position of the master plumber 
and the heating contractor in the industries. 
He emphasized the difference between the 
services given by these contractors and the 
retail merchant. The contractor not only 
sells merchandise but must install it. His 
merchandise is distributed to various points 
of delivery, calling for supervision at scat- 
tered places during installation. Customers 
come to the retailer but the contractor must 
visit the prospective buyer’s home, measure, 
estimate on a large number of items and 
submit a competitive bid. Factors of labor 
efficiency, weather, financing, deliveries, guarantees, all 
unite to make the contractor’s position distinctly different 
than that of the average retailer. “I believe,’’ said Mr. 
Longley, “I can truthfully make the statement that the 
contractor-dealer in the plumbing and heating industries 
who conducts his business properly covers more ground 
and has more business problems to solve than the man 
in any other line of business.” 


Wm. J. 


reau 


He called for the manufacturers and wholesalers to 
secure a correct appraisal of the contractor-dealer’s prob- 
lems and to undertake seriously the work of making him 
a better business man. Money spent in such efforts, he 
felt, would prove a paying investment. 

Mr. Longley felt that manufacturers’ salesmen, if they 
were given six months’ training in contractors’ shops, 
would be better qualified to advance the interests of 
both their employer and their customer. 


In the discussion, J. S. Malone urged sales managers 
to learn more of the master plumbers’ position and to 
encourage salesmen to bring ideas to the contractor. 


Oliver M. Byerly suggested fewer but better salesmen. 
W. R. Dosher, himself a master plumber, urged that 
the social relations between the salesman and his cus- 
tomer be curtailed and the salesman concentrate on giv- 
ing the contractor ideas rather than entertainment. 

L. C. Bruch, of the American Radiator Co., chairman 
of the exhibit and show window research committee, re- 
ported its decision that no standard show window is 
possible. Tests have shown the importance of good 





Woolley, 
secretary-manager of Bu- 


and now vice-presi- 
dent of Wolff Manufactur- 
ing Corporation, 
Mil. ducting business?” 
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window displays in helping sales, the exhibit being more 
successful if it suggests methods by which the products 
may be used. Mr. Bruch commented also on the time 
payment plan, stating that about 400 organizations are 
now available for financing time payments. He felt the 
extension of the plan would change business from the 
open account to the quick sales turnover basis. 

Howard E. Jones, head of the sales help service of the 
Bureau, said that three years ago about 3,000 plumbing 
and heating firms had means of displaying products for 
sale. Now about 8,000 have display space. One of the 
sales managers reported on a private test which showed 
42 per cent of the contractors have display facilities, with 
58 per cent unable to exhibit products for sale. 

Arthur G. Maier, master plumber of St. Louis, Mo., 
won the interest and attention of the convention by his 
paper on the “Establishment of Nation-Wide, Periodical 
Inspection Days for Master Plumbers and 
Heating Contractors.’’ He has raised him- 
self from an “alley shop” man to a “Main 
Street’ merchant and to an audience in- 
terested so deeply in sales and merchandis- 
ing problems, Mr. Maier offered forcible 
proof of the ability of the contractor to be- 
come an all-around business man. 

The paper by Mr. Maier recited the great 
need for manufacturers and wholesalers 
taking a deeper interest in the retailers of 
the industry, and the retailers or contrac- 
tors awaking to the demand for more 
efficient business methods in the conduct of 
their shops and offices. The master plumber 
and heating contractor as the man directly 
in touch with the public, must both be 
aroused to his opportunities and assisted 
in his progress. Mr. Maier asked, “How 
can these men be induced to check up on 
themselves and correct their policies of con- 


former 


Chicago, 


Mr. Maier recommended the adoption of 
regular inspection periods in the industry, say two 5-day 
periods each year when the contractors, the wholesalers 
and the manufacturers would check up on their business, 
the methods followed in their management and the policies 
which controlled their conduct. Such a plan, carried 
through by employing every channel to reach the industry, 


‘would bring about a tremendous improvement in the in- 


dustry and would result in constant, rather than inter- 
mittent, checking up. 

As Mr. Maier pointed out to the sales and advertis- 
ing managers, ‘‘the principal outlet of your industries 
to the consumer and user of your merchandise, it must 
be recognized, is the plumbing and heating contractor.” 
He felt that the adoption of his suggestion would bring 
about “better service to the public; more and better sales 
made; the contractors developing into better salesmen and 
better business men; a better presentation of the plumb- 
ing and heating industries to the public which would mean 
the establishment of better public relations.” 

The discussion of this paper brought from Mr. Maier 
the declaration that “if we could show each master 
plumber the need of getting out of the alley and cellars, 
we should have taken one of the greatest steps in ad- 
vancing the industry.” Clarence Lyman stated that 
“master plumbers think in mechanical rather than mer- 
chandising terms.” J. S. Malone had sensed this year 
on the part of some contractors a feeling of resentment 
against the Trade Extension Bureau and manufacturers 
and wholesalers because of advice offered. Suggestions 

(Continued on Page 43) 
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No wonder they call ‘em 
“‘Handy” Packages. 


The complete set in one box, 
down to the very last nut and 
washer — ready to take on the 
job. 

You'll enjoy setting "em up too. 
Every part is standardized, in- 
suring a quick, snug, perfect fit. 


The high finish has been pro- 
tected right up to the last min- 
ute by the double sealed box. 
This will both please the owner 
and result in better satisfaction 
and profits for you. 
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Standard Equipment 
in Boxes 


Every ‘‘Ampinco” Handy Package of plumbers’ 
brass goods contains standardized fittings and is 
complete to the last detail. 


Traps and plugs, continuous wastes and traps, 
and miscellaneous articles, such as nuts, screws, 
bolts and washers, as well as complete sets of bath 
fittings, etc., are put up in “‘Ampinco’ Handy 
Packages for your convenience. 


The contents of every package are fully guaranteed 
to give satisfactory service AND—perfect finish is 
also guaranteed. 


THE AMERICAN PIN CO. 


DIVISION SCOVILL MANUFACTURING CO. 
WATERBURY, CONN. 


AMPINGO PRODUCTS 
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About These Jokes—Is the Public Right? 


RE plumbers time-wasters? That’s a leading ques- 
A tion. We plumbers say no. The public says yes. 
Who’s right? There’s this much about it. It’s the 
public who buys the plumbing, not the plumbers. So, if 
we win among ourselves the argument that we are not 
time-wasters, we don’t win much. We have to win it 
with the public, and if we can’t win it, the public’s right. 
Marshall Field, one of the greatest merchants of all time, 
was great because to him the public was always right. 
If a customer had a kick to make, the customer was right 
—he was wrong. And instead of losing money on such 
a policy, he made a success that needs no description. 
How far can we get in stopping these jokes about “going 
back to the shop for tools’ and about “high prices’ if 
we adopt the attitude that the public is always right? 


NO FOUNDATION—BUT 

OR years we have tried to prove to the public that 
ese is no foundation for these jokes. We tell it that 
there are so many. thousand parts to a plumbing installa- 
tion that it is very easy to bring a thousand along with 
us to the job and then find that something special is 
needed which no one could foresee. We tell it that we 
already carry a kit of tools on every job weighing 75 or 
80 pounds. Is it our fault that what’s gone wrong on 
the second floor of a house turns out to be in the service 
box out at the curb and we did not bring our spade? We 
tell it that a journeyman’s time goes on when he’s on a 
street car going to and from a job. And it has to be 
paid for, doesn’t it? We've been telling the public all 
these things and more. But telling hasn’t stopped the 
feeling, or the jokes in the papers, that we are robbers, 
we are time-wasters and we always have to go back to our 
shops for more tools and material. 


HOW THE PUBLIC SEES IT 


O, let’s look at it from the public’s side. 
time-wasters? 


Are plumbers 


In the first place, the public can stand a lot more 
educating on the health, convenience and all-round neces- 
sity of plumbing. Therefore, when a home owner’s plumb- 
ing system develops a pain, he doesn’t stop to think about 
the wonderful, uncomplaining service that system has 
been giving him for years and years. He just figures 
that here is an annoying inconvenience and calls up a 
plumber to get it fixed. What’s wrong? He doesn’t know. 
Why should he? MHere’s something that he has had all 
his life, perhaps, and it suddenly springs a leak or won’t 
work. That’s the plumber’s business, what’s wrong? 
Come up and see. 


Well, we.send our journeyman up to see. He’s an 
expert. He’s come to fix the plumbing. The public hopes 
that it’s nothing much and that he can fix it up in a hurry. 
But he runs into an obsolete faucet. Nothing he has with 
him fits it. He has to make a washer to fit or he has to 
go back and get this or that at the shop. All the owner 
of the house understands is that he is paying a bill and, 
because he’s heard it all his life, he figures that the 
plumber is deliberately going back to the shop in order 
to run the bill up. All wrong, yes—-but remember we’re 
looking at it from the public’s side. 

Finally, the job’s fixed. As far as the owner is con- 
cerned, he hasn’t got anything more than he had before 
it went wrong. It’s just working right again—and now 


there’s a plumber’s bill to pay. He growls just as any 
one growls when he is separated from his money by some 
unexpected happening. And the next time a plumber is 
mentioned in his presence, he’s an authority on the sub- 
ject of how inefficient are all plumbers. 

That’s a difficult attitude to buck. It’s an attitude that 
does not allow the plumber to take his proper place in 
the eyes of the public. He is protector of the public 
health—but the public has always had its health so doesn’t 
think much about it. 


Now, then, the big point is that, in spite of its unfair- 
ness, the joke continues on us. And it’s important enough 
to our peace of mind and to the standing of our business 
to do everything possible to stop it. 


WHAT TO DO ABOUT IT 

N THE first place, we can’t go wrong in striving at 
ples opportunity to foster a better understanding 
among the public in regard to plumbing—how essential to 
health it is, how convenient, how, without it, a home would, 
hardly be livable. Advertising, word of mouth, activity 
in community affairs will do wonders in creating public 
respect for our calling. 


In the second place, remembering that it is our journey- 
man whom the house owner sees and through whom he 
gets his ideas of the plumber, we can not go wrong in 
setting standards for him to live up to. Cleanliness, 
courtesy, industry on his part will do wonders in creating 
the right impression with the public. See that he knows 
the story of the many thousend parts that make up a 
plumbing system and is able to overcome in a gentlemanly 
and diplomatic way any statement of the home owner 
that the job is not being handled in-the most efficient 
and economical manner. 

And, then, just to toss an idea into the ring, why not— 
“We do not go back to the shop for tools; if we do, it’s 
on our own time?” In short, if the public simply can not 
see why it should be charged for the time necessary for 
us to go after what’s needed to fix a job, it will be knock- 
ing the props from under these jokes if our policy is that 
we do not charge for it. And we can have such a policy 
in this way. We can consider as overhead the time neces- 
sary to go to and from a job and the time required for 
any necessary trip for more tools or material, and that 
overhead can be included in our rate for labor. 


We can estimate from experience the percentage of our 
jobs which require as much or more time out of the house 
as in it. Then, we can estimate what percentage of all 
jobs such outside time amounts to, and on all jobs have 
our charge for time to cover that percentage. For in- 
stance, if our rate is now $2.00 per hour, the above system 
might make it $2.50. And that $2.50 rate would be 
charged only for the time actually spent on the job. An 
individual job might show a loss occasionally but, spread 
over all our work, that charge would be returning a fair 
profit. 

In that way we could stop the jokes about “‘going back 
for tools.’””’ The home owner would have nothing to joke 
about if we charged only for the time our journeyman is 
in his house repairing what’s wrong. Our charge for 
doing the job has never been the really sore point. It 
has been our charge for time that the public has not seen 
actually spent on the job. We are all interested in this 
problem. Let’s talk this or other ideas over. 
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Practically our entire line of floor 
plates, air valves, towel bars and 
flush valves are shown in the 1925 
DOMESTIC ENGINEERING CATALOG 
DIRECTORY, pages 434, 435 and 817. 
Reprints, punched to fit T. E. B. 
Loose Leaf Catalog, supplied on 
request. 


a Common sense design, superior workmanship, 
better materials and serviceability are the most 
importantfactors behind the “Jumbo Hanger.” 


Our ‘“‘Jumbo” is a heavy, malleable hanger, a 
for the hardest duty. It can be used with ! 
lag screws, bean clamps or inserts.“ Regularly 

assembled with lag screws that cannot fall 

out—made for 34” to 8” inclusive. 


The Beaton & Cadwell Mfg. Co. 


New Britain, Conn. 
New York Office and Store: 234 Water Street 
A Complete Line of Tested Hangers to Suit Every Purpose 





Mention Domestic ENGINEERING when writing advertisers. 
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A New Conception of 
Thermostat Excellence 


You will find the Honeywell new 
series Thermostats as remarkable in 
their design, simplicity and quality as 
the new Honeywell electric motors. 


For accuracy, for convenience, for 
general satisfaction and selling appeal 
you can’t find their equal on the mar- 


methodsofdesign—agenuineadvance. 


In addition to simplifying the instru- 
ments our engineershave materially 
reduced the size, improving appear- 
ance as well as quality. 


As line voltage is reduced automati- 
cally to low voltage for the thermo- 
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stat circuit, you thus avoid sources of 
trouble, delay and expense. The ease 
with which these thermostats are 
installed will delight you. 


ket today. 


Thesenewthermostatsrepresentade- 
finite departure from long established 


Honeywell Thermostat 
Advantages 


New 15-20 Day Thermostat equip- 
ped with dependable jeweled balance 
movement clock. 


Clock wound from in front. 


Thermostat has only one actuating 
member. 


Night and day indicator on dial. 


Instantly adjusted by owner for any 
night and day temperature above or 
below 70. 


Plain pattern thermostat identical 
with clock pattern, except for clock. 


Both thermostats equipped with 
high grade thermometer and detach- 
able wall plate. 





Type 9 
Plain Pattern Both secured to wall plate by bayonet Type R 
Thermostat catch. Clock Thermostat 


The new Honeywell series of Automatic Temperature Controls is appli- 
cable to all types of heating plants, burning all kinds of fuel, coal, oil or gas. 
More than 30 oil burner makers now equip with Honeywell. 


Write for new low prices, terms and discounts. 


THE HONEYWELL HEATING SPECIALTIES CO. 
WABASH, IND. 
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Temperature Regulators 
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Progress of the 


American Oil Burner 


Association 
By C. H. CHALMERS, E. E. 


President, American Oil Burner Association 


simply one out of a hundred or more business 

organizations that at present are performing gen- 
eral trade functions in North America. We say North 
America because our association includes Canada. 

We are now in our third year. We are proud of our 
record and still prouder of our plans for the future. 

When our association was organized in 1923, about 
the first thing done was to frame a constitution and nearly 
the first thing we did in framing the constitution was to 
set forth the aims we had. This was done in the follow- 
ing fashion: 

“Generally to advance the interests of the oil burner 
industry; to promote and protect the industry by using 
all just and legal methods for obtaining fair and reason- 
able laws, ordinances and regulations; to promote a spirit 
of amity and co-operation among its members; to correct 
abuses caused by unfair competitive methods or unethical 
trade conduct; to collect and disseminate reliable informa- 
tion and statistics from the oil burner industry; to secure 
a closer union and more cordial co-operation among those 
engaged in the industry; to establish a legal aid depart- 
ment, credit department and a department of technical 
research and education, if the establishment of such de- 
partments is deemed desirable by the board of directors; 
and to do all things calculated to elevate the standard, 
dignity and repute of those engaged in the oil burning 
industry.” 

The association functions in a variety of ways. In the 
main so far, it has stuck pretty closely to its constitu- 
tional aims. Three general conventions have been held,— 
two in St. Louis and one at Chicago. Each convention 
has surpassed the previous ones. The board of directors 
meets 4 times a year. The executive committee consists 
of the president, the sec- 
retary and one other 
member appointed by the 
directors. General head- 
quarters are maintained 
in New York. Dues are 
$200.00 for the initial 
year and $150.00 for suc- 
cessive years. 

In addition to the work 
of the executive secretary 
at New York, there are 
the following committees 
which perform a very im- 
portant work each year: 

New Members Commit- 
tee, 8 members. 

Committee on Simpli- 
fication and Nomencla- 
ture, 18 members. 


se AMERICAN OIL BURNER ASSOCIATION is 





Wallace C. Capen 
Vice-Pres. A. O. B. A. 





Cc. H. Chalmers 


Committee of Underwriters Standards, 22 members. 

Research Committee, 3 members. 

Committee on Constitution, By-Laws and Drafting 
Standards of Practice Code, 3 members. 

Committee on Co-operation with Heating Industry, 3 
members. 

Committee on Oil Fuel Supply, 3 members. 

Committee on Convention Papers, 3 members. 

Committee on Co-operative Advertising, 5 members. 


OIL BURNER CONVENTIONS 

HE DISPLAY of burners and burner accessories is an 
oe ein feature of the conventions of course, but 
the technical papers presented together with getting ac- 
quainted with the industry by meeting the main men of 
the leading and more aggressive concerns, is after all the 
outstanding feature. It is an open secret that many an 
amateur oil burner designer has had his ‘‘head blown 
clear of fog’’ by nosing around the great show put on by 
the American Oil Burner Association. Another thing, and 
to my mind the best of all, is that innumerable friend- 
ships have been made among competitors, and so a very 
fine esprit de corps has grown up. The industry has its 
code of ethics and hopes soon to have same published 
and on file with the United States Chamber of Commerce 


’ like most of the other trade organizations of United States. 


The volume of business for 1924 has been estimated 
at $75,000,000. There are supposed to be nearly half 
a million domestic burners in operation in the United 
States and Canada. 

At the last annual convention held early in April at 
Chicago, the association found itself with a fat treasury 
and a very able and progressive board of directors. Ap- 
plications for membership were coming in fast, so it was 
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‘Your source of 

dissolved acetylene 

becomes not one 


source but 102 if 
you use 


rest O Lite 


THE PREST-O-LITE COMPANY, INC. 
Oxy-Acetylene Division 


General Offices: Carbide and Carbon Bldg., 30 East 42d St., New York 
In Canada: Prest-O-Lite Co. of Canada, Limited, Toronto 


31 Plants—71 Warehouses — 22 District Sales Offices 
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felt that the time had come to engage a technologist who 
would devote full time to the industry. This forward 
step was taken. ; 

For the present year this is the outstanding forward 
step. Already the effect is becoming apparent. The 


J. L. L. MeCormack 
Director A. O. B. A. 





association now has 
its technologist to , 
sit-in on all com-:_ | 
mittee meetings 
where desired, and 
has its regular ad- 
vocate on tap when 
the association holds 
joint meetings with 
the underwriters, 
the oil men, etc. 

The next annual 
convention will be* 
held about April 1, Geo. P. Hittel, 
at the Book-Cadillac Director A. O. B. A. 
hotel at Detroit. It’s 
becoming increasingly difficult to accommodate the attend- 
ance. Better come. Make reservations early. 

The accessory manufacturer has his hands full at all 
our conventions. Every manufacturer wants to see every- 
thing in the way of improvement he has accomplished 
during the year. 

A great flood of optimism is let loose at these conven- 
tions; everybody is sure that coal for house heating is 
whipped. Gas and electricity may be anxious for a slice 
of the business, but the oil burner industry is confident 
it can do a 100 per cent job at heating the home and 
perform that service for less money than any other agency 
in sight at present. The oil burner man defines an 
engineer as ‘a man who can do well with one dollar 
what any fool can do with two.” 
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THE DEALERS’ AUXILIARY 

N addition to retaining a full time technologist this 
I year, the American Oil Burner Association is revising 
its constitution so as to include a dealers’ auxiliary. Just 
what form this will take cannot be said until the com- 
mittee brings in its full report, but without doubt the 
3,000 or 4,000 oil burner dealers will be tied, in some 
way, with the manufacturers, and then very few hotels 
will be large enough to accommodate the gathering hosts. 
Dues for dealers of course will likely be quite nominal. 

The oil burner association supplies poise to the in- 
dustry. It sharpens competition but also does much to 
remove the animosities of competition. Its aim is to pro- 
mote team work among its members, in ridding the 
American home of dirt, coal dust, and ashes. It is bent 
on winning the approval of the twenty million American 
“queens” who pre- 
side over our twenty 
million American® 
homes by introdue 
ing them to a great 
blessing in the way 
of automatic heat, it; 
the home. “Thre 
charm, the humane, 
ity-serving phase of 
~our industry, «the» 
freeing of innumer-— 
able homes from 
sickness due to over 
and under heating 








Edw. P. Bailey 
Director A. O. B. A. 





are emphasized by our association. 

Not every family can go to 
Southern California or Florida for 
the winter, but we hope to move 
Florida into every Northern home by selling oil burners. 


Lionel L. Jacobs 
Vice-Pres. A.O.B.A. 


The Nature of Heat 


(Continued from Page 24) 


application of heat be continued, the next 7.2 B.t.u. ab- 
sorbed by the water will cause it to contract, and will 
increase its temperature to 39.2 deg. F., at which point 
the water reaches its maximum density. With a further 
increase of temperature, the water again expands, the 
expansion becoming more rapid as the temperature rises. 
When another 172.8 B.t.u. have been added, the water, if 
at normal atmospheric pressure, will have reached the 
boiling point. The next 967 B.t.u. absorbed do not raise 
the temperature of the water; they are expended partly 
in overcoming the force of cohesion and thereby convert- 
ing the water into steam at 212 deg. F., and partly in 
causing a more violent and extended vibration of the 
particles until the steam has about 1,600 times the volume 
of the water from which it is evaporated. The speed at 
which the steam particles dart about has been estimated 
to be nearly 1 mile per second. Fig. 1 is a graphic illus- 
tration of the conversion of ice into steam. 

The total amount of heat, above 32 deg. F. contained in 


a given volume of steam, increases with the pressure to 
which the steam is subjected. It consists of (1) the heat 
necessary to raise the temperature of the water to the 
temperature of the steam, (2) the heat necessary to evap- 
orate the water at that temperature—this is termed the 
internal latent heat, (3) the latent heat of volume, this 
being the external work the steam does in making room 
for itself against the pressure of the enveloping atmos- 
phere, or of the surrounding steam when enclosed in a 
vessel such as a boiler. 


ACTIONABLE FRAUD 
ge cannot be predicated upon a broken promise; 





but a material promise made with no intention of 
keeping it, and with the intention of deceiving and de- 
frauding, and which results in one party getting the 
money or property of another, constitutes “actionable 
fraud.’’-—Supreme Court of Minnesota, in Roman v. 
Lorence, 202 Northwestern Reporter, 707. 
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Carlos M. Cole High School, Denver, Colo. Univent Equipped, Wm. M. Bowman & Co., Denver Colo., cArchitects 


Profit and Progress — Both 


Univent Ventilation— with only three feet of air 
travel—now answers the demand for flexible, posi- 
tive ventilation in schools, telephone exchanges, office 
buildings, and hospitals. Architects are specifying 
the Univent; owners are welcoming it. 


The heating and ventilating engineer who installs this 
system is first of all keeping pace with progress; at 
the same time he is handling a profitable contract 


The Univent is a complete individual ventilating 
machine for drawing fresh air directly from outdoors, 
cleaning it, warming it to a comfortable temperature, 
and delivering it in such a manner that there is an 
agreeable air motion—but without draft. It has the 
advantages of an opened window, but none of the 


drawbacks. 
Write for Architect and Engineer’s Edition of Uni- 


/ENT 
vent Ventilation. It also outlines a plan of co-opera- 


VENTILATION tion, by which our Engineering Department works 


with you on your prospective business. 


(TRApe 





THE HERMAN NELSON CORPORATION Moline, Il 





BELFAST, ME. PHILADELPHIA Sales and Service Stations EMPORIA SPOKANE 
BOSTON SCRANTON CLEVELAND DES MOINES OMAHA PORTLAND 
NEW HAVEN PITTSBURG COLUMBUS MILWAUKEE KANSAS CITY SEATTLE 
NEW YORK CITY GRAND RAPIDS TOLEDO MINNEAPOLIS DENVER VANCOUVER 
SYRACUSE DETROIT INDIANAPOLIS ST. LOUIS SALT LAKE CITY TORONTO 
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Another big step toward elimination of stream pollution. 








Here is partial view of Chicago's $13,500,000 sewage disposal plant 


Let’s Have Action in the 


Campaign Against Stream Pollution 


By FRANK R. KING 
State Plumbing Inspector, Madison, W1s. 


itself in the near future as one of our greatest 

problems to be solved. The opinions which are 
now advanced and discussions daily occurring may be 
looked to as forerunners of what will follow. They show a 
healthy trend. The public, once sufficiently aroused, no 
doubt will find a sane and practical method of procedure, 
first, to prevent further pollution; second, to restore such 
waters as may be reclaimed without the expenditure of 
many millions. 

A few of the many court decisions might be cited to 
give us an insight as to what may be expected. (See, also, 
“Powers and Duties,’’ Wisconsin State Board of Health.) 

1. Each riparian owner has a dual interest in the 
stream, and is entitled to have it flow through or past his 
lands unimpaired in quality or quantity, except from 
reasonable use by owners up the stream. 

2. Municipalities have no greater rights than individ- 
uals in polluting streams. 

3. Natural use, as for cattle, is generally favored by 
courts over artificial or industrial use. Discharging of 
waste by industries is considered unnatural use of the 
stream, and especially so when the character of the water 
is materially changed by such use. 

Some courts have construed the statutes liberally in 
favor of riparian owners. This has generally been the 


N’ doubt the control of stream pollution will present 
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policy in Wisconsin. In any instance such pollution as 
will create a public nuisance can be enjoined. It may be 
concluded that courts generally recognize the necessity 
for certain amounts of pollution, providing that no 
material damage is done. 
No doubt in time our streams and waters will be classi- 
fied into: 
(a) Streams free from pollution; 
(b) Streams more or less polluted; 
(c) Streams seriously polluted. 
These three classifications may be further classified and 
the policy of the state with relation to restoration and 
their use defined. 


CLASSIFICATION OF POLLUTION > 

OLLUTION affecting streams may be classified as bac- 
P terial, organic, chemical and physical. Domestic 
sewage is the greatest factor in causing bacterial pollu- 
tion and is, therefore, the most dangerous to public 
health; organic pollution is caused by domestic sewage, 
but in many cases to a greater extent by industrial waste 
because of its greater organic content, which is often four to 
twenty times greater for corresponding volume than that 
of domestic sewage. Organic sewage causes reduction of 
oxygen normally present in the water. 
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Chemical pollution is caused wholly by industries dis- 
charging a chemical waste, and chemical pollution may 
become present to such an extent as to destroy fish life 
and in some instances present a danger to public health. 

Physical pollution, such as sawdust, may affect fish 
life. 

The actual effect any given amount or class of pollution 
may have on a body of water depends upon the ratio of 
the polluting substance to the total flow of the stream and 
its character. 

These are some of the salient factors causing stream 
pollution. . 

A stream not overloaded with pollution will naturally 
purify itself if sufficient time is given. Where inflows of 
pollution occur at various points along the stream, this 
self-cleansing effect is lost in most instances, 
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cedure should be carefully planned to make for an asset 
rather than a liability. 


LAWS, RULES AND SUPERVISION 


HE PREVENTION of stream pollution involves three 
i ¢ principal factors: } 
1. Protecting our water supplies for domestic purposes. 

2. Conservation of fish and game life. 

3. The conservation of our natural resources for out- 
door pleasures and recreation. 

With this aim in view certain laws have been enacted 
in Wisconsin. 

Prior to 1905 very little, if anything, was done to pre- 
vent or control the pollution of our naturally safe streams, 
rivers and lakes. 

In that year the legislature enacted a law under which 





Purification which takes 
place is brought about by 
the settling of suspended 
material by biological ac- 
tion and oxidation. This 
process frequently changes 
the stream bottom and in 
this manner may affect 
young fish and aquatic 
life. This condition varies 
with rapidity of the flow 
and character of waste 
discharged. 

In passing to another 
phase relating to Wiscon- 
sin lakes and streams we 
should bear in mind that: 

Be Stream pollution 
will take place in accord- 
ance with our civic de- 
velopment. 

2. That it is imprac- 
ticable to maintain all 
our streams and rivers in 
their natural state of 
purity. 

3. That municipalities 
and industries should 
have the use of these 
waters for the disposal of 
liquid-carried wastes, but 
only after such treatment 
and purification as not to 
interfere with the nor- 
mal use of the stream. 

4. That the degree of 
treatment required de- 
pends largely upon local 
conditions and need not 
be the same for all 
streams. 

5. That stream pollu- 
tion cannot be entirely 
preventéd but may be 
controlled. 

The time has come for 
Wisconsin to conserve 
what still remains of our 
original resources. This 
can be done in a practical 
way and without too 
burdensome cost or in- 
jury to industry and 
municipalities. The pro- 














Below is the resolution prepared by “Domestic 
Engineering” at the beginning of its Campaign 
against Stream Pollution. This resolution has 
been endorsed by the National Association of Mas- 
ter Plumbers and by more than twenty-five state 
associations. 

Every master plumber may have copies of this 
resolution for the asking and every one is urged to 
make the plumbing trade the most active of all the 
agencies now organized against stream pollution. 


WHEREAS: A study of the past reveals that man in a 
primitive state, living close to nature, was comparatively free 
from disease, and reflection convinces us that the reason for 
this is found in the curative properties of abundant sunlight, 
pure air, and pure water; 


WHEREAS: Many of the most virulent diseases, such as 
typhoid, dysentery, cholera, etc., are directly traceable to con- 
tamination of soil and drinking water by human excreta; 


WHEREAS: The pollution of soil and streams by human 
and industrial wastes accounts in no small measure for the 
decimation and in some cases, extinction of fish, birds, and 
game animals; and 


WHEREAS: There exist means, methods, and devices 
capable of materially reducing the amount of pollution and 
sometimes of even entirely disposing of this peril; there- 
fore be it 


RESOLVED: That this association of master plumbers 
give this subject earnest study as to means of preventing 
pollution of soil and streams; that we encourage the pur- 
suit of such knowledge on the part of educational insti- 
tutions, most especially colleges, universities, and other 
institutions of higher learning; that we enlist the interest 
and aid of those agencies which work for the preserva- 
tion of the country’s wild life; that we secure publicity 
upon the subject; and finally that, being equipped for the 
task, we cause legislation to be passed in every state that 
will compel every community to use the most efficient 
means possible to prevent pollution of water supply and 
contamination of the soil; 


RESOLVED: That we, as an association and as indi- 
viduals, put forth the most earnest effort to forward this 
good work, in the knowledge that we are contributing in 
the largest measure toward the welfare of the race, the 
happiness of humanity, the prolongation of life, and the 
efficiency and health of all citizens. 








all. municipalities in- 
stalling public sewerage 
systems were required to 
first submit their plans to 
the State Board of Health 
for approval. This act, 
while in many respects 
incomplete for full effec- 
tiveness, was nevertheless 
a forerunner of subse- 
quent legislation. 

In 1913, chapter 145 of 
the statutes was enacted 
providing for a code of 
rules to be adopted by the 
State Board of Health, 
governing drainage in- 
stallations in connection 
with buildings other than 
industrial plants. (State 
plumbing code.) Under 
this code permission must 
be obtained from the local 
authorities or from the 
State Board of Health be- 
fore installing a private 
sewerage system or dis- 
charging sewage or ef- 
fluent from such system 
into any stream. The dis- 
charging into any lake is 
permitted only under spe- 
cial conditions. 

The results of this law 
to date have made for 
much improvement in 
preventing pollution, and 
especially in educating 
the general public and 
plumbers upon the need 
for preserving the purity 
of our smaller streams. 
The provisions of the law 
and code, however, are 
not applicable to indus- 
trial water-carried wastes 
and public sewerage sys- 
tems. The licensing fees 
from plumbers have made 
this law and code en- 
forcement self-sustaining. 

Another law, Section 
29.29 (3), prohibits the 

(Concluded on Page 53) 
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Bull-Dog Tanks and Seats Have a Sure Grip on Quality oe 
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“<2 SEAT is only as good as its finish. No 
| eM matter what the construction of a 
\ New seat, when moisture reaches its glue 
Our <Super-Polish” joints, the end of that seat is in sight. 
feaich meena o film “Super-Polish,”’ the new Heap finish, com- 
like this over the pletely seals a seat with a transparent film of 
Sellen abeh lacquer. This lacquer has more than twice 

the life of varnish. Therefore a seat so fin- 
‘a ished lasts more than twice as long as a 
varnish finished seat. It not only lasts twice 
as long but it retains its original beauty to the 
very end, because ‘‘Super-Polish” is mar- 
proof as well as proof against water, steam 
and acid. Since ‘‘Super-Polish’’ costs only 
10% more and gives a seat double life and 
continuous beauty we are conservative when 
we say that for 10% you receive 100%. 
“Super-Polish” is obtainable only on 


“BULL-DOG” and “STAR?” seats. 


















we 
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3 PIONEER SEAT MANUFACTURERS OF AMERICA 


Grand Haven ,CMichigan Trenton, CNew Jersey 
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C, The jobber who is not handling the Bull-Dog Line should be just to himself and investigate 5 
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Never. 


= Woop TOILET 

















So tight is the grip of the 
bolt, so accurately ma- 
chined are the tongue 
and grooves, that it is 
impossible for the joint 
to split or come apart. 


EVERNU is the perfect 
seat. The interior wall 
of special hard rubber of 
great strength and the 
outside surface of solid 
color hard rubber are 
vulcanized under hy- 
draulic pressure into one 
lasting piece. 


No finish to wear off. 
No joints to open up. 
The hollow center pro- 
vides lightness with 
strength. The hinge is 
as durable as the seat. 


Complete specifications 
will be found in Sweet’s 
Catalog. 


Write today for your 
copy of the new Never- 
split—Evernu Catalog. 
Every well-posted 
plumber needs it. 



































Yoni 


Each seat is carefully fash- 
ioned in four sections of 
quarter-sawed lumber, so that 
the grain runs around the 
hole. These sections are 
united in an inseparable unit 
by four bolts concealed in the 
wood. The hinge is designed 
for great strength and dura- 
bility. Never-Split Seats are 
beautifully finished, and there 
is a type for every bowl 





Best Made—Best Known 


OT only is the Never-Split seat the best manufactured, but 

for that very reason it is the best known and easiest to sell. 

Of course the general public doesn’t buy toilet seats as it does 
clothes, by brand name. But it is safe to say that every archi- 
tect and building contractor in the United States and Canada 
knows about the Never-Split seat and its famous bolted joint 
construction which makes splitting and warping impossible. 


There never will be a question 
about the seat you supply if you 
sell Never-Split. It will show you 
better immediate profits and build 
more good-will through long sat- 
isfactory service. 

Have youa Never-Split Catalog. 


a model of the famous Never-Split 
joint construction for your win- 
dow display, a supply of attractive 
folders for your mailing list, a dis- 
play sign for your store front? If 
not, a postcard request will bring 
them to you. Mail it today. 


NEVER SPLIT SEAT COMPANY 


Dept. 211, Evansville, Indiana, U.S. A. 
Founded 1905 i 





The Largest Manufacturers of Toilet Seats in the World! 


Model No. 120 





spe 3. ha 
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Hotel du Levant, at Castellane, in the foothills of the lower Alps; an excellent and well pat- 


ronized hotel. 


running water, 


The French Bath 


By THEODORE WOLFRAM 


ONSIDERING the fact that France is one of the 
greatest, if not the greatest, tourist centers of the 
world, and that a large proportion of the French 


C 


source of revenue is from the traveling public, it seems 
remarkable that France should be so far behind the times 


when it comes to modern comforts and conveniences. At 
least one would expect the hotels to be equipped with 
modern bathrooms and other sanitary and bathing con- 
veniences. 

Of course Paris and all the other great tourist centers 
of the country have many first class hotels that are, in 
most senses, the equal of the same class of hotels in the 
United States or any other country. It is in the small 
and more moderately priced hotels where one encounters 
an almost total lack of those conveniences that the aver- 
age American citizen looks upon as absolute daily neces- 
sities. 

In the past several months I have traveled almost 
continuously throughout the southern end of France, visit- 
ing not only the popular resort and tourist towns but 
spending much of my time off the beaten track among 
the less known towns and villages in the hinterland of 
the Riviera. Not being one of the “idle rich’ I kept free 


from the “palaces” and ‘‘hotels de luxe,” stopping at good. 


grade but more moderately priced hotels. 

As a rule the meals and the service were excellent, 
the rooms large, airy and clean and well enough fur- 
nished excepting in what we consider the most important 
items—bathing and toilet facilities. Shower baths are 
practically unheard of and a room with a bath is an 
unusual luxury in the moderately priced hotel. Most of 
them do boast of one bath room to a floor but if you 
should desire hot water for your bath you probably would 
find it necessary to notify the manager several hours in 
advance or content yourself with a cold plunge. 
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It is heated by a single stove in the dining room and has no bathroom and no 


hot or cold 


WHERE THE HOT FAUCET RUNS COLD 
66 OT and cold running water” figure prominently 

H in much of the French hotel literature, but the 
“hot” is often simply a snare and a delusion. The spigot 
may be plainly and unmistakably labeled ‘‘warm’’ but 
the outflow is quite apt to be exactly the same from 
either the hot or cold faucet. In many hotels that are 
excellent in every other respect, you will still find the 
old porcelain water bowl and pitcher. 

One of the outstanding reasons for this state of affairs 
is the fact that many of the really good hotels, especially 
in the smaller towns and villages, were built many, many 
years ago before modern comforts were even thought of. 
In most cases they have been so substantially constructed 
that the solid nature of the walls, floors and ceilings 
makes the cost of the installation of modern plumbing 
prohibitive and in many cases absolutely impracticable 
without the demolition and reconstruction of the entire 
building. The average French hotel keeper throws up 
his hands in horror at the thought of anything so wasteful 
as tearing down a perfectly serviceable building for the 
sake of supplying a few fussy patrons with hot water 
and baths. 

One exception to the rule of bathless hotels is a recon- 
structed hotel in one of the centers for excursions to the 
battlefields. In its advance notices and advertising, great 
stress was laid on its ‘‘one hundred rooms with one hun- 
dred baths.” Spiteful rumor has it that the owner of 
this hotel, which was almost entirely destroyed during 
the war, made a considerable fortune after the war by 
buying and selling “army stocks.’’ Among his various 
purchases was a quantity of bathtubs and equipment for 
which he could find no buyers. He finally hit upon the 
idea of installing them in his hotel probably decreasing 
the rooms in size and increasing the rates in proportion. 

(Concluded on Page 58) 
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bY FITTINGS 


Quality is demonstrated by their performance 





CAST IRON 

OR MALLEABLE 
SCREWED 
FLANGED 
DRAINAGE 

for steam, water, 
gas, oil or air 








Red Grange 


looks much like any other player 





Write for our 
complete catalog 


BROOKLYN, N. Y. 





ies in the heat of the game, when a 
false step, a wasted moment, means 
a tackle and possible defeat, that this 
son of Illinois shows the final slight 
superiority which makes him one of 
the truly great football players of all 
time. 


Stockham fittings look much like 
other fittings. Their finish is a little 
better, alignment more exact, threads, 
flanges and chamfered faces more care- 
fully made. But it’s on the job, where 


STOCKHAM 


wasted moments are both. exasperating 
and costly, that Stockham fittings show 
their real value. If they did cost more 


"money, which they don’t, they’d be 


worth it. 


And Stockham fittings are not only 
made that extra shade better, but their 
distribution is more economical. Sold 
only through your jobber—the man who 
best knows your needs, doesn’t over- 
stock you, always has ample supply and 
always is your friend in time of trouble. 


PIPE & FITTINGS COMPANY 
BIRMINGHAM, ALA. 
Distributing Warehouses with Complete Stocks in: 


CHICAGO, ILL. 


LOS ANGELES, CAL. 


Buy from 
YOUR JOBBER 





SAN FRANCISCO, CAL. 
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Study Sales Work of T. E. B. 


(Continued from Page 28) 


from competitors were more effective in causing a change 
in business practice. C. B. Nash recommended that the 
educational committee should study how to carry out 
the suggestion for inspection days. 

C. D. Brownell, master plumber of Champaign, III, 
said that manufacturers and wholesalers must recall that 
contractors are not just merchandisers but that their 
trade requires technical training. A mechanical service 
is required to complete fully each sale. The average con- 
tractor must be both a merchant and an engineer and 
consequently he studies that problem most likely to give 
trouble, which is installation. For this reason, emphasis 
should be put on the study of merchandising problems 
and in that direction, the most effective help can be 
given. 

L. E. Spear felt that the study and application of bet- 
ter merchandising methods would bring more shops from 
the alley to Main street. Martin Weil felt that account- 





Top row, left to right: W. B. Burks, division manager of 
Standard Sanitary Mfg. Co., Louisville, Ky.; R. C. Angelbeck 
and C. J. Moody, both of Kohler Co., Kohler, Wis.—Lower 
row: R. L. Tansel, advertising manager of Vaile-Kimes Co., 
Dayton, Ohio; C. D. Brownell, master plumber, Champaign, 
IllL.; F. L. Fulke, sales manager of Frank Prox Co., Terre 
Haute, Ind., and Clarence M. Lyman, sales manager of Inter- 
national Heater Co., Utica, N. Y. 


ing was of genuine necessity and the contractors should 
learn how to be business men before venturing into a 
Main street store. Wilbur R. Dosher, secretary of the 
National Association of Master Plumbers, thought that 
the master plumber must be sold on himself and on his 
business. ‘‘Greater efforts,’’ said Mr. Dosher, “‘must be 
made to give the master plumber confidence in himself 
and respect for his trade.” 

Mr. Maier commented that the average contractor 
should not set as his goal the larger operator with down 
town offices and a big force. In St. Louis, he stated, 
about 300 master plumbers are in business and if all 
had show windows, the industry would be advanced many 
years by the creation of a greater public demand for the 
products displayed. 

William G. Bergner, who took up the work of secre- 
tary and manager of the National Trade Extension Bu- 
reau on October 1, received many assurances of the cor- 
dial backing of bureau members and staff. Support was 
urged and pledged by a number of members and asso- 
ciates and resulted in the unanimous adoption of the 

(Continued on Page 45) 
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PLATE No. 28 WASH DOWN BOWL 


A genuine two fire vitreous china wash down 
bowl to rough in at 12 inches, also standard as 
to dimensions and size. A special feature is 
the shape inside which gives an exceptionally 
large water seal and absolutely prevents soiling. 


HEN YOU STOP 
to consider that when 
we, operating the largest 
single pottery in the 
country, concentrate the en- 
tire efforts of our organiza- 
tion and the facilities of our 
plant on the production of a 
single closet tank and closet 
bowl, it stands to reason that 
they must of necessity be not 
only suitable, but highly 
desirable for the great ma- 
jority of installations. 


Order from your jobber 





ZWERMANN CO. 


Producers of Genuine Two Fire Vitreous 
ChinaWater Closet Tanks andCloset Bowls 


ROBINSON ILLINOIS 
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Gut 


400 Series 


Boilers and Radiators 


The finest home demands 
the finest heating equip- 
ment; the more modest 
builder will not be con- 
tent with an ordinary in- 
stallation. Both types of 
























































owner are best pleased 
with Gurney Boilers and 
Rad ators. 
Fifty years of experience 
in manufacturing Boilers = 
and Radiators are your 
guarantee uf Gurney jj; 
Quality and Gurney . . 
trouble-proof service. 
Literature describing our 
complete line gladly 
mailed upon request. 
er 
. 
; v i 
=| . ve > 
GURNEY HEATER MFG GMPANY. - \\ 
7 4 ‘ 4) 
_anadia General Offices: BOSTON, MASS., 93-95 Oliver St. ae ; 
pcre RICHMOND, VA., 418 E. Main St. ‘ i 
onadtenl, GURNEY HEATER COMPANY, Incorporated ; , Be 
pam NEW YORK, Manly St., Cor. Anable Ave., Long Island City <3 +, 
——— PHILADELPHIA, 19% North 17th Street Pr 
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(Continued from Page 43) 


following resolution. Publication of the resolution in 
the trade papers was requested by the convention in 
order that the endorsement of Mr. Bergner by the sales 
and advertising managers would be made known to the 
entire industry. The resolution in full follows: 

Whereas, Since the last meeting of the sales managers 
and advertising managers allied with the Trade Exten- 
sion Bureau, the departure of William G. Woolley to 
assume a responsible position on the commercial side of 
our industry, necessitated the selection of a successor 
for the office of secretary and manager of the T. E. B., and 

Whereas, A committee of the board of directors after 
careful and diligent inqu’ry and comparison of various 
candidates, selected William G. Bergner to fill this im- 
portant position, 

Therefore Be It Resolved, That this convention give 
its unreserved approval and endorsement of the action 
of this committee and pledge to Mr. Bergner our loyal 
support in his efforts for the upbuilding of the T. E. B. 
and assure him of our confidence in his ability to carry 
on this work effectively for the further, permanent ad- 
vancement of the plumbing and heating industry. ‘* 

Respectfully submitted, 
L. C. Bruch, American Radiator Co. 
Charles Wagenseller, Mueller Co. 
C. B. Nash, Standard Sanitary Mfg. Co. 
J. S. Malone, N. O. Nelson Mfg. Co. 
Committee. 





C. B. Nash, advertising manager of the Standard Sani- No. 17 
tary Manufacturing Co., Pittsburgh, talked on special 
discounts for increasing retail displays. He outlined this 


company’s plan of offering a special discount on mer- 
chandise which is guaranteed to be kept on display for 
a year. This discount is given at the end of the year, a = 


method which he favored from experience, rather than 

giving the allowance at the time of purchase. Mr. Nash 

felt encouraged by the possibilities being opened up for BAI j COCK 

the future use of show windows. Such displays should } 

be high grade. a P P 
L. E. Spear recommended that this plan of special Six Reasons for its Popularity: 


discounts be followed by every company. 
Howard E. Jones, of the Bureau, outlined the means 


1. Fine quality of material and work- 


for effective co-operation between the Bureau and the manship. 

salesman. He told of the efforts of the Bureau to assist 2. Genuine red ingot metal. 

the master plumbers and heating contractors and of the ; 
evidence of the success of ‘such efforts. He called for 3. Acast plunger fitted with a special 
the support of the salesmen in urging personally the composition seat washer and re- 
wider use of the Bureau’s suggestions for cost finding, taining cap. 

estimating and accounting, and for relying upon the i 

Bureau for helpful advice. He suggested specific direc- 4. A large reservoir around plunger 
tions in which the salesmen could co-operate. to muffle the usual noise. 

C. W. Wanger felt that the Bureau should advertise 5. A hush tube that surrounds the 
its service to the plumbers and heating contractors. K. ‘ 

P. Gordon told how he had first learned of the Bureau’s stand-pipe. 

services through the master plumbers themselves. John - 6. Manufactured by the largest ex- 


J. Vogelpohl thought the Bureau should win better ap- 
preciation first from the manufacturers and wholesalers 
and this would insure favorable attention being aroused 


among the contractors. - ° ° 
will pay you to insist on 
E. L. Bowman, in charge of apprenticeship work for the It pay y 


Bureau, gave an interesting talk on this problem, the GENUINE 
methods by which it is being met and its great importance GS 
to the industry. The number of men entering the in- M-VB FITTIN 
dustry has been steadily dropping and Mr. Bowman felt 


that this impending shortage of men for installation MORENCY-VAN BUREN MEG. DIV. 


threatened the volume of sales, since sales could never SCOVILL MANUFACTURING COMPANY. 
excede the capacity for installation. S ¥ U R G I S ’ M I C H I G A N 


The extension of standardized catalog usage and Trade 


clusive manufacturer of Closet 
Tank Fittings in the world. 
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| Extension Bureau service was discussed by H. E. Hulse- 
— a man of the Bureau staff. He recounted the development 
of the standardized catalog, its advantages and the methods 
being followed in securing its more general adoption. 
He told of the efforts of the Bureau in building up and 
maintaining accurate mailing lists and called for the sup- 
port of the members in correcting these lists. 

A. P. Eberlin of the Bureau staff discussed federal aid 
in opening and establishing wider markets. As director 
of the statistical department of the Bureau, Mr. Eberlin 
had found a number of channels through which the in- 
dustry could employ the facilities and data offered by the 
government to appraise and seek marketing opportunities. 
He pointed out that the Bureau had secured the consent 
of the government to obtain information on plumbing sales 
possibilities. He discussed the opportunities opened up 
by the federal land banks with their loans to farmers for 
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That’s All! 


The 





Howard E. Jones of Trade Extension Bureau, acting secretary 
of meeting and Arthur G. Maier, St. Louis, Mo., master 
plumber 





specific purposes, including the purchase of plumbing and 
heating equipment. 

“Continuing the ‘Ask ’Em to Buy’ Campaign” was dis- 
cussed in a paper by R. A. MacGill of the Crane Co., In- 
dianapolis, Ind., who was unable to attend. Detailed 
statistics of the campaign and an analysis of its results 
were given. Mr. MacGill’s conclusions were that the cam- 
paign has had a distinct favorable influence in promoting 
sales. He regarded the campaign as only fairly launched 
and urged that it be actively continued. 

In a report from Charles Wagenseller of the Mueller 
Co., Decatur, Ill., the national co-operative advertising 
committee announced its decision in favor of subordinating 
other activities to the ‘ask ’em to buy’ campaign. 

C. D. Brownell, master plumber and heating contractor 
of Champaign, Ill., outlined how the salesman can suc- 
cessfully help the dealer to sell. From his own expe- 
rience, he gave practical suggestions. He thought that 
salesmen should know their products thoroughly, should 
assist the journeymen to become better workmen and 
should save the contractor’s time as much as possible. 
He suggested that study be given to the plan of establish- 
ing fixed hours for salesmen’s calls. 

A letter discussing the Bureau’s activities and their in- 
fluence on the industry was received and read from 
Frank A. Merrill, Boston, president of the Heating and 
Piping Contractors National Association. 

Officers of the National Trade Extension Bureau and of 
interested organizations, including the National Associa- 
tion of Master Plumbers and the Heating and Piping Con- 
tractors National Association, reaffirmed their satisfaction 
with the work of the Bureau. John J. Vogelpohl, Cin- 
cinnati, O., president of the Bureau, called attention to 
the good work being done by the men kept in the field 
EE (Continued on Page 49) 
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Improved Model ‘“R’’ 
Automatic 


CELLAR DRAINER 


is as nearly trouble-proof 

as a cellar drainer can be ad 
made. The movement has H 
only one point of friction, 
is extremely simple and is 
unaffected by dirt. There 
are no springs, the rotary 
packing movement being 
basedon unchanging natural 
laws and all working parts 
are above the waterline. 
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It doesn’t pay to ex- 
periment. Install a 
Penberthy Model ““R”’ 
and cut down “‘free ser- 
vice’ to the minimum. 
Your jobber can sup- 
ply you. Ask him. 


PENBERTHY INJECTOR CO. 


Established 1866 
1244 HOLDEN AVE. ...*°. DETROIT, MICH. 


Canadian Plant, Windsor, Ontario 
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SYPHON AIR VALVE 


Embodying Dole Thermostatic Principles 





Quality materials and workmanship—proven 
efficiency of operation—special Dole thermo- 
static principles— these are the factors that 
make the Dole Syphon Air Valve in great 
demand all over the United States. 


Sat TE a i RO ew 


The efficient construction of the venting seat 
—the improved Dole syphon—the special 
syphon lock collar and the float rest are a few 
of the special features with which every up- 
to-date steamfitter should be familiar. 


If you want a better air valve at a lower price, send for 
our diagram blue print showing detailed specifications 


THE DOLE VALVE COMPANY, 1923-33 Carroll Ave., Chicago, Ill. 


Mention Domestic ENGINEERING when writing advertisers. 
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MADORIC K-3020 


K-3020W 
with white seat 
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The Closet that will bring you new business 


The plumbing dealer, as well as any other merchant, knows that 
it is necessary to supply something more than ordinary material 
to keep his customers satisfied and to get new customers. 


This is especially true of a water closet because if this fixture is 
not properly manufactured, fitted and tested at the factory, it can 
give all sorts of trouble. 


The Madoric outfit is carefully assembled and tested at the factory 
so that the plumber has no complaints after it is installed. Its 
fine working qualities natur- 

Lonel ‘eeloreit’iearee lly please your customers aces oes for 
the factory. and sooner or later they are the job. 
going to tell friends who are 
about to build. This is bound 
to result in increased busi- 
ness and additional profit for 
the plumber. 


THOMAS MADDOCK’S 
SONS CO. 


New Jersey 





Trenton 
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by the Bureau. Some of these men are speakers of real 
ability and are sought after by organizations in other lines 
of business. This brings increased prestige to the plumb- 
ing and heating industries and thus makes it easier 
to obtain and hold business. 


The golf tournament planned as the final feature of the 
convention could not be held because of a heavy rain- 
storm. As a substitute, a putting match was held on the 
tiled floor of the hotel dining room. Prizes had been pro- 
vided through the courtesy of the Wolff Manufacturing 
Corp., Chicago; the Never Split Seat Co., Evansville, Ind.; 
the Peerless Selling Co., Evansville, Ind.; ‘‘Domestic En- 
gineering,’ Chicago; the Plumbers Trade Journal Steam 
and Hot Water Fitters Review, New York, and the Evans- 
ville Chamber of Commerce. The winners included F. 
W. Steketee, Wolverine Brass Works, Grand Rapids, 
Mich.; E. L. Bowman and H. E. Hulseman of the Trade 
Extension Bureau, Evansville; M. B. Koblitz, of the Josam 
Manufacturing Co., Cleveland; D. M. Kenney, ‘Domestic 
Engineering,’’ Detroit, Mich.; Henry E. Longley, Wil- 
mington, N. C.; C. B. Nash, Standard Sanitary Manufac- 
turing Co., Pittsburgh; R. V. Sawhill, ‘‘Domestic En- 
gineering,’’ Chicago; K. P. Gordon, Wolff Manufacturing 
Corp., Chicago, and W. G. Schneider, of the Copper and 
Brass Research Association, New York. 


In addition to the golf tournament, two dinners were 
given during the three-day session, enlivened by stunts 
including the mock initiation of new visitors to the con- 
ference. L. C. Bruch of the American Radiator Co. pre- 
sided as master of ceremonies during these stunts. 


Those in attendance, as shown in the official list pre- 
pared by the convention secretary, follow: 


List of Names and Business Connections of Those Attending 

R. C. Angelbeck, Kohler Company, Kohler, Wis. 

W. B. Baker, Chicago, III. 

R. P. Brown, Detroit Range Boiler & Steel Barrel Company, 
Detroit, Mich. 

Cc. D. Brownell, Reliable Plumbing & Heating Co., Cham- 
paign, Ill. . 

Louis Bruch, American Radiator Co., Buffalo, N. Y. 

R. E. Burgit, Crane Company, Evansville, Ind. 

Oliver M. Byerly, Hays Mfg. Co., Erie, Pa. 

J. W. Cannon, Plumbers Trade Journal, New York, N. Y. 

Frank L. Chance, Henri, Hurst & McDonald, Chicago, III. 

G. V. Christie, Johns-Manville, Inc., New York, N. Y. 

H. A. Colvin, Kaustine Co., Buffalo, N. Y. 

Jack Cripps, Eagle-Picher Lead Co., Cincinnati, O. 

Rowland Davis, Barton, Durstine & Osborn, New York, 
N. Y. 

Wilbur R. Dosher, National Association of Master Plumb- 
ers, Wilmington, N. C. 

A. V. Gemmill, Speakman Company, Wilmington, Del. 

Geo. F. Gerlach, Union Brass & Metal Mfg. Co., St. Paul, 
Minn, 

K. P. Gordon, Wolff Mfg. Co., Chicago, Ill. 

T. C. Greenwood, Johns-Manville, Inc., New York, N. Y. 

R. C. Hay, American Radiator Co., Buffalo, N. Y. 

Robert Hetherington, McLain-Simpers Organization (Speak- 
man Company), Philadelphia, Pa. 

Leslie Heatherton, Plumbers’ Trade Journal, New York, 
N. ¥. 

H. K. Hottenstein, Sanitary & Heating Engineering, New 
York, MN, Y. 

E. G. Hutchison, “Domestic Engineering,” Chicago, III. 

Guy Hutchinson, Hoffman Specialty Co., Inc., New York, 
MN. %, 

D. M. Kenney, “Domestic Engineering,’ Detroit, Mich. 

A. F. Keveney, Plumbers Trade Journal, New York, N. Y. 

M. B. Koblitz, Josam Mfg. Co., Cleveland, Ohio. 

H. J. Leach, Johns-Manville, Inc., New York, N. Y. 

Shorty Lewis, Plumbers Trade Journal, New York, N. Y. 

A. H. Loghry, Honeywell Heating Specialties Co., Wabash, 
Ind. 

A. R. Lockie, The Kellogg-Mackay Co., Chicago, IIl. 

Henry E. Longley, National Association of Master Plumb- 
ers, Wilmington, N. C. 

Clarence Lyman, International Heater Co., Utica, N. Y. 
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THINGS TO TELL YOUR CUSTOMERS ABOUT TRANEPUMPS 

















Adding years to the 
life of the bearings 


Tell them: 


‘The bearings on a small Trane centrifugal pump 
are entirely removed from all contact with the 
liquid being pumped. There is a space of 
about three inches between the stuffing box 
on the pump and the first bearing. 


“This permits the oiling system to function per- 
fectly and a good, well oiled bearing, properly 
balanced and protected, will last indefinitely. 


“Placing the bearings so far from the impeller is 
quite an expensive feature, as far as manufacturing 
costs are concerned. For instance, the shaft must 
be made larger than would otherwise be necessary 
in order to keep it perfectly rigid. For a similar 
reason the bearing housing must be made particu- 
larly heavy. 


“But Trane pumps were not built to sell on a 
price basis. The first consideration was to make 
the pumps right; price was figured later. 


“The only reason the selling price of Trane 
pumps is low is because of the manufacturing 
efficiency that is made possible by Trane’s large 
production.” 


The isolated bearing feature applies to all small 
Trane centrifugal pumps—condensation, circulat- 
ing, booster, and the water end of Trane Vacuum 
Pumps. See Trane Bulletin 20. 


THE TRANE COMPANY, 204 cameron ave. LA CROSSE, WIS. 


THREE DOZEN BRANCHES IN U.S., CANADA, JAPAN AND CHINA 


MANUFACTURERS OF HEATING SPECIALTIES 
USING THE GENUINE TRANE BELLOWS, AND 


TRANE PUMPS 


CONDENSATION—CIRCULATING—BOOSTER—VACUUM 
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Clow is Moving Into the 


November 21, 1925 














World’s Largest Plumbing Plant 








URING the month of December, 

James B. Clow & Sons moves 

into its commodious new quarters at 

Lake, Talman and Fulton Streets, 

Chicago—the largest plumbing plant 
in the world. 


Three large buildings, modern and 
roomy have been specially fitted for 
the efficient carrying on of Clow’s 
plumbing business. The total length 
of the entire plant is 724 feet—width 
is 147 feet—total ground floor space 
is over 80,000 square feet. 


Storage and shipping facilities are be- 
yond parallel. For example, the ca- 
pacity of the new steel and wrought 
iron pipe warehouse is 3500 tons. 
The switch track accommodates ten 
cars. And, twelve trucks can be loaded 
simultaneously. 


. With these, and the many other facil- 


ities that the new plant affords, the 
Clow organization hopes to make 
even better the service which hasbeen 
synonymous with the name Clow for 
the past forty-eight years. 


JAMES B. CLOW & SONS 


534-546 S. Franklin Street, Chicago ~ Sales Offices in Principal Cities 
After Jan. 1st, direct mail to P. O. Box N. N. 


PREFERRED FOR EXACTING 
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J. D. McGill, Stockham Pipe & Fittings Co., Birmingham. 

H. Ross Mack, Fred M. Randall Agency, Detroit, Mich. 
“Arthur G. Maier, Maier Plumbing Co., St. Louis, Mo. 

J. S. Malone, N. O. Nelson Mfg. Co., St. Louis, Mo. 

O. C. L. Mann, The Peerless Selling Co., Evansville, Ind. 

Cc. F. Martin, H. P. Martin & Sons, Owensboro, Ky. 

C. B. Nash, Standard Sanitary Mfg. Co., Pittsburgh, Pa. 

H. R. Northrop, B. O. T. Mfg. Co., Trenton, N. J. 

Arthur E. Patterson, August Buschmann & Sons, Indian- 
apolis, Ind. 

Cliff’ W. Presdee, Heating & Ventilating Magazine, Chi- 
cago, Ill. 

H. C. Roeder, Richmond Radiator Co., Chicago, II]. 

J. C. Ryan, Ross Mfg. Co., Kansas City, Mo. 

R. V. Sawhill, “Domestic Engineering,” Chicago, III. 

W. L. Schaeffer, National Tube Company, Pittsburgh, Pa. 

J. W. Schaupp, Pittsburg Water Heater Co., Pittsburgh, Pa. 

McCollough Smith, Southern Plumber, New Orleans, La. 

M. W. Smith, Duriron Co., Inc., Dayton, Ohio. 

L. E. Spear, Humphrey Company, Kalamazoo, Mich. 

F. W. Steketee, Wolverine Brass Works, Grand Rapids, 
Mich. 

E. S. Storm, Hoffman Specialty Company, Chicago, Ill. 

R. L. Tansel, The Vaile-Kimes Co., Dayton, Ohio. 

F. M. Thomson, Dole Valve Co., Chicago, IIl. 

John J. Vogelpohl, John J. Vogelpohl Co., Cincinnati, O. 

Cc. N. Wagenseller, Mueller Company, Decatur, III. 

J. Wallen, American Brass Co., Cincinnati, O. 

V. W. Walter, Wolff Mfg. Corp., Chicago, Il. 

Cc. W. Wanger, Woodward-Wanger Co., Philadelphia, Pa. 
Martin Weil, Weil-McLain Co., Chicago, Ill. 

R. E. West, Crist & Schilken Co., Inc., Pittsburgh, Pa. 

W. J. Woolley, Wolff Mfg. Corp., Chicago, Ill. 

Wayne Worden, Standard Sanitary Mfg. Co., Evansville. 


In addition to Secretary-Manager Bergner, the following 
members of the Trade Extension Bureau staff took part in 
the arrangements for the convention and in the meetings: 
H. E. Hulseman, H. E. Jones, W. H. Calahan, L. D. Moon, 
W. N. Montgomery, H. B. Fuller, G. E. Bissler, C. A. 
3ohrer, A. Wolfgang, J. B. Donohoe, E. L. Bowman and 
A. P. Eberlin. 





MANY ATTEND CARNEGIE LECTURES 

Pittsburgh, Nov. 17 (By wire.)-——On this, the opening 
day of Carnegie Institute of Technology’s second plumbing 
and heating short course, or institute, hotel reservations 
are much in excess of last year. Almost every town and 
city in the state is represented. The 195 who, before the 
opening signified their intention of attending, has been 
added to rapidly. Three are here from Connecticut, one 
from Florida. 

At the opening meeting, the announcement that Prof. 
S. E. Dibble had been appointed to fill the Theodore 
Ahrens professorship in plumbing, heating and ventilating 
was greeted with enthusiastic applause. 

Several universities are also represented and it may 
not be long before many seats of learning throughout the 
land have their plumbing and heating institutes. The 
attendance of these university men is highly important to 
the plumbing and heating industry and in the opinions of 
many, the plumbing and heating institute of Carnegie Tech 
is pointing the way to a wider dissemination of knowledge 
and a more universal recognition of the higher plane to 
which plumbing and heating is being lifted. 

A year ago, the department of industrial relations of 
Carnegie Institute of Technology, Pittsburgh, held its first 
short course or institute in plumbing, heating and ven- 
tilating. It was estimated that on the second day counting 
those who had registered and those who had not regis- 
tered, more than 350 were in attendance. This fact and 
the heavy registration this year indicates that the short 
course idea has the hearty approval of the industry. 





The American Heater Co., 1905 Bryan street, Dallas, 
Tex., has increased its capital to $15,000. 
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ontinental 


BOILERS AND RADIATORS 









For easy installation— 
Continental Low Water 
Line Boilers 


HE special design of Continental Low 
Water Line Boilers is built in at the fac- 
tory to fit in on the job. 


Low 43” and 47” water lines make instal- 
lation easy in shallow basements. 


Low 43” and 47” water lines give ample space 
between water line and low point of main. 


Low 43” and 47” water lines eliminate refuse- 
gathering pits. 


Every Continental Low Water Line Boiler 
is set up and tested under pressure. before 
shipment. Their twelve-year-old ratings have 
never been increased. Their reliability has 
been proved by the tests of time and fire. 


Complete stocks guarantee immediate ship- 
ment. You’ll enjoy doing business with Con- 
tinental. 


(ontinental Heater (rporation 
Home Office and Factory 


Dunkirk, N. Y, U.S.A. 

















BUILT FOR BETTER HEATING 























—_—— 
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Most for the Money- 


in abundant, lasting, economical, carefree 
hot water service without sediment troubles 
or lime deposits—where is it found? 


Certainly, it’s in the famous 


UMPHRE 


TRADE MARK 





Automatic Gas Water Heaters 


Hot water at the turn of a faucet—anytime—for 
any purpose or person. 


An Unlimited Supply 


comes as long as a faucet is open. Much or little 
and you pay only for what you use. Cost for fuel 
is the lowest known. 


You cannot beat it—you cannot equal it with any 
other type of equipment. 


Humphrey Superiorities 


Elevated Valves 

Cheap, Easy Installation 

Triple Gas Control 

Sensitive Accurate Money-saving Heat Zone Ther- 
mostat 

Two Gas Valves 

Money-Saving Flash Pilot 

Twenty Years Life in Home 


Tell the Facts and 
Sell the Best 











The Humphrey No. 20A and 
25A Automatic Instantaneous 
Gas Water Heater built for New catalog pictures and describes the largest and best line 
2 or 3 faucet requirements. of gas water heaters made today—send for it. 


A size and type for every purse and purpose 


HUMPHREY COMPANY 


(Div. Ruud Mfg. Co.) 
KALAMAZOO - MICHIGAN 


TET EES A LT TT 
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Let’s Have Action in the Cam- 
paign Against Stream Pollution 


(Continued from Page 38) 


discharge of substances injurious to fish life ‘‘other than 
authorized drainage and sewage from municipalities,’ and 


carries with it a penalty but no appropriation for super- ! 


vision, 

In 1919 the legislature enacted the present comprehen- 
sive water and sewerage law. This created a bureau of 
sanitary engineering, under the supervision of the State 
Board of Health, whose function is the control of all 
public water supplies, sewage and refuse disposal, ice 
supplies and disposal of industrial wastes. The act, 
however, in the main relates only to public health. Fol- 
lowing the provisions of this law the State Board of Health 
in 1924 adopted the Wisconsin Waterworks, Sewerage and 
Refuse Disposal Code. 

For administration and supervision there is yearly 
appropriated the sum of $14,000. A penalty is prescribed 
for violation of the act. 


ENFORCEMENT OF LAW AND REGULATIONS 

REVENTING the pollution of our streams, rivers and 
P lakes has so far been sought mostly by the enactment 
of laws as previously noted. The laws now on the stat- 
utes are sufficiently comprehensive as they relate to public 
health, but must be extended before effective work can 
be done for fish and. game life. The problem has proven 
to be a complex and far-reaching one. In order to effec- 
tively guard against further pollution and eliminate exist- 
ing pollution or seriously objectionable conditions, a solu- 
tion must be found and applied. No adequate machinery 
has as yet been provided, nor has the general public been 
sufficiently aroused to support the strict enforcement of 
the laws, rules.and regulations now in force. Laws alone, 
while essential, will not solve this problem. To do this 
involves intelligent understanding of the subject, and 
hearty cooperation of all interested, re-enforced by edu- 
cation and such other assistance as the state and citizens 
interested can give. 

This should not be construed to mean that our many 
large industries located on rivers and streams, frequently 
as a result of local encouragement, must cease to use these 
naturally pure waterways as a means of disposal of waste. 
It does, however, imply that they should be required to 
treat or dispose of their wastes so as not to create 
objectionable pollution. 

Under the present laws, rules and regulations and funds 
and personnel available, much has been done for improve- 
ment as follows: 

1. All municipalities having public sewerage systems 
have been repeatedly visited and conditions noted by the 
field men employed by the State Board of Health. 

2. Industrial plants have been listed in accordance 
with the type or character of the waste. Investigations 
in connection with these have been made in a majority 
of cases. 

3. Over 6,000 private sewage disposal systems have 
been installed in connection with residences, schools and 
similar public buildings, plans and specifications for which 
were furnished by the Bureau of Plumbing. 

The State Sanitary Engineer, employed since September, 
1919, and his assistants devote about 50 per cent of their 
time to waste and sewage disposal or prevention of 
pollution. 

The state plumbing and domestic sanitary engineer and 
three assistants devote approximately 25 per cent of their 
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The original adjust- 
able stock and die, 
made since 1875 and 
still increasing in 


popularity. - - - 


Send to Department D for 
Catalog No. 19, showing our 
complete line of Pipe Tools. 
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The Armstrong Mfg. Co. 
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ONLY 
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American 


Concealed Fixtures 
For Built-in Tubs 


We make a complete line— 
for any type of installation 


Substantially Constructed. Full 

Water-way. High Removable 

Valve Seats with Swivel Disc 

and Encased Washer. Mounted 

on Heavy Iron Frame. Equipped 

with Unions which can be used ein 
at top or bottom Inlet of Valves. Shower 


The well known American quality is em- 
No. 1015 


bodied in this line. With 3 in. 
Union Con- 
nections. 


Will gladly submit samples to Jobbers for ap- 
proval of Architects, Contractors and Owners. 


American Sanitary Mfg. Co. 


ABINGDON, ILLINOIS 


Representatives: 


ROBT. K. STORY ALAN P. SMITH CO. E. F. ALT SALES CO. 
150 Nassau Street Knickerbocker Bldg. 1315 East Seventh St. 
New York City Baltimore, Md. Los Angeles, Calif. 
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time to sewage disposal in connection with rural resi- 
dences, schools, and similar buildings, so situated that 
they cannot be made tributary to a public sewerage system. 

State and rural planning boards, operating under the 
rural planning act (Chapter 693), seek to promote the 
aim for a Wisconsin beautiful. We miss the mark if we 
neglect or fail to arouse public sentiment in favor of 
action to prevent pollution of the waters of our state. 
Campsites, parks, trees, shrubbery, beautiful in them- 
selves and valuable assets to all the citizens and visitors 
to our state, lose their real charm and usefulness when 
associated with pollution, no matter of what character. 

State and rural planning boards, therefore, should work 
hand in hand with the Conservation Commission, the 
State Board of Health, the campaign against stream pollu- 
tion inaugurated by ‘“‘Domestic Engineering,’ the Izaak 
Walton League, Land o’ Lakes Association, and other 
agencies for the truest conservation of all our natural 
resources. 


EDUCATION AND PUBLICITY 

CAMPAIGN of education might well be carried on 
A through illustrated bulletins issued by the Conserva- 
tion Commission in this or similar ways. Schools, public 
and private, should become interested in the movement 
to conserve our natural resources. Instilling this firmly 
into the minds both of adults and the coming generation 
will prove an opportunity of the highest importance. An 
illustrated pamphlet covering these phases could readily 
be prepared and distributed, and the conservation idea 
would, in this manner, reach many homes in various parts 
of the state. 


LOCATING AND REPORTING POLLUTION 
UNCTIONS and duties of conservation wardens should 
include reporting on blanks furnished by the state, all 

instances of apparent or suspected pollution of streams 
and lakes. This might be done without any additional 
cost. A few other procedures that might be considered 
are: 

(a) To co-ordinate more completely such personnel 
as is now available which may be used for this purpose, 
thus avoiding duplication of effort. To doso would involve 
no additional cost. 

(b) To provide increased joint personnel and a larger 
appropriation now or at some future time. 

(c) Master plumbers should become allied with all 
organized movements against stream pollution and should 
take the initiative when instances of stream pollution are 
apparent. 

(d) Local chapters of the Izaak Walton League should 
have a well planned program and should solicit the 
co-operation of ail interested in the out-of-doors. 

It should not be assumed from what has been said in 
this article that lake and stream pollution has developed 
to such an alarming extent that it has become a serious 
health hazard, or that it is beyond possible control. The 
problem requires an intelligent understanding of the 
entire subject, and the co-operation and assistance of all 
citizens. 

Let us, therefore, individually and collectively, plan a 
wise procedure consistent with good public policy that will 
lead us to action making for effective prevention and cor- 
rection, and safeguarding and conserving our natural 
resources, for the proper use, security and enjoyment of 
present and future generations. 





Redmond Heating Co., of 146 North Fourth street, 
Louisville, Ky., has been awarded the plumbing contract 
on the M. J. Doll 60-apartment house, in that city. 
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Somerville 
(S. I. W.) 


Soil Pipe and 
Fittings 


Cost no more than the 


ordinary kind 






























Model No.2 
Red Top 
Relief 
Valve 

For Hot 
Water 

Heating 

Systems 














Whata 





To the heating contractor, Model No. 2, Red Top, Tank-in- 
Basement hot water heating system, means a system simple to 
install at a low cost. It means a system with which he can meet 
competition and make real profits. Red Top Model No. 2 and 


an air-tight tank which can be bought any place are all the 
equipment needed. 





To the owner, it means assured 
Model No. 1 | safety at a reasonable price. It 
Red Top means an economical system as well 
as an efficient one. 
Protects domestic hot 


water systems. Can Red Top Relief Valves are the only 
be set to operate at 50, water relief valves approved by the 
75, 100 and 130 bbe Underwriters’ Laboratories. 


May we send further information? 


NEPTUNE METER CO. 
50 E. 42nd STREET, NEW YORK CITY, N. Y. + 
Branch Offices in Principal Cit-es 


Ked Jop Relie? Valve 
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If leadership consists of highest Quali 
WE ARE LEAD 
If leadership consists of original impr 
WE ARE LEAD 
If leadership consists of exceptional se 


WE ARE LEAL 


FRETZ 


> ae 


‘i ‘NIPPLES 




















One Box Will Convert You 


Once a plumber uses ‘‘Fretz Nipples by the 
Box’’ he decides then and there to adopt 
them on all future work. 


Buying nipples the FRETZ way reduces 
handling costs, removes the danger of lost 
nipples, gives your men a chance to work 
more speedily, and brings new satisfaction 
to your work. 


Jobbers everywhere stock FRETZ nipples. 


S. S. FRETZ, JT, & CO. 
PHILADELPHIA, 


WORKS AT 
PHILADELPHIA, PA. BOYERTOWN, PA 










Trade Mark Reg. 
, U.S. Patent Office 
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of packing 


PRET URGRM QUALITY 





The unusual is the usual with FRETZ. 


Today you can buy ‘‘Close Nipples in 
Kegs.”’ 


This is a distinct help in the handling 
of close nipples—eliminates separat- 
ing and counting. 


Every FRETZ nipple is made from new 
Random length pipe. 


No ends or scrap pipe are used. 


There is a difference in nipples. 














Trade Mark Reg. 
U. S. Patent Office 
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VERY woman 

wants a swing 
nozzle fixture over her 
sinkandSpeakmansink 
fixtures are being ad- 
vertised nationally to 
a million women in 
Good Housekeeping 
alone. 


SPEAKMAN COMPANY 
WILMINGTON DELAWARE 





SPEAKMAN SHOWERS 


AND FIXTURES 


fvcrtlot Z— 


WATER HEATERS 





Sold only through plumbers. 
Canadian Distributor Ser att 
Riley Eng. & Supply Co., Ltd. Senn Wiensan Aeanee 
Toronto, Canada DETROIT, MICH. 
ee 












Patent Plumbing Specialties 


Duo-Jet Closets and Flush 
Valves; Urinals, Self-closing 
Cocks; Liquid Soap Fixtures; 
Drinking Fountains, etc. 


Send for our Catalog 


IMPERIAL BRASS MANUFACTURING CO. 


510 S. Racine Ave. CHICAGO, ILL. 





Backed by thirty- 
seven years of 
manufacturing 
experience 


The Ohio Brass Co. 


Mansfield, Ohio 


EWALVES 
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The French Bath 


(Continued from Page 41) 


The installation of modern shower baths, tubs and 
lavatories a l’Americain in one of the well known and 
centrally located Paris hotels, drew nearly a half column 
of free publicity in one of the American dailies published 
in Paris, which clearly shows what a novelty up-to-date 
bathroom equipment still remains in this country. 

To some extent I think we are wrong in criticizing the 
French people too harshly for their backwardness in this 
particular respect. In their private homes as well as in 
their hotel and other public buildings, the same barrier 
to modernity crops up. Most French houses were built 
for permanency long before bathtubs were considered a 
necessity and no provision was made for the installation 
of such a luxury. At the present costs of labor and 
material, but few French householders can afford the ex- 
pense of remodeling their homes to fit around a bathtub 
and the necessary equipment that goes with it. Those of 
them who have learned to bathe, content themselves with 
a bowl and a sponge or some other make-shift. 

In bathing as in most other matters the French are 
slow to change their ancient habits. A Paris newspaper 
recently printed an article on cleanliness quoting some 
unnamed professor in the following fashion: ‘To be 
clean is a question of comfort, dignity and good society; 
but the skin contains sub-surface glands which cover it 
with a thin coat of greasy substance which is a necessity. 
If you remove this protecting surface by too frequent 
bathing, the skin becomes abnormally dry; the tiniest pim- 
ple becomes a source of danger. I know of people who 
have become ill from excessive bathing. Note how short- 
lived is my lady’s white dog which is bathed daily with 
soap and water.’’ Imagine the laugh such an interview 
would draw if it appeared in a newspaper published in the 
United States. 


Letters to the Editor 


THE IMPORTANCE OF PLUMBING AND HEATING 


To the Editor:— 
I was passing a large office building, and the thought 
occurred to me that this structure would be practically 


useless, if it were not for the plumbing appliances, and 


, that it would be of very little use were it not for the 


heating installation. A building of any size cannot be 
successfully heated with hot air. Then if steam, hot water 
or vapor are the only successful means of heating large. 
structures, they should be so advertised by manufacturers 
of heating appliances, as being equally efficient on smaller 
operations. And if manufacturers of plumbing and heat- 
ing appliances would place signs on large buildings stat- 
ing that these buildings would be impossible without 
modern plumbing and heating, I think it would create a 
lot of favorable comment, and would be one way to get 
the public to think of the importance of our important 
profession. 
Rock Island, Il. WILLIAM HEBENSTREET, 
Blake Specialty Company. 





The Smith Construction Co. has asked Atlee B. and 
Robert M. Ayres, architects, of San Antonio, Tex., to pre- 
pare preliminary plans for an 8 or 10-story hotel building 
of brick, stone and reinforced concrete. The building 
is to be located at St. Marys and Villita streets, San 
Antonio, and will cost approximately $1,000,000, including 
furnishings. 
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KENNED 














Kennedy-Pennie 
Back-water and Sewer Gas Valve 


This appliance is designed to seal the waste pipe in residences, 
public buildings, factories, etc. It is a perfect seal against back- 
water, and keeps back from the building the vermin and poisonous 


and disease laden gases in the sewer. Every dwelling or house. 


of every kind should have this valve installed in the waste pipe 
leading to the main sewer. It is also used by street railway, 
telephone, water and gas companies for keeping manholes dry. 


The Kennedy-Pennie Valve is positive in action and may be 
installed in any position. It is fully described and listed in the 
Kennedy Catalog which should be on the desk of every valve user. 
Send for a copy. 








THE KENNEDY VALVE 


59 








Some Other Kennedy 
Valve Types 





Fig. 27 
Standard Bronze Gate 
alves 
Built with screwed or flanged 
ends in sizes from 14-inch to 
6-inch. This type of valve 
built for medium and high 
pressures. 





Fig. 5 
Radiator Valves 

Built in straightway, angle, 
and offset corner types, with or 
without union, right or left 
hand, and with wheel or lock 
shield and key in operating 
stem. 





Fig. 150 
Standard Globe and 
ngle Valves 
Built strongly in all parts 
and with an unusually large 
passageway for steam _ or 
fluids. Always seats tightly 
and can be repacked under 
pressure. 





Malleable Iron and 
Brass Fittings 
Characterized by clean, 
sharp, even threads, sturdy 
construction without unneces- 
sary metal, pleasing propor- 
tions and smooth finish. 








Branch Offices 
and Warehouses 


NEW YORK: 128-132 White St. 
SAN FRANCISCO: 
448-450 Tenth St. 


BOSTON: 47 India St. 


CHICAGO: 228 N. Jeff St. 





THE NATIONAL 
TRADE EXTENSION BUREAU 


AND HEATING INDUSTRY. 
‘ato 








SALES OFFICES 
Salt Lake City 
El Paso ag + 

Kansas City, 

Los Angeles 
Philadelphia 
Miami 
Cleveland 
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Why inflict 
expansion tank worries 

WHY ? 

DO THIS ? on owners: 














Ever since the introduction of the hot water heat- more dependable. It gives your customer a better 
ing system, owners have had to submit to the job from every practical standpoint. Yet it costs 
expansion tank nuisance. But the heyday of that no more. The Mueller system is much easier for 
troublesome and unreliable makeshift has passed. you to install. It nets you a bigger profit — and 
Mueller Automatic Hot Water Heat Control has every installation makes you a friend. 


made the expansion tank obsolete. : 
Note the simple fool-proof construction below. 


The Mueller Hot Water Heat Controleliminates Read the great advantages which the Mueller sys- 
the expansion tank entirely. It is safer, surer and tem affords. 


MUELLER CO. 


(Established 1857) 


Factories: Decatur, Illinois; Port Huron, Michigan 
Branches 


Canadian Factory 
New York, San Francisco, Los Angeles 


MUELLER, Limited, Sarnia 


Nine MUELLER 









Advantages 
No expansion tank, either open 
or closed. 
Quickly installed on either new yeep eee 
or old jobs. CHECK DRAFT 















sure and fresh water. 










3 Water in system always fresh, 2° OPENING 
PRESSUR 
Rapid circulation, due to pres- GAUGE 





STOP 


x 


—~ 





Entirely automatic as to supply, j Sears 
relief and damper regulation. 


STRAINER 





A very considerable saving in 
fuel, due to automatic control of 
dampers and rapid circulation. 


REDUCING VALVE 


Perfectly safe, as both reducing 

valve and relief valve are oper- Ober Ol 
ated by pressure of the water 
in the system. 








RELIEF VALVE 




















% 


The reducing and relief valves 
are positive in action and dur- 
able, the working parts being 
made of bronze with phosphor- 
bronze diaphragms. 


The boiling point of water raised DRAIN 
to higher point than with the 
STOP 


open system. 


MUELLER 


Automatic Hot Water Heat Control 


) 


——, 
j 








¥4 DISCHARGE TO 
<— FLOOR DRAIN 
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(Continued from Page 19) 


his fountain pen with red ink and figure out what it cost 
him. to find that he knew absolutely nothing at all about 
making bread, pies, cakes and cookies. It cost him plenty 
of pennies and some dollars, but he is what you call a 
game guy. He wanted to get in on the baking business 
and proposed to get there, so after getting cleaned at it 
once, he sold his candy store, took a short vacation and 
then grabbed a job as a baker’s apprentice. He is learn- 
ing the baking business from the bottom up and when he 
opens up again, and he will open up again, the lads that 
he hires will hit the ball or the sidewalk. 


Gee, if more of us would only grab a little more learn- 
ing and if we read the stuff mailed out by certain cor- 
respondence schools, we sure will get the learning habit. 

A lad in our neighborhood read an ad in one of our 
papers, ‘‘Be a Plumber,” so he wrote for more informa- 
tion. It came. The mail carrier is getting round shoul- 
dered carrying information from that school to that boy. 
They sure sing a pretty song. Big wages. Lots of op- 
portunities. The world just clamoring for more plumbers. 
Only six weeks at our school and you will laugh at the 
stiffest examination ever handed to a prospective plumber. 
But come quick, we’ll meet you at the train in our own 
sedan and conduct you to our school. Every day that you 
delay means the loss of $15 that you would have made 
had you become a plumber by our method. 

Some of us, who lugged tool kits for three or four or 
five years, and have come to realize that ‘‘experience’”’ is 
just as important as “learning” will surely hesitate before 
hiring one of those ‘‘made-while-you-wait”’ plumbers. 


A HURRY CALL 


UST got back from the football game. Stopped at the 
J store to get the evening paper and turn on the lights. 
The phone rang. It was old Mrs. Kelly. ‘‘For the luv 
’o heaven come down here this minute. My son John 
has dreaned all of the water out of the heating plant and 
can’t fill it up again and we’re half frozen and gettin’ 
colder every minute.”’ 

We had been thinking of some nice baked beans and 
brown bread, but we hopped in the flivver and beat it 
over to Mrs. Kelly’s. She had been telling the truth. 
The plant had been drained, the house was cold, some 
of the tenants were kicking, and the handle on the feed 
valve had been broken off. The little old Stillson made 
it behave, the water began to flow into the plant, we piled 
in some paper and some wood, struck a match, got it 
burning good, piled on some coal, and watched the 
altitude gauge while the various tenants opened and closed 
the air valves. An hour spent. A late supper, but Mrs. 
Kelly’s ‘‘Thank God for the plumber on a night like this!”’ 
made a banquet out of a little warmed over supper of 
beans and brown bread. 





CALLED BY DEATH 


John J. Russell, for many years proprietor of a plumb- 
ing shop and hardware store at Batavia, N. Y., died at 
his home in that city, November 9th, following a two 
weeks’ illness. He was in his 68th year at the time of his 
death. 

Thomas Moran, a retired master plumber, died at his 
home in Erie, Pa., on Thursday, November 12th, after a 
short illness, in his 55th year. Mr. Moran was born in 
Buffalo, N. Y., and conducted a plumbing business on 
Diamond street, Titusville, Pa., for many years. 
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On the Job with Dolan & Olson 


YICHMOND 


6 Wella 
“THE HUSKY BABY” 


(Richmond Adjustable Stand) 


The ideal boiler stand to stock jn quantities. 
Strong—will support two or three times the 
weight of any range boiler. Adjustable— 
takes 30 or 40-gallon tank. Compact— 
knocks down for storage and shipment— 
Profitable—Priced low and sells fast. Whatmore 
could you ask? Jobbers—ask for prices. 


RICHMOND 


FOUNDRY & MANUFACTURING CO, 
RICHMOND, VA. 







‘A-DEPENDABLE ‘SOURCE: OF-:SUPPLY- 





Uniflow Water Softeners 


Simplicity—Rugged and Simple in Design. 
There are no unnecessary Devices to get 
out of order. 

Easy to Install—Softener shipped complete, 
ready to install, only three simple con- 
nections. 

Easy to Operate—-Just four standard valves, 
that a child can operate. 

Low Cost—The Size No. 1, gives 600 gallons 
of soft water at 20 gr. hardness between re- 
conditioning periods, and costs only $100 
list. Size No. 2, $140. Size No. 3, $180. 


Very Large Discounts to Jobbers and Dealers 
Write for Bulletin No. 40 


The Uniflow Pump & Mfg. Co. 
Fifth and Perry Sts. 33 Dayton, Ohio 














The procedure is simple— 
just display them in your 
window. We have lots of 
fine material to make a 
good show. Women order 
them on sight. They can’t 
help it. And they tell 
others. It’s a profitable 
item. 


Cc Ea i CAG oO The Chicago Faucet Co. 


2700-22 N. Crawford Ave. 


FAUCETS "=" 


URO ween corse 


: obsoletes all hand oper- 

“lee: ated types. Anyone 
would rather have an 
automatic than a hand 
operated softener. 






























It is easier to sell the 
Duro-matic than it is 
to sell against it. 

THE DURO PUMP & MFG. co. 


DAYTON, OHI 
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Sell Them 


Shower Satisfaction 


It’s easy, if you standardize on the 
HUDSON Line. Hundreds of pro- 
gressive plumbers have proven that 
by profitable experience. The 
HUDSON Concealed Two Valve 
Shower No. 180 (illustrated above) 
is only one of the many attractive 
items contained in the new 


HUDSON Catalog No. 21. 


Send for a copy and see the others. 
Then order from your jobber. 


HUDSON BRASS WORKS, Inc. 
16-20 NASSAU ST. _—_ BROOKLYN, N. Y. 
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Pottery Manufacturers Make 
Important Grading Changes 


(Continued from Page 23) 


Segregation— More than 4 spots, blisters or pin holes in 
any “square.” 

Speck— A colored portion less than 1/32 (0.031) inch 
in diameter. Specks less than 1/100 (0.01) 
inch in diameter unless in sufficient num- 
ber to form a discoloration, are not counted. 

Spot— A spot is a colored portion of the surface 
1/32 (0.031) inch.and less than % (0.125) 
inch in diameter. 

Large Spot— A colored portion % (0.125) inch to 4 (0.25) 
inch inclusive in diameter. 

Square— A square 2 inches on each side. For grading 
purposes may be a 2-inch square hole cut in 
a small sheet of any flexible material such 
as rubber or paper for convenience in slid- 
ing over irregular surfaces to determine 
segregation. 

Streak— A slight defect in the finish giving an ap- 
pearance similar to painters brush marks. 

Visible Surface—The surface readily visible after instal- 
lation of the fixture, by an observer in nor- 
mal standing position. 

Water Surface—The surface which may be wet during the 
operation of the fixture such as the flushing 

- surface of a closet bowl or the slab and bowl 
of a lavatory. 

Wavy Finish— A defect in the finish having the appearance 
of numerous runs in the glaze; irregular 
or mottled. 

(Note: It is not intended that sorters shall measure or 
count any defects except in case of dispute, since with a 
little practice, dimensional limits and number of defects can 
be readily gaged by eye.) 

Method of Grading Closet Bowls 

Examine the well hole closely for excess glaze, spots, 
blisters, pin holes, etc. With eyes about 2 feet directly above 
the rim, rock the bowl first to one side and then the other to 
an angle of about 45 degrees, then tilt backward at the same 
angle noting only the defects which can be observed in these 
positions. Minor defects which are not observed in this 
operation are assumed to be on unseen surfaces. Examine 
the remainder of the bowl] for dents, craze, or other defects. 

Grading Rules for Closet Bowls 

Closet bowls are graded in accordance with the maximum 
defects listed in Table 1. Bowls having more than the maxi- 
mum grade limit for any one defect shall »e classified as culls. 


Table 1.—Closet Bowls 





LOCA- 











TION DEFECT REGULAR SELECTION 
Dull or eggshell area...|Not over 4 sq. in. 
' WWUS. DAUR. cs cvveeseane Not more than 4 sq in. 
HcOOGS GIABO 2c cccccecece Not more than \%-ineh thick 
7 in well. 
S TWREDERD ..osccksassee ...|Not noticeably warped when 
A seat is att :ched. 
© Large bifsters ......0.s0% Not more than 2. 
SRD, Ks dbs se ehudeeese eee None allowed. 
PR POOCIORS. 26s kneccasccce None allowed. 
PE WOE sc ccwsccces None allowed. 
© |Unglazed fire chéck...... None allowed. 
o “4 Spots, blisters, or pin holes No segregation. A total of 
re > not over 10. 
e z subbles or specks........ Not over 10 in one “square”’. 
A total of not over 25. 
Exposed body ........++. Not over 4 (0.25) inch on 
g foot. 
& Not over % (0.125) inch on 
= more prominent surfaces. 
n Unglazed fire check...... Not over %-inch long. 
@ Spots, blisters, or pin holes|No segregation. A total of 
r) not over 10, 
2 |Bubbles or specks....... Not over 5 in one “square”. 
of A total of not over 25. 











Method of Grading Low Tanks and Covers 
Low tanks are installed at a level where defects are more 
readily visible than on closet bowls and although less likely 
(Continued on Page 65) 
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EDINA. N'Y. 


HOME OF 


oe BIGNALL CO. 








EDINA, New York, incor- 

porated March 3, 1832, is 

rich in historical associations. 

However, this history, glorious as it 

is, is eclipsed by its commercial im- 
portance. 


Located on the New York Central 
Railroad and the New York State 
Barge Canal, it is the heart of the 
fruit and vegetable district and a 
noted canning center. 


} 
oe 
Ca 
oe 





BINGHAMTON 


It is also the home of the Bignall 
Company. The history of this firm 
is closely interwoven with that of 


Medina. 


Back in 1850, the Bignall Brothers 
started to manufacture cast iron 
specialties. Their business was small 
and local. Today, 75 years later, 
The Bignall Company may be de- 
pended upon as a source of supply, 
dependable, reliable, and convenient. 


Mention Domestic ENGINEERING when writing advertisers. 
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“Shere'’s One 
a NS W. ont _ 


THE STAR SPECIAL 
FLEXIBLE BLADE 


This hack saw blade 
will eliminate the 
great waste through 
breakage. 








“Star” blades have 
gained a prestige 
and reputation 
Practically unbreakable, both as to through their 


blade.and teeth and is recommended record of per- 
for the toughest work. formance. 














Let us send you samples of the blade 
Free. Suitable for plumbing work. 


‘“Makers Since 1883’’ 





(“A 


vf 






STAR HACK SAW BLADES 


Clemson Bros., Inc. - Middletown, N. Y. 








Mention Domestic ENGINEERING when writing advertisers. 

















November 21, 1925 


(Continued from Page 62) 


to become soiled are graded about as closely for appearance. 
Tanks and covers are graded separately on an equal basis 
for segregation of defects. The cover shall be limited to 
about % the total defects permitted for tanks. No defects 
on the water or inside surface are counted other than dunts, 
or other serious defects. Minor defects on the outside sur- 
face but hidden by the cover are not counted. Examination 
should be made with the eyes of the observer about 2 feet 
from the surface observed. 
Grading Rules for Low Tanks and Covers 

Low tanks are graded in accordance with the maximum de- 
fects listed in Table 2. Low tanks having more than the 
maximum grade limit for any one defect shall be classified as 
culls. 














Table 2.—Low Tanks 
LOCA- 
TION DEFECT REGULAR SELECTION 
a Dull or eggshell area....|Not over 2 sq. in. 
3 MUONS GRIME ois ckeccccas Not more than 4 sq. in. 
& DE cock saeaaaenaa® Not noticeably warped. 
O SE. Sikes Shea Sewanee wen None .allowed. 
MUEPOGOE BOGY 2... cccccece Not over % (0.125) inch. 
© » Unglazed fire check...... Not over 44-inch long. 
28 Spots, blistens, or pin holes|No segregation. <A total of 
a? not over 10. 
P 3 Bubbles or specks....... Not over 5 in one “square”. 
A total of not over 265. 











These recommendations were adopted in their entirety 
by the manufacturers assembled. 

Then the committee turned their attention to simplifi- 
cation, with the appointment of a committee to prepare 
recommendations on dimensional standards and definitions 
for submission to the Bureau of Standards on or before 
December 24. The same committee which functioned on 
naming the grades, with the exception of the substitution 
of H. S. Maddock for A. M. Maddock, was appointed. 

It was voted to ask Mr. Donahoe to send out two ques- 
tionnaires, one for the purpose of obtaining the terms 
applied to various fixtures now manufactured, as well 
as suggestions on dimensions which should be standard- 
ized, the second listing all the items of closet bowls, 
tanks and lavatories now made and requesting manu- 
facturers to confidentially report their total production on 
each item. The information received will be acted upon 
by Mr. Donahoe, who was appointed a committee of one 
to draw up recommendations on those items which could 
be profitably eliminated, judging by the replies received 
from the questionnaire. 

Then came another decision which will increase the 
ease with which jobbers and master plumbers can dis- 
tinguish regular selection and cull ware. It was decided 
to put two splashes of red on the small end of all crates 
containing cull ware, so that they will be visible without 
tearing down stacks. Marks will be continued on the cull 
ware as recently decided upon for ‘‘B”’ ware. 

After the January conference, when definite decisions 
on dimensional standards and on eliminations can be ex- 
pected, the Division of Simplified Practice, Department of 
Commerce, will notify all wholesale and retail organiza- 
tions in the country, asking their sanction. When eighty 
per cent of the trade have approved these recommenda- 
tions, they will be incorporated into trade practices. 

It is also probable that these simplified practice recom- 
mendations can be incorporated in the United States 
government master specifications for plumbing fixtures, 
as Mr. Fairchild, secretary of the committee on plumbing 
fixtures of the Federal Specifications Board, agreed to hold 
up his committee recommendations, provided due speed 
was made in ratifying the vitreous china decisions. 

With the majority of the work done, the only thing of 
importance before the 1926 meeting was called was the ap- 
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Weil-M:Lain 


Oe ee oe oe OR On OO - One oe 


Water Heaters 


They are easy and profitable to 
sell because owners like the “‘fire 
brick ring” which keeps the fire 















| alive. 
| Weil-M:Lain Comp 
Phat trated Division Jobbing Division 


Chicago, Illinois 
228 


OO"):@))O0O):OO>)5 


vy Wonderfully Simple and 
«@ Efficient! 


—the New Model 77 
8 Day, 7 Jewel Clock 


we 
Dex 


we 
& 


« 
) J 


NEO} 


20> 


All the simplicity of the 1-Day Thermostat with the 
advantages of the 8-Day. Greatly improved—and 
lower priced. Write us today. 


MMUNNEAPOLIS 


Heat REGutaTor Co 
Established 1885 


a 2801 Fourth Ave., So. Minneapolis, Minn. 4S 


@)1O>)iS>D1O>D1O>)O7:@))e 


SRUARE (3) tee 


lron é Malleablelron 
We are so proud of Square 


“Gee” fittings that we 
stamp on each one a square 
G as a means of instant 
recognition. 


\) 
D, 


x 




















THE GRABLER MANUFACTURING CU. 
CLEVELAND, o. 





WATER SYSTEMS 


FOR HOMES:FARMS-PUBLIC 
AND PRIVATE INSTITUTIONS 


Running Water—Myers Water Systems provide it for country 
and suburban residences, summer homes, farms, plantations, 
public and private institutions—small capacity hand operated 
outfits, medium and large capacity systems for operation by 
engine or motor, automatically controlled Electric House Pumps 
and Direct Water Systems—you will find a Myers of the right 
size and style for your own needs, and regardless of the Myers 
System you choose, it is guaranteed to give entire satisfaction if 
properly installed and operated. Catalog and prices to the trade. 















THE F.—E.MYERS m=) LOX Sow Chiru ni 


— ASHLAND PUMP AND HAY TOOL WORKS—— 
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Sectional view, Fig. 
352, screwed, Jenkins 
Standard Bronze 
Swing Check Valve. 


Check Valves 
that check trouble 


The action of Jenkins Check 
Valves is prompt and reliable. 


The contact at the seat is tight, 
each valve being fitted with a 
Jenkins Renewable Disc. In ad- 
dition to insuring perfect con- 
tact, a Jenkins Rubber Composi- 
tion Disc takes up the wear of 
frequent opening and closing. 


Jenkins Check Valves are made 
in bronze and in iron in standard 
and extra heavy patterns. 


JENKINS BROS. 


80 White Street............ New York, N. Y. 
524 Atlantic Avenue........... Boston, Mass. 

133 No. Seventh Street.... . Philadelphia, Pa. 
646 Washington Boulevard...... Chicago, Til. 


JENKINS BROS., LIMITED 
Montreal, Canada London, England 














Always marked with the" Diamond” 


Jenkins Valves 


SINCE 1664 




















-ah--that’s fine! 


A comfortable snower, with 
no fear or danger of its sud- 
denly getting too hot — or too 


cold 


This happy condition is as- 
sured by two remarkable and 
exclusive features of the 


POWERS Shower Mixer:— 


1. Pressure Equalizing 
Valve which instantly coun- 
teracts any change in cold — 
or hot—water pressure, caused 
by opening of near-by faucets, 


or flush valves. 
2. Safety Screw which | 


vents scalding due to a ‘ eed 


end”’ in tne hot water line. 


The POWERS Shower 
Mixer removes the hazard of 
scalding water, reduces repair 
bills, and keeps every bather 
happy while in the Shower. 


Send for Interesting 
Booklet 


Every Master Plumber 
should learn more sbout this 
Remarkable Mixer, and why 
s0 many users are discarding 
others for it. It offers you new 
profit possibilities. 


The Powers Regulator Co. : 


34 years of specialization 
in temperature control. 


2716 Greenview Ave., Chicago 


New York, Boston, Toronto and 31 
other offices. See your wy 


directory. 
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pointment of members of a label committee, who are to 
report on the kind of labels for potters to use now. This 
committee is headed by H. S. Maddock, of Thomas Mad- 
dock’s Sons Co., and consists of George E. Hoffman, of 
Trenton Potteries Co., and W. C. Chamberlin, of Stand- 
ard Sanitary Mfg. Co. 


Those present included: 

P. H. Bates, Chief, Ceramics Division, Bureau of Standards. 

W. J. J. Bowman, Superintendent, Trenton Fire Clay & 
Porcelain Co. 

Dr. L. J. Briggs, Chief, Division of Mechanics & Sound, 
Bureau of Standards. 

E. V. Brigham, Vice-President, Kalamazoo Sanitary Mfg. 
Co. 

Arthur J. Burgner, Superintendent, Resolute Pottery Co. 

Frederic R. Byford, President, Potomac Pottery Co. 

W. C. Chamberlin, Vice-Pres. and Gen. Sales Manager, 
Standard Sanitary Mfg. Co. 

F. J. Clifford, President, Chicago Pottery Co. 

A. C. Cochran, Manager, Kohler Co. 

H. R. Colwell, Simplification Specialist, Division of Simpli- 
fied Practice. 

H. N. Corning, Partner, Ironsides Pottery Co. 

R. E. Crane, President, Eljer Co. 

Thomas N. Deets, President, Economy Pottery Co. 

Frederic W. Donahoe, Statistician. 

James A. Dorety, Jr., President, Acme Sanitary Pottery 
Co. 

Philip J. Faherty, 
Co. 

I. J. Fairchild, Mechanical Engineer, Bureau of Standards. 

Cc. T. Ford, Salesman, Mueller Co. 

Joseph G. Gastler, Office Manager, J. Amisson & Sons Pot- 
tery Co. 

R. F. Geller, Chief. Refractories Section, Bureau of Stand- 
ards. 

A. 8S. Healey, Secretary-Treasurer, Healey Pottery Co. 

A. C. Harrison, Junior Scientist, Bureau of Standards. 

George E. Hoffman, Sales Manager, The Trenton Potteries 
Co. 

Chris Horton, President, Horton Pottery Co. 

F. A. Jones, Vice-President and General Manager Abingdon 
Sanitary Mfg. Co. 

G. C. Kalbfleisch, General Superintendent of Potteries, 
Standard Sanitary Manufacturing Co. 

Cc. J. Kirk, President, Universal Sanitary Manufacturing Co. 

Harry J. Lyons, President, Keystone Pottery Co. 

A. M. Maddock, President, Thomas Maddock’s Sons Co. 

H. S. Maddock, Vice-President, Thomas Maddock’s Sons Co. 

James E. Norris, Partner, Ironsides Pottery Co. 

Arthur Plantier, President, The Sanitary Earthenware Spe- 
cialty Co. 

Arthur J. Podmore, Treasurer, Camden Pottery Co. 

George E. Rhodes, President, Kokomo Sanitary Pottery Co. 

B. O. Tilden, President, B. O. T. Manufacturing Co. 

Oscar B. Van Fleet, President, Van Pottery Co. 

J. E. Wright, President and General Manager, Wheeling 
Sanitary Mfg. Co. 

Carl H. Zwermann, Manager of Pottery, W. A. Case & Son 
Manufacturing Co. 


Vice-President, Lambertville Pottery 





JOURNEYMAN PLUMBERS TO BE EXAMINED 

New Hanover county, North Carolina, in which Wil- 
mington is located, has a law which is now effective and 
which makes it impossible for any one, who alleges that 
he is a journeyman plumber and isn’t that in every sense 
of the word, to get by and to command the wages which 
are paid to workers of that class. 

The New Hanover law demands that journeyman plumb- 
ers must stand and pass the prescribed examination quali- 
fying them for the work that they are to do. Announce- 
ment has just been made that an examination will be 
made during the first part of the coming month and 
those who fail to pass the required test will not be per- 
mitted to work as journeymen in the future. The exam- 
inations are to be conducted by Dr. John Hamilton, county 
superintendent of health, and R. M. Kermon, plumbing 
inspector. Master plumbers at Wilmington declare that 
the law is one to their liking and that they will be bene- 
fitted by its operation. 
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= FIRST, LAST AND ALWAYS 
y The fonstruction and Operation 


ae a pani © I ~~ 
{6inz AUTOMATIC 
nea OIL BURNER 





enables you to sell and install the AETNA Oil Burner with perfect assurance 
that it will function smoothly, quietly and automatically as long as there is 
water in the boiler and oil in the storage tank and lubricating chamber. Four 
exclusive and positive safety devices eliminate all possibility of accident, while 
nine years of successful service in heating all types of buildings is your guaran- 
tee that the AETNA will make good wherever installed. 


Seven sizes of burners, consumption 14 to Approved by Underwriters Laboratories, 

40 gallons per hour. . New York Board of Standards and 
Appeals and all Insurance and Municipal 

From a seven-room cottage to 100 H. P. Authorities wherever installed. 

Boiler. 


Adapted for Steam, Hot Water and par- 
Local distribution since 1916. Now ready ticularly Hot Air Furnaces. 
for national distribution. Highest grade, 
lowest priced burner on the market. Aetna Dealers Sales with unlimited range 
of field allowed by six Aetna sizes, realize 
Operates on all grades of oil fuel that profits not possible with any other oil 
will not congeal in a 14-inch pipe. burner. 


Georgia Avenue, 


Aetna Automatic Oil Burner, Inc., Providence, RT 






Write For 
Dealers’ Plan 


AETNA AUTOMATIC 
OIL BURNER, INC. 


Georgia Ave., Providence, R. I. 


Gentlemen: 


Please send me full particulars 
regarding the AETNA Dealers’ 
Plan. 


Ee sae en ere 


RE a ee oP 


meee ee 4 
a a a a ee ee ee ee ee ee ee ee 
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TEN FEATURES WHERE 


RECO SEPTIC TANKS 


Excell All Others 


ae Made of No. 14 U. S. S. Gauge Copper Steel Plate 


: aeeit SG tis welded thruout. 
at ‘ : 


12-inch scum space above water line which gives 
ample room for scum to form without stopping up - ; 
outlet. Pd 
oa Le 


| i Reinforced around top of tank. 
N 
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Greater dimensions than any other tank of sup- ‘ ir. 
posedly equal cxpacity. ae ~ 





























































































































O A 
A A Top has angle stiffeners which also serve to hold 
— BW the top in place and can be easily lifted off exposing 
fae .. x the entire surface of the tank at will. As there are 
{x} Bottom of inlet on line with top of outlet giving —~ a ®\ no rusty bolts it is not necessary to use cold chisel 
fx] effluent a 5-inch head into drainage field. y : ~N , to open same. 
N 
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The above features give you ten good reasons why you should sell and reeommend RECO SEPTIC TANKS 


Write for Price List and Discounts for Prompt Shipment 


RICHMOND ENGINEERING COMPANY 


935 BROOK AVENUE . . RICHMOND, VIRGINIA 
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AMONG MANUFACTURERS, WHOLESALERS AND THEIR SALESMEN 








Companies Recently Incorporated 

The Mount Morris Valve Corporation, Mount Morris, 
N. Y., has been incorporated to manufacture brass valves 
and fittings. 

The Harbor Island Brass Foundry, of Seattle, Wash., 
has been incorporated with a capital of $17,500. The 
incorporators are J. D. Carmichael, Geo. D. Davis and 
O. R. G. Thayer. 





NEW SUPPLY COMPANY IN HOUSTON, TEX. 

Dunlay-Armand Company, 2312-2314 Polk avenue, 
Houston, Tex., has been incorporated and is now con- 
ducting a wholesale business in plumbing and heating 
supplies. The company is located in a new building which 
was erected by the new concern at 2312-2314 Polk avenue 
in that city. C. A. Dunlay, president of the new com- 
pany, was formerly manager of the Houston, Tex., branch 
of the Standard Sanitary Mfg. Co. Other officers are A. 
M. Armand, vice-president, formerly vice-president of 
Keithly Co., Houston, and D. M. Layer, secretary-treasurer, 
formerly associated with the Houston branch of the Stand- 
ard Sanitary Mfg. Company. 


NEW PLANTS AND ADDITIONS 
The Delco Light Co., Dayton, Ohio, is building an addi- 





‘tion on both sides of its heat treating plant on Amelia 


street in that city. The two new buildings will be used 
as cooling sheds, ard will be constructed of brick and steel. 


The Federal Radiator & Boiler Co., of Zanesville, Ohio, 
contemplates the erection of a one-story, 100x200 ft., fac- 
tory building, to cost about $30,000. . 

A two-story 60x120 ft. building is to be erected at 
Biltmore, N. C., for the Haines, Jones & Cadbury Co., of 
Philadelphia, Pa. 

Plans have been prepared for the first unit of the 
$500,000, two-story and basement office building for the 
National Tube Co., in McKeesport, Pa. 





A QUESTIONNAIRE ABOUT RADIATORS 

R. V. Frost, chairman of the technical advisory com- 
mittee on radiation, of the American Society of Heating 
and Ventilating Engineers, has sent a questionnaire to all 
chapters of the Society, radiator manufacturers, chapters 
of the Heating and Piping Contractors National Associa- 
tion, and heating specialty manufacturers, asking whether 
or not the steam type of radiator can be abandoned. Mr. 
Frost, whose committee is in charge of the research work 
being done by the Society on this subject, asks eight ques- 
tions in the letter, requesting information as to relative 
efficiency of steam and water type radiators, the reader’s 
opinion of the two types, whether or not the abandon- 
ment would cause hardships, etc. 

This problem has been initiated as a direct result of 
the efforts of the Department of Commerce to arouse an 
interest in simplification and elimination of waste in manu- 
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facture. Radiator manufacturers are said to have signified 
their willingness to abandon the manufacture of the steam 
type if this can be accomplished without detrimental re- 
sults. Members of the Society feel that the laboratory is 
the logical place to secure the answer to the question. 





EXCELSO SPECIALTY WORKS IN NEW LOCATION 

Excelso Specialty Works, Inc., of Buffalo, N. Y., has 
moved from 119 Clinton street to larger quarters at 65 
Clyde avenue in that city. 





JENKINS MANUFACTURING CO. EXPANDING 

The Jenkins Mfg. Co., 35 Farrand street, Bloomfield, 
N. J., is erecting a one-story, sawtooth, brass foundry ad- 
dition. The new electric furnace equipment in the ad- 
dition will increase the capacity of the department about 
500,000 lb. per year. 

BLAKE SPECIALTY CO. MAKES SEVERAL NEW 

APPOINTMENTS 

The Blake Specialty Co., Rock Island, Ill., has recently 
made the following appointments: Chaffee & O’Brien, 
1234 South Broadway, Los Angeles, Calif., has been 
appointed coast representative for its Simplex line with 
offices in Los Angeles, San Francisco and Seattle, cover- 
ing the states of California, Washington and Oregon. 
Franklin S. Cobb has been appointed New York City 
representative for waste drains and wall hung closets; 
Albert E. Bacon has been appointed to handle the same 
line in Philadelphia and vicinity; S. B. Williams has been 
appointed to handle both its staple and Simplex lines in 
the extreme western part of Canada, maintaining offices 
at Edmonton, Alberta, Canada. 





Cc. S. D. L. GIVES LUNCHEON 

The California Sanitation Development League of San 
Francisco held a luncheon at the Oakland Hotel, Oakland, 
Calif., on November 5th. The meeting, which was ar- 
ranged by Oakland members of the league, was addressed 
by the Reverend D. Phillips, of the Tenth Avenue Baptist 
Church, of Oakland. Over one hundred and fifty members 
and guests were present, and in addition to the talk by 
Dr. Phillips, an entertaining musical program was enjoyed. 
“The Romance of the Radio” was the topic of the main 
talk. 

W. H. Graham, of Oakland, presided as chairman of the 
day and announced that the next luncheon will be held at 
the Commercial Club in San Francisco. The Annual High 
Jinks meeting will be held on December 21. Norman W. 
Farlow, chairman of the Golf Committee, announced that 
the November golf tournament will be held at Lake Merced 
Golf and Country Club. 

F. S. Dunne, of Crane Co., San Francisco; Thos. Skelly, 
of San Francisco; Frank Austin, of M. Stulsaft Co., Oak- 
land; V. Powers, of San Francisco, and J. A. Hill, of the 








70 DOMESTIC ENGINEERING 


Pacific Gas & Electric Co., San Francisco, were introduced 
as new members. Among the visitors were A. Haws, of 
the Haws Sanitary Drinking Fountain Co., Berkeley, Calif.; 
A. Padroni, of Nice & Padroni, of Oakland, and T. J. 
Minnes, formerly of Brantford, Ontario. Mr. Minnes was 
for two years president of the Ontario Domestic Sanitary 
and Heating Engineers and is now in the insurance busi- 
ness in Oakland. 





HARDWARE CO. NEW 


BUILDING 


A four-story addition to its building recently completed 
by the Perth Amboy Hardware Company, jobbers of 
plumbing, heating and mill supplies, Perth Amboy, N. J., 
gives this company one of the finest showrooms and ware- 
houses in the trade in New Jersey. The new building, 
which faces 181 Jef- 
ferson street, is 25x 
133 feet, connecting | 
with the old Madison 
avenue building of 
the company’s on the 
rear. It is constructed 
of brick and _ steel, 
with massive concrete 
foundations, is equip- 
ped with three mod- 
ern elevators and an 
automatic chute lead- 
ing from the fourth 
floor to the shipping 
room on the main 
floor, and in addition 
has a Callaphone sys- 
tem, which connects 
all rooms with speak- 
ing tubes, amplified 
by an electrical sys- 
tem. The top floor 
is devoted to plumb- 
ing supplies and bath- 
room fixtures, the 
third to brass goods |} 
and mill supplies, the 

Perth Amboy Hardware Co.’s new 
second to steam natiiies 
goods, the first to the ' 
executive offices and the shipping rooms, the basement 
to pipe stocks, boilers and radiators and other heavy ma- 
terials. 

Under the leadership of I. T. Madsen, president and 
treasurer, S. G. Levine, vice-president, and R. D. Howell, 
secretary, the jobbing concern has made a remarkable 
growth, as ten years ago only four persons were em- 
ployed, while its staff now numbers 32. 


PERTH AMBOY COMPLETES 








PLUMBING AND HEATING GOODS AT THE HOTEL 
SHOW 

The latest ideas for the beautifying of bathrooms oc- 
cupied prominent places in the tenth annual Hotel Show, 
held in the Grand Central Palace, New York City, Novem- 
ber 9-14. In this category was a booth maintained by 
Francis H. Love, representative of New 
York City, in which display was a line of bathroom acces- 
sories, featuring the new accessories in colors made by 
the American Enameled Products Co. Another new idea 
which attracted a great deal of attention was toilet seats 
in colors, made up to match any bathroom color scheme. 
A colorful display of waterproof silk shower curtains was 





manufacturers’ 
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another feature of Mr. Love’s exhibit. These also are 
made up in all colors of the rainbow, including two tone 
and changeable effects. 

Beauty, combined with utility, was also stressed by the 
Dixie Metal Products Sales Co., Inc., of Birmingham, Ala., 
whose display showed how their radiator and hot air regis- 
ter cabinets improve the looks of a room in which they 
are used, as well as reduce the amount of dirt collecting 
around the heating devices. 

The Willette Corporation of New York City also had 
attractiveness and convenience in mind in its display of 
bathroom accessories. Still another accessory concern, 
the Sanitary Specialties Co. of Philadelphia, took a prom- 
inent part in the show, with “bathroom jewelry” as the 
base of its display. 

Many items well known to the plumbing and heating 
trades were shown in connection with other displays. 
For instance, a triple combination faucet made by F. N. 
DuBois Co., Inc., New York City, plumbers’ brass goods 
manufactured by J. B. Wise, Inc., Watertown, N. Y., flush 
valves made by the Leo Flush Valve Co., New York City, 
and bathroom accessories manufactured by J. A. Hoegger, 
Inc., Jersey City, N. J., were exhibited by the Chemical 
Treatment Co., Inc., New York City, which had covered 
them with a special coating instead of the conventional 
nickel. 

Some of the products of the Pittsburg Water Heater 
Co., Pittsburgh, Pa.; Lovekin Water Heater Co., Phila- 
delphia; Kompak Co., New Brunswick, N. J.; C. L. Bryant 
Boiler Co., Cleveland, Ohio, and Jas. B. Clow & Sons, 
Chicago, were used as parts of exhibits, while other firms 
well known to master plumbers and heating contractors, 
who used space, included the Standard Gas Equipment 
Corporation, the Garland Stove Co., the General Gas Light 
Co., Hess Warming and Ventilating Co., the Speednut 
Wrench Corporation, and L. O. Koven & Bro. 





OCTOBER MEET OF THE SOUTHWESTERN 


GOLF ASSOCIATION 


The monthly meet of the Southwestern Trade Golf 
Association was held at Meadow Lake, near Kansas City, 
Mo., on October 28. Twenty members and their guests 
took part in the competition, in spite of the bad weather. 
The dinner seemed to be more of an attraction, being at- 
tended by thirty-one. It was arranged by President 
Smith, and was unanimously voted an excellent success. 
Following the dinner the minutes of the previous meeting 
were read and approved, and the guests of the evening 
introduced. President Smith then expressed thanks to 
the various manufacturers and jobbers for presenting the 
fine prizes, both seasonal and for the day. It was also 
voted to send a letter of appreciation to those donating 
prizes, with the name of the person receiving that par- 
ticular prize. 


TRADE 


The Architect and Guest prizes were awarded as follows: 
Henry F. Hoit, black duffle bag, donated by Halsey W. 
Taylor Co.: Nate W. Downes, six golf balls, donated by 
the American Radiator Co.; Harry Dempster, carry-all, 
donated by J. Sheehan, Standard Sanitary Mfg. Co.; Chas. 
A. Smith, six golf balls, donated by the American Radiator 
Co.; E. A. Cline, leather golf bag, donated by E. G. 
Hutchison, of “Domestic Engineering’’; Carl Smith, duffle 
bag, donated by the J. B. Wise, Inc.; Virgil Ferguson, one 
shirt, donated by the W. B. Young Supply Co.; Jack Ellis, 
pair of golf hose, donated by Kellogg-Mackay Co.; Dan 
Lacey, one shirt, donated by Crane Co.; Geo. MacMahon. 
six golf balls, donated by U. S. Water & Steam Supply 
Co.; H. H. Wright, leather jacket, donated by Hoffman 
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that 


A Ratchet Stock 


has no 


lead - screw 







The full-length dies do 
more accurate work 


They cut perfect, accurate threads on any 
kind of pipe. Being much longer than narrow 
“chasers” they hold a perfect alignment on 
the pipe, and don’t 
wabble and cut a stag- 
gered thread. 





These long dies hold 
their cutting edge 
several times as long as 
ordinary narrow 
chasers. 


And dies can be 
changed in 10 seconds! Hard to believe this 
until you have done it for yourself—try it 
with anew REED. At your jobber’s. 


Because it has no lead-screw, the REED 
Ratchet Stock is not restricted to any one 
thread pitch. One Stock threads all pipe 
sizes from ¥Y in, to 2 in. aad bolt sizes I in. 


~ REE 














That’s why it is so much handier. 


So easy to startacut! Just slip the stock 
over the end of the pipe—that’s all there is to it. 


The adjustable guide centers it 
instantly. You don’t have to hunt 
around for a guide to fit the pipe, 
and then turn set screws to clamp 
a lead-screw to the pipe. No need 
to file off the burr from the pipe— the 
double-threaded throat of the die 
takes hold of the pipe and draws the 
tool right ahead—burr or no burr. 


The REED dies start cutting with so little 
effort it is hardly noticeable. Read about this 
easier-starting and easier-cutting Ratchet 
Stock, in our folder: “‘HE DIDN’T 


KNOW THE DIE WAS CUTTING”. y 


The coupon will bring it— 7 


just tear off and mail. 7? Reed 
Mfg. Co. 
o Erie, Pa. 
Gentlemen: 
Be sure and mail me 
the folder “HE DIDN’T 
BELIEVE THE DIE WAS 


CUTTING!”—telling about the 
? Reed Ratchet Stock. 


MANUFACTURING COMPANY, ERIE, PA. 4 Adsrets...0.:.000 cc resteeseettieerieeeeeeeen 
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The F. N. Du Bois Co., Inc. 


Manufacturers of 


Lead and Brass Plumbing Pro- 
ducts and Blauvelt Bathroom 
Fittings including Packless Sin- 
gle, Double and Triple Faucets 


A comprehensive exhibit of 
The F. N. Du Bois Co.’s pro- 
ducts and the Blauvelt line is 
on permanent display at the 
Architects Sample’s Corpor- 
ation, 101 Park Ave., New 
York City. 


Ninth Ave. & 25th St. New York 












Why 
“SHELLERITE” 


means 


Seat Satisfaction 


A “Shellerite’ Toilet 


Seat has no joints or 

crevices to collect germs 
Cross 
Section 
















and filth. It is made in 
one solid piece of hard 
rubber composition, 
buffed to a beautiful acid- 
proof Ebony or Mahoga- 
nite glaze. 

This finish is non-porous 
and is guaranteed against 
chipping or cracking for 
five years. Six standard 
models now available. 
Write for circular. 


SHELLER 
WOOD RIM 
MFG. CO., 

Inc. 


Portland, Ind. 


































Order from 


your jobber 
Style No. 31-2 
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| Friday evening, November 13th. 


| are at Boulevard West and 
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Specialty Co.; Harry Antrim, golf bag, donated by Geo. 
Cooke Co.; Carl Smith, a heater, donated by Sands Heater 
Co.; F. F. Dodds, sweater, donated by United States 
Radiator Corporation; I. L. Roark, 8 golf balls, donated 
by Kewanee Boiler Co., and F. A. Scoles, 4 golf balls, 
donated by Kewanee Boiler Co. 

Before the meeting adjourned, it was decided to hold 
a meet in November if weather conditions would permit. 





PLUMBSTEAM CLUB HEARS INTERESTING ADDRESS 

The regular monthly meeting of The Plumbsteam Club 
of Philadelphia was held at the Philadelphia Rifle Club, 
The ‘‘jinx’’ date held no 
terrors for the members, as the meeting was well at- 
tended. Cecil W. Farrar, of the Excelso Specialty Works, 
Buffalo, N. Y., delivered a very interesting address on 
“Salesmanship as a Profession.’” The next meeting of 
the Plumbsteam Club will be held at the Rittenhouse 
hotel, and it will be ‘‘Bosses’ Night.” 





M. GLAUBER & CO. MOVING 
M. Glauber & Co., New York City, are removing to new 
quarters in the Shuttleworth building, 6 Varick street, at 
the corner of Franklin street and West Broadway. The 
change was necessitated because the state is taking over 
their old building in order to make room for the new 
vehicular tunnel entrance. 





NEW OFFICERS OF NUSTONE PRODUCTS CORP. 


The principals in one of the 
most interesting changes in 
active management made by a 
manufacturing company in 
the plumbing field during re- 
cent years, are shown in the 
accompanying illustrations. 
The Nustone Products Corpo- 
ration, whose general offices 


Morgan street, Weehawken, 
N. J., is the company affected. 
A short time ago, the old offi- 
cers of the concern decided 
they had been long enough in 
harness. Besides, they had 
sons who longed to take over 
the reins of business. So the 
whole force resigned their 
offices, accepting instead places on the board of directors, 
and the young blood stepped in. Harold Cook, the son of 
E. F. Cook, former president, stepped into his father’s 





Harold Cook, president 





John E. Otis, treasurer 
of the corporation 


Frank W. Stock, vice- 
president 
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12 Answers to Public Demand for a Quality 


Heater At An Appealing Retail Price 


1 Double extra heavy copper bearing steel tank. All 7 Automatic temperature regulator. 
seams riveted and welded. ; ‘ 
Automatic ‘‘Patrol Valve” control. Licensed under 
2 Insulation of heavy hair felt. Layer & Schuck patents. 
3 Outer jacket—24-gauge galvanized iron. Q Down draft diverter. 
4 Specially designed high Jet Bunsen Burner. | 10) Water pressure relief valve. 
Multiple copper coil of No. 18 Stubbs .gauge seamless 
5 pm soils sid 11 Color—beautiful soft gray enamel. 
6 Heater encased in a gray porcelain enamel finish cast 12 A quality automatic storage heater. A size for every 
iron jacket. purse and home. 


SPECIAL: 4s for complete details on the “‘REX’’ 20-gallon unit All aluminized 
* finish. Rust-resisting. Easy to keepclean. Dependable and long lasting. 
Brings consumer orders at $100. 


If you can sell these features, ask your jobber today 
about the ‘REX’? and the sales plan that works with you 





Retail buyers today understand auto- 
matic storage heater details more than 
ever before. They are looking for 
beauty. They are seeking efficiency. 
They are asking for quality. And they 
are demanding price. 














If you can sell an automatic storage 
water heater in your territory with 

“REX” Tank Heater : P 

Here is a substantial, de- 4 these combined features, ask either 


dabl 7 ical ° e 
opera” tank war heater | your jobber or us for thorough details 
t 


at you too can sell in ‘ e ‘cc ” 
quantities. cannes fe from your point of view on “REX 


Pele hear ns pee kt Automatic Storage Heater selling— 
we plus profits that compel attention. 





Today is none too soon to place your TERRITORIAL DISTRIBUTORS 


P There is some excellent Rex territory =p oa Me a who 

have the desire to make a large income and the sales ability to 

efforts where they will count most for handle the Rex line. A real merchandising campaign will build 
up territories rapidly under the new Rex Sales Plan. Write 


ou us what line you handle or have handled and why you would 
y qualify as a Rex Distributor. 


THE CLEVELAND HEATER CO. 


op 8) 2m FS. > ee Ds @ Ee) 





The Quality Tank Heater Builders tor2O Years 


Mention Domestic ENGINEERING when writing advertisers. 
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Ke he) ake] she) ode] she oe] ote | shoes. Frank W. Stock, whose father, B. Stock, had been 










Jem WALL LINE 


RUBBER GASKET 
SLIDING BRASS INSERT 
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Cracks China Spouts? 


Hot water? No! If it did, you would have 
to drin’: your coffee from a tin cup. It is 
the rapid expansion of a screwed-in metal 
insert, cemented to the china that does 
the damage. This disadvantage has been 
completely overcome in 


WUESTHOFFP’S 
China Spout 


As the diagram shows, this new China 
Spout is made with a self-adjusting, non- 
expanding and rubber-cushioned, sliding 
brass insert which positively prevents 
breakage from: sudden changes in the tem- 
perature of the water and also permits the 
base of the spout to be screwed snugly up 
against the wall. 


Your Jobber Can Supply You 


Patented Aug. 4, 1925 
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M. W. WUESTHOFF CoO. 
Patentee and Sole Distributor 
Monadnock Bldg. San Francisco, Calif. 
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vice-president, now holds that office. John Haas, former 
treasurer, selected his son, Harry, as the new secretary. 
Raymond Otis became the new metropolitan sales man- 
ager, succeeding his father, H. F. Otis. And another rela- 





Raymond Otis, Metropolitan 
sales manager 


Harry Haas, secretary 
of the concern 


tive, John E. Otis, took over the portfolio of the treasury. 
The board of directors now includes E. F. Cook, B. Stock, 
John Haas, H. Salzman, and H. F. Otis. 





GIVES OLD TIME MINSTREL SHOW 

The Anchor Organization, composed of employees of 
the Anchor Sanitary Company, of Pittsburgh, staged an 
“old time minstrel show’’ on the roof garden of the Hotel 
Chatham, Friday evening, November 13th, at 8 p. m. 
The show was given for the customers of the Anchor 
company, and more than 250 people attended. The entire 
program, which proved very interesting and enjoyable, 
was furnished by employees, no outside talent being neces- 
sary. Even the scenery, representing a delightful scene 
on the Mississippi River, was painted by a member of the 
Organization. It was interesting to find that the credit 
manager was formerly a “strong man,” that the truck 
driver had a fine singing voice, while the head bookkeeper 
was a former actor. Lighting effects, as well as dramatic 
and musical talent, were furnished by members of the 
Organization. 

The Anchor Organization holds regular meetings twice a 
/month, the object being the promotion of co-operation 
among the employees of the company. 





Outdoor shooting gallery.—Second 


first picture: 
Freda Hermann and Lydia Maerz, eating some of 
the 12,000 sandwiches.—Bottom row, first picture: R. C. Brotz; 


Top row, 
picture: 


and Doris Prust.—Second picture: A group attending the 
picnic.—From photographs taken at the recent annual outing 
of Kohler Co., Kohler, Wis, 
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Y. E. B. OFFERS TO CO-OPERATE WITH SALESMEN’S 
ASSOCIATION 

The National Trade Extension Bureau has offered to 
co-operate with the National Association of Plumbing and 
iieating Salesmen in every possible way. H. E. Jones, of 
the Bureau, has written William F. Weber, national secre- 
tary of the Association, offering the Bureau’s assistance, 
and heartily commending the Code of Ethics adopted. 


Personal Mention 


William A. Brecht, vice-president of J. B. Wise, Inc., is 
back at the hospital for treatment. He is getting along 
as well as can be expected, and hopes to be able to be back 
at his desk in the near future. 

W. H. Shelmerdine, vice-president of Henry B. Pancoast 
Co., 946 North Front street, Philadelphia, is critically ill 
at a Philadelphia hospital, following an operation for gall- 
stones. 

C. K. Foster, vice-president of American Radiator Com- 
pany, Chicago, was one of the speakers at the fourth an- 
nual meeting of the American Construction Council, which 
was held at the Congress Hotel in Chicago November 18th 
to 21st. ; 

George A. Michel, secretary of the Central Supply Co., 
Minneapolis, Minn., was in Chicago for a-few days this 
week as part of a business trip which he is making east. 
Mr. Michel expected to be back in Minneapolis by the 
end of the week. 





Top picture: H. J. Eitel, Nelson Co.; Charles H. Kantzler, C. 
B. Whalen, W. J. Schweitzer; and Edwin M. Sterner, of 
Edwin M. Sterner Co., Flint, Mich. Middle picture: Frank 
McKinley, Alert Pipe & Supply Co.; J. MeDougal, U. S. 
Radiator Corporation. Bottom picture: H. H. Howard, Re- 


liance Electric Co.; C. Darwin, Murray W. Sales & Co., Flint, 


Mich.; W. E. Mosher, treasurer U. S. Radiator Corporation, 

and Ralph Henderson, of the same concern.—From photo- 

graph taken at the October meet of the Michigan Trade Golf 
Association 
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A Real Vacuum Valve 


The O-E Improved Air Exhauster and Vacuum Valve 
with the O-E Patent Return Fitting and O-E Packless 
Graduated Valve forms a positive and flexible Vapor. 
Vacuum-Pressure Heating System which is the last 
word in simplicity and economy. 


Write for Bulletin “‘A’’ 


O-E Specialty <ae 
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123 Years Old —Founded 1802, 


Range Boilers 


Riveted 
Welded 
Sure-Tite 


(Copper-Brazed ) 


Wm. B. Scaife & Sons Co. 


Pittsburgh, Pa. 
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TheReal || 
Goods 


HAMMOND 


Valves ana Unions 


are designed to give efficient service 
under the most exacting conditions. 
Write | Made of heavy steam metal, accu- 

4 rately machined and carefully tested 








by air pressure under water, they 
for make a perfect, trouble proof job 
wherever they are installed. Most 


good jobbers carry HAMMOND 
Catalog Products. 











HAMMOND BRASS WORKS 
Hammond 3 2 Indiana 
ee ; usa 


It Gets 
The Grease 
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This model is a real 
grease-getter for hotels 
and restaurants and is 
for outside installation, 
the amount of brick- 
work necessary being 
determined by the 
depth of the trap. 





Write for Catalog. 


R. ESTABROOK’S SONS 


204 First St. - - South Boston, Mass. 
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Compression Stops and Wastes 


The very best we know how to make 


Real red metal, 
Quality packing, 
Good 


workmanship, 


GOOD VALUE 


We could 
make them 
cheaper 
but we 


Satie 


Catalog and Price List on Request 


BALTIMORE VALVE CORP. 


BALTIMORE MARYLAND 










































Profits With 


: "AMERICAN 


ALNUT 


““BUILT-WELL”’ 











The Built -Well 
V-Lock Joint 





Patented 


Sectional view of 
joint, turned up 
side down to 
show how dowels 
are inserted from 
ttom. Mois- 
ture only makes 
them tighter. 








Toilet Seats 


No finer wood has ever been used 
for the manufacture of toilet seats 
than the genuine American Wal- 
nut foundgin the various “Built- 
Well” models. Add to this the 
rugged and durable “Built-Well” 
V-Lock Double-Doweled method 
of construction and heavy nickel 
plated brass fittings and you have 
a toilet seat which is above crit- 
icism. Yet—you will find that 
“Built-Well” prices are lower than 
you expect. 


Built Well Mfg. Co. 


1458 W. KINZIE ST., CHICAGO 


Catalog showing the complete line will 
be gladly furnished upon request. 


Boost Your 
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W. C. Cochran, secretary and manager of sales of the 
Detroit Brass & Malleable Works, Detroit, Mich., spent a 
week in New York City territory recently, visiting the 
trade in company with John H. Taylor of this concern’s 
New York City office. 


H. M. Pottorff has resigned as manager of the Los 
Angeles, Calif., branch of the Standard Sanitary Mfg. Co., 
and has been succeeded by H. S. Tschopik, formerly man- 
ager of the Peerless Plumbing Supply Co., Hollywood, 
Calif., which was recently purchased by Crane Co. 

Ray Roemer, formerly manager of the Los Angeles, 
Calif., branch of the Pacific Sanitary Mfg. Co., has been 
appointed sales manager of the Los Angeles branch of 
the Standard Sanitary Mfg. Co. 


H. G. Roberts, manager of the Seattle office of the 
Pacific Sanitary Mfg. Co., has consolidated his office with 
that of the Standard Sanitary Mfg. Co., in that city. 


D. D. Bentley, vice-president and general sales manager 
of the Dixie Metal Products Sales Co., Inc., Birmingham, 
Ala., spent the week, beginning November 8, in New York 
City attending the Hotel Show. He later visited Phila- 
delphia, Pittsburgh and Cleveland. 


Philip M. Southworth has been’ appointed advertising 
manager of X Laboratories, New York City. Mr. South- 
worth was formerly advertising manager of Nestle’s Food 
Co., and has had much experience in merchandising and 
as advertising copy writer for many national advertisers. 


W. R. Eaton, formerly 
secretary of Richardson & 
Boynton Co., of New York 
City, was elected second vice- 
president at a recent meeting 
of the board of directors, and 
appointed manager of the Chi- 
cago branch of the company. 
His successor as secretary is 
H. T. Richardson, formerly 
assistant secretary, whose 
position in turn is taken by 
Arthur Nichols, manager of 
the credit department. Mr. 
Eaton has been connected with 
the Richardson & Boynton Co. 
for twenty-five years. 


B. D. Dunhan, of the audit- 
ing staff of the Standard Sanitary Mfg. Co., Pittsburgh, 
is spending some time in San Francisco, Calif., with the 
Pacific Sanitary Mfg. Co., which was recently taken over 
by the former concern. 





W. R. Eaton 


William Hebenstreet, of the Blake Specialty Company, 











John Heinkel, William J. Hebenstreet and B. L. Halligan, 

president, all of the Blake Specialty Co., Rock Island, IIL, 

and Harry Klein, of Central Brass Mfg. Co., Cleveland, Ohio.— 

From photograph taken at the recent annual meeting of the 
Central Supply Association, in Chicago 
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You Save Money 
By Using 





Te NILSON PROTECTC 
BATHTUB COVER: 


A brand new bathtub, damaged by 
other workmen during building oper- 
ations, is not only an expense which 
must come out of your profits, but 
is a reflection upon your professional 
reputation. 


Hundreds of contractors are insuring 
themselves against trouble of this 
kind by putting a NILSON PRO- 
TECTO COVER on every bathtub 
they install. These covers are made 
in all standard sizes and can also be 
furnished with an extension for larger 
tubs. 


Order From Your Jobber 








THE FIAT METAL MFG. CO. 
1209 Roscoe St. - - CHICAGO 
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BO I LER SE-MENT-OL 


Repairs - Cleans 


Protects 
Cast Iron and Steel Heating 


tr ILE 6 Boilers 
REDUCE YOUR COST 
: LIST PRICE 
1 g = each 
4 Galton 14.68 cosh 


Ask your jobber for the discount 
The Northwestern Chemical Co. 


MARIETTA, OHIO 


‘ND FIXES | 

















— you to install radi- 
ators and obtain final estimate 
before floors are finished. 


Write for ALL the advantages 


HEALY-RUFF CO. 


770 Hampden Ave. 
ST. PAUL 33 MINN. 


StyleR 




















PIERCE, BUTLER & 
PIERCE MFG. CORP. 
Makers of 
GooD BOILERS AND 
RADIATORS 


BRANCHES IN ALL PRINCIPAL CITIES 


GENERAL OFFICES 


41 EAST 42nd STREET -:- -:- NEW YORK, N. Y. 
































UNCONDITIONALLY GUARANTEED 


»>ARROW> 


rPmm=an 
NAZI 





PNEUMATIC—STORAGE—SPECIAL 


Black or Galvanized 
The Novelty Steam Boiler Works Company 


Factory, 917-929 S. Howard St. Baltimore, Md. 
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Rock Island, Ill., is making an extended trip through 
Louisiana, and other southern and western states. He 
expects to return home by Thanksgiving Day. 


Lawrence C. Brightwell, who recently resigned as field 
secretary of the Los Angeles Merchant Plumbers’ Associa- 
tion, is now connected with the Washington Iron Works, 
of Los Angeles, Calif. 


New Trade £iterature 


Heim Electric Hot Water System 
H. E. Heim, of Portland, Ore., is distributing a circular 
illustrating the Heim electric hot water system. This 
system was selected by the House Committee for the 
building of the electric house won by Miss Julia Groo, of 
Portland, in the national contest, given by all the as- 
sociated electric companies in the United States. 


Newell Super-Heater 

“The Water Heater of Tomorrow” is the title of a folder 
being distributed by Newell Manufacturing Co., of Irwin, 
Pa. The importance of a constant supply of hot water 
available when needed is pointed out, and a cross section 
view of the company’s water heater calls attention to the 
various parts and general construction of this heater. 

Torches and Furnaces 

Catalog No. 40, 3 by 6 inches, consisting of 32 pages, 
has just been issued by Otto Bernz Co., Inc., of Newark, 
N. J. Torches and furnaces, as well as repair parts, are 
listed in this catalog. Solder or metal pots and melting 
ladles are other articles illustrated. . wg 

C. M. Kemp Mfg. Co.’s Circular _ 

The C. M. Kemp Mfg. Co., of Baltimore, Md., is dis- 
tributing a circular describing its Climax test tee plug 
without stuffing box or water connection. The circular 
contains an illustration of the test tee plug. 

Street & Kent Shampoo Fixtures 

S & K Rainbow shampoo fixtures with ‘‘Nowob” bast 
faucets are described in a new folder being distributed by 
the Street & Kent Mfg. Co., of Chicago. Illustrations show 
the upper controlling valves so placed that the handles 
are on an angle and directly above the lever handles of the 
basin cocks, thus allowing the user to get in very close to 
shampoo the head. 


‘ 


Duro Septic Tanks 
The Duro Pump & Mfg. Co., of Dayton, Ohio, has 
issued a folder describing the construction and operation 
of its septic tanks. A diagram shows the internal action 
of the tank, and a second diagram illustrates the proper 
method of installation. Sizes and specifications for the 
tanks are also given. 
Modern Plumbing and Heating Supplies 

Fleck Bros. Co., of Philadelphia, has just issued its 
catalog J, under the title of “Modern Plumbing and Heat- 
ing Supplies.”” The catalog is attractively bound in blue 
cloth cover with red and black lettering, and consists of 
336 pages, listing plumbing, heating, steam and gas sup- 
plies, gas ranges, roofing material, sheet metal supplies, 
wrought pipe, valves, fittings and terra cotta, boilers, 
radiators and water supply systems. The first section is 
devoted to illustrations and descriptions of built-in bath- 
tubs, combination seat, foot and child’s bath, shower re- 


‘ceptors, etc. Several illustrations show model bathrooms 


for the luxuriously appointed home, and also ‘‘space-saver’’ 
and economy bathrooms for the home of moderate cost. 
Other sections are devoted to: Shower baths, combina- 
tion shower and needle baths, shower stalls, lavatories, 
drinking fountains, closet combinations, etc. 








—-—- —_— 


wu TY S&S 





November 21, 1925 


DOMESTIC ENGINEERING 


79 

















November 18, 1905 
At the monthly meeting of the Master Plumbers’ As- 
sociation, Chicago, plans for the program of entertainment 
for the convention of the Illinois Master Plumbers’ As- 
sociation were taken under advisement. 
1905 
Thomas Savill & Sons is now the official name of the 
copartnership formerly known as Thomas Savill, at the 
northwest corner of Eleventh and Wood Streets, Phila- 
delphia. Robert G. Savill was taken into the copartner- 
ship simultaneously with the change of name. The mem- 
bers of the firm are now: Thomas Savill, William S. 
Savill, Thomas M. Savill and Robert G. Savill. 
1905 
The American Cast Iron Pipe Co., of Birmingham, Ala., 
which was recently incorporated with a capital of $1,000,- 
000, is now constructing a plant at North Birmingham, 
Ala., for the manufacture of cast iron pipe for water and 
gas. 








1905 
Bids will be opened today for the new central station 
heating plant to heat the government buildings in the 
Capitol group at Washington, D. C. The plan contem- 
plates the heating from a central station of all the build- 
ings in the Executive group centering around the Capitol, 
this expedient having been recommended by a commis- 
sion appointed to study the problem and suggest a more 
economical way to heat these government buildings. 
1905 
Chicago master plumbers residing on the West Side are 
meeting periodically at Horan’s Hall, for the purpose of 
establishing on the West Side a social club similar to that 
on the North Side. 








1905 
The plumbing inspector of Schenectady, N. Y., is urging 
the necessity of a new plumbing ordinance for that city. 
The present code was adopted in 1892 and has been 
amended until it is in such shape that it has lost its use- 
fulness. 





1905 
The City Plumbing & Heating Co., of Boulder, Colo., 
has been incorporated with a capital of $10,000. 
1905 
A most complete system of water-works, says Professor 
Kelsey, of the University of Michigan, has recently been 
unearthed in Pompeii. This system has been so well pre- 
served that even at the present day it is possible to turn 
water on and it will flow through the pipes as freely as 
when the city was in the height of its prosperity over 
1,800 years ago. 








1905 
John Mitchell, ex-president of the National Association 
of Master Plumbers, has moved from 112 Hudson street, 
where he was located for more than thirty-five years, to 
170 West Broadway, New York City. 
1905 
Master plumbers at Pasadena, Calif., have asked that 
the new plumbing ordinance be amended so as to allow 
property owners to substitute standard pipe in place of 
the extra heavy pipe required by the ordinance as it 
how stands. 











“They Keep a-Running”’’ 























4h. p. Century Repulsion-Start 
Induction Single-Phase Motors 


Unusually Quiet 
in Operation 


Because they are so unusually quiet in opera- 
tion, Century Repulsion-start Induction Single- 
phase Motors are extensively used in conjunction 
with household refrigerating systems, organ 
blowers, oil burners, house pumps and similar 
installations where uninterrupted, quiet opera- 
tion is a factor. 


These motors are quiet because: 


(1) Brushes are in contact with the commutator 
only during the period of starting. In many 
classes of service this means that the brushes 
ride the commutator only 1-—900th of the 
time the motor is running. 


(2) All iron and steel entering the motor is 
liberally proportioned. 


(3) The natural “period of vibration’”’ of these 
motors has been kept unusually low—no in- 
duced or transmitted vibrational noises. 


(4) Every Century armature is given a very 
accurate dynamic or “‘running”’ balance test. 


These and other outstanding Century Type RS 
Motor features are fully covered in a complete 
series of new Century folders. Send for your 
copies now. 


Built in all standard sizes from 
¥% to 40 horse power. Temperature 
rise not more than 40° Centigrade. 


CENTURY onmeernen COMPANY 


1806 Pine Street St. Louis, Mo. 


29 Stock Points in the United States 
and More Than 50 Outside Thereof 














¥ to 40 H.P. 








A 1, to 40 HP. 





MOTORS 
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There’s A Real Profit In 





Bathroom Trimmings 


Especially when you can show your customers such an attractive display 
of pleasing designs as that afforded by the SNO-WITE Line. These 
Genuine Porcelain Enameled Trimmings have been installed in leading 
hotels and apartment buildings and are strictly guaranteed against chip- 
ping and discoloration for ten years. Write for complete catalog. 


AMERICAN 
ENAMELED 
PRODUCTS CO. 


CHICAGO ILLINOIS 
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The Very Latest Rainbow 


Fixture 


(Patent Pending) 
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D-477 New Model 


The advantages of this new ‘Rainbow Fixture” 
are in the upper controlling valves, which are specially 
designed, to match position of :the lower Basin 
Cocks, which admits of the user getting in very close 
to shampoo the head. 

They will fit under a shelf or medicine cabinet and 
especially appeal to apartment dwellers and owners 
of private residences. This fixture also looks well on 
Pedestal Lavatories. The lower Basin Cocks are quick 


compression. 
For Sale by all Jobbers 


STREET & KENT MFG. CO. 

1954-64 Clybourn Ave., CHICAGO, ILL. 
Manufacturers in Chicago since 1888 
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WATER HEATERS 


are what 
they want 


The advantages of a WILKS 
Water Heater are apparent 
at a glance. Of all steel con- 
struction, they last a lifetime, 
while the self-feeding fuel 
magazine is a wonderful time 
and coal saver. 


Either hard or soft coal can 
be used and one firing is 
sufficient for ten hours, re- 
quiring no further attention. 
Let us send you our latest 
catalog, containing full de- 
tails. 


Write Today. 














Made in a Complete 
Range of Sizes 


S. WILKS MFG. CO. 


| 
3517 Shields Avenue, Chicago, IIl. | 


EDWIN W. SEDGWICK HARRY M. SEDGWICK 
President Sec. and Treas. 
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BUSINESS CONDITIONS IN LEADING JOBBING CENTERS 








CHICAGO 


Business in plumbing and heating is being maintained 
in very satisfactory volume in Chicago. Consumption 
needs are heavy and jobbers report a good movement of 
roughing-in and finishing materials which is so well sus- 
tained that every one is looking for a brisk activity 
right through the winter. Manufacturers’ shipments, con- 
sisting mainly of small-sized, assorted lots, total a good 
volume, even though jobbers are taking in only enough 
material to keep abreast of their needs because of the 
nearness of inventory. 

Reports were more numerous this week of advance buy- 
ing. The action of prices in some commodities, such as 
soil pipe and brass goods, in which quotations are stiffen- 
ing, has been responsible for’a good deal of covering. 
In soil pipe, this week, one company advanced prices 
2% points; and, in tubular brass goods, one company 
withdrew prices, while all interviewed spoke of the strong 
copper market as cause for rising prices. That compe- 
tition is operating against costs, however, is shown in 
the reduction of range boiler prices by one manufacturer, 
in spite of the advancing sheet market. 

From work of the larger type down to that of the 
smaller type, Chicago’s building program is sustained at 
a high level and, with slight interruption, gives indica- 
tion of continuing right through the winter. There has 
been some unfavorable weather that has slowed opera- 
tions temporarily, but figuring is active for bungalows 
and buildings of the smaller type and for store and apart- 
ment buildings, and plumbing and heating work is plenti- 
ful now and in prospect. Building permits issued in Chi- 
cago during the last week amounted to $7,800,000. 


In Chicago’s loop district one can stand on practically 
any corner and see in every direction new large building 
projects, some just starting and some very near comple- 
tion. Each one of the buildings is taking a tremen- 
dous amount of plumbing and heating material. Con- 
tracts are being let on some jobs, roughing-in material 
is being shipped on others and fixtures are being set on 
others, thus keeping activities well diversified. 

As one example, the Palmer House, a new Chicago 
hotel, is receiving the finishing touches now. The total 
direct radiation on this job is 150,000 sq. ft., divided into 
6,000 radiators and amounting to 33 car loads. As an- 
other example, the heating contract on which has recently 
been let, the Stevens Hotel is off to a good start on foun- 
dation work. On this job there will be 137,000 sq. ft. 
of direct radiation, divided into 4,800 radiators and mak- 
ing a total of 27 car loads. 

In the entire Central West district, new construction 
started during the past ten months has amounted to 
$1,258,737,800, according to F. W. Dodge Corporation. 
This enormous volume is 43 per cent greater than that 
of the corresponding period of 1924 and 20 per cent 
greater than the entire 1924 volume. October contracts 
decreased 21 per cent from those of September, but in- 
creased 35 per cent over those of October of last year. 
Included in the October record were 50 per cent of all 
construction for residential buildings, 13 per cent for 
public works and utilities, 12 per cent for commercial 
buildings, 9 per cent for industrial buildings and 7 per 
cent for educational buildings. Contemplated new work 
reported for October in this district amounted to $193,- 
553,200, an 11 per cent increase over September and a 
31 per cent increase over October of last year. 





ITH building so active in most sections of 
the country, the volume of plumbing and 
heating work, as gauged by total sales of manu- 
facturers and total sales of jobbers, continues large 
and gives every indication of béing well main- 
tained right through the winter. Already, accord- 
ing to the F. W. Dodge Corporation, the entire 
construction volume of last year, which was the 
record year to date, has been exceeded in the first 
ten months of this year. And contemplated new work 
reported in October indicated that the demand for 
new construction continues very strong. 
Thus, a well balanced activity in plumbing and 
heating exists, with a large number of contracts 
steadily up for letting, a good call for roughing-in 





Business Continues Active; Price Changes Are Announced 


material and a pressing need for finishing goods. 
Advance buying is beginning to appear in the form 
of covering orders for release as needed, and, in 
the meantime, current commitments, aggregating 
a substantial volume, are keeping jobbers abreast 
of their customers’ requirements without adding 
to their stocks before inventory season. The firm- 
ness of basic metals, such as pig iron and copper, 
is stiffening prices of soil pipe and tubular brass 
goods, as shown by one company’s advance in soil 
pipe of 214 points and one company’s withdrawal of 
prices in tubular brass goods. The effect of competi- 
tion, however, is seen in the reduction in prices of 
range boilers announced by one manufacturer, al- 
though basic costs show advancing tendencies. 
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Soil Pipe 

A large tonnage of soil pipe is moving from jobbers’ 
stocks into consumption and a large tonnage has been 
contracted for by master plumbers for release as needed. 
Current business placed with foundries is relatively quiet, 
for jobbers’ stocks and former commitments are generally 
adequate for their balance of the year needs. Inquiries 
and orders are beginning to reach makers’ offices, how- 
ever, for future requirements, and, in the meantime, foun- 
dries are busy shipping against specifications. Produc- 
tion is curtailed to some extent in various plants and 
stocks are sufficient to keep abreast of current releases. 
Makers’ prices are strong, with pig iron and coke costs 
of firm, advancing tendencies. Word was received at the 
time of going to press of one soil pipe foundry advancing 
prices 2% points. 

Steel Pipe 

Though there is some fluctuation in the week to week 
volume of sales, as reported by mills, the general level at 
which demand for steel pipe is holding continues high. 
Jobbers’ sales refiect a sustained activity among master 
plumbers and heating contractors and their stocks are 
being kept even with demand by steady mill shipments. 
Mills report practically no advance buying, steady prices 
and prompt production making it possible for jobbers to 
run along on frequent, small-sized commitments placed 
as needs arise. Time required for deliveries from mills 
averages a week to 10 days, with stocks at sources fairly 
complete. The base price of steel pipe has not changed 
since early in 1923. 

Wrought Iron Pipe 

Jobbers’ stocks are in good shape and their sales are 
large, judging from the frequency with which they are 
ordering from wrought iron pipe representatives. In 
Chicago, tonnage booked is holding up well, November 
so far showing a slight increase over the first half of 
October and every month since June showing a very satis- 
factory business. Deliveries from mills can be made 
promptly. Prices are firm and unchanged. 


Enameled Ware 

It has been a week of continued activity in enameled 
ware. The demands of the master plumber have been 
steady and for a large quantity of this material, and 
jobbers, operating on minimum stocks, have kept abreast 
of requirements by securing quick shipment of assorted 
lots from manufacturers. October was a month of large, 
volume, according to one maker, and November has 
started very satisfactorily. There is practically no ad- 
vance buying reported. Prices are firm and unchanged 
at the level which they have held since early in 1923. 


Pottery 

According to some reports, the new low prices have 
proved attractive enough to cause some jobbers to place 
business for shipment after the first of the year. For 
the present, they are taking in just what is necessary to 
run them, it is said, though, with consumption needs 
large, this amounts to a good volume. Unfilled orders 
for staples on potters’ books are largely cleaned up and 
stocks are accumulating against future demand. De- 
liveries of staples can be made promptly, as a rule. Spe- 
cial ware continues in active demand, with deliveries of 
this class of material still quite slow. 

Range Boilers 

One manufacturer of range boilers has issued a new 
price sheet carrying a reduction of 5 per cent from the 
June sheet. This announcement comes in the midst of a 
sluggish demand on manufacturers and in a market in 
which the August sheet has applied on very little busi- 
ness. Jobbers’ stocks are adequate for the demand from 
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the master plumber and there has been no forward buying 
to speak of. 
Plumbers’ Brass Goods 

Current buying by jobbers of cast brass goods is for 
fill-in needs to keep abreast of the steady call from the 
master plumber. Manufacturers report a good business 
booked, against which they are shipping, with prices firm 
and inquiries for future requirements beginning to appear. 
In tubular goods, jobbers’ stocks are fairly complete and 
orders for goods to fill holes are in good volume. Some 
makers report receipt of business for shipment after the 
first of the year. One manufacturer announced a with- 
drawal of prices this week and others report that the 
strong copper market is stiffening quotations. 

Boilers and Radiators 

Boilers and radiators were described this week as 
riding an even keel at a high level of activity. Demand 
shows no let-up, according to one large manufacturer, 
new work coming up as fast as old orders are being 
cleaned up. Although manufacturers are being taxed 
to their capacities, the delivery situation is in good 
shape, with satisfactory service possible on the general 
line. Prices are unchanged. 


NEW YORK 


The New York situation can best be illustrated by the 
experience of one of the largest jobbers in Brooklyn. This 
concern has found that so far in November its best sales 
have been on soil pipe, enameled ware and boilers and 
radiators. Thus it will be seen that sales of soil pipe, 
distinctly a roughing-in product, are keeping up with 
enameled ware, which is of the finishing type of mate- 
rial, and with boilers and radiation, which are seasonal. 

In fact, building reports are such as to produce the 
greatest optimism. Contracts awarded, projects contem- 
plated, vacant property sold for improvement all show 
tremendous activity, and all signs point to a splendid 
amount of business for the plumbing and heating fields 
in New York and surrounding territory. 


Soil Pipe 
Jobbers are selling a good deal of soil pipe, but nearly 
all have good stocks on hand, en route, or on foundries’ 
books. Current sales are, therefore, small. Foundries 
are looking forward to a good buying movement about 
December 15. One maker has advanced prices 2% points. 


Steel Pipe 

One mill representative believes jobbers’ prices have 
stiffened, as he receives fewer complaints of price cut- 
ting. Mill shipments, practically all of which are on 
current orders, are keeping up to those made in Septem- 
ber and October, it is said. Makers’ prices are firm. 

Wrought Iron Pipe 

Demand on the mills is characterized as normal for 
November. Prices continue at the same level they have 
held for so long. Deliveries are excellent. 


Enameled Ware 

While a slight falling off in orders is noted by one 
manufacturer, the total volume of sales by makers is 
greater than at this time a year ago. Finishing season is 
taking a great deal of enameled ware from wholesalers’ 
stocks. Prices remain firm. 

Pottery 

Little forward buying of pottery is being done, fill-in 
orders constituting the greater portion of the potters’ 
business. Prices on staples appear to have steadied at 
the level established by recent reductions on tanks and 
bowls. Deliveries of staples are good, 
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Plumbers’ Brass Goods 
Conditions in the district, as a whole, are spotty. In 
upper New York State one city will report splendid de- 
mand, the next a slowing down in business. Volume 
cn cast brass in New York City is better than normal, 
with makers reporting a firmer price tone. The call for 
tubular products is normal, with varying prices quoted. 
Deliveries are prompt. 
Range Boilers 
One maker has reduced prices 5 per cent from the June 
sheet. Manufacturers report slight activity. Jobbers’ 
stocks appear adequate for immediate needs. Prompt 
deliveries are the rule. 
Boilers and Radiators 
Shipments of both boilers and radiators continue large, 
with an active demand keeping the manufacturers busy 
filling orders. Wholesalers, too, report a large turnover. 
Prices are firm. 


PHILADELPHIA 


One of the most satisfactory periods that has existed 
for some time from the standpoint of both jobber and 
contractor, is now on in Philadelphia. While the heat- 
ing contractor is busier than the master plumber, the 
building that is contemplated promises plenty of work 
for all. 

Wholesalers generally report excellent business, vol- 
ume in many cases being exceptional. for the first half 
of November, while prices have so stiffened that the ma- 
jority of jobbers are now making a fair profit on their 
sales, it is said. 

Soil Pipe 

Current business for the foundries is light. However, 
makers still have a considerable quantity of business on 
the books, and are making frequent shipments against 
these contracts. Prices are strong, with one company 
announcing an advance of 2% points this week. 

Steel Pipe 

Demand from contractors is large enough to keep job- 
bers in the market at frequent intervals with orders for 
small lots of pipe for early delivery. Mill prices are very 
firm. 

Wrought Iron Pipe 

Check up by mill representatives on business done in 
October apparently surprises them, one local manager 
finding more business than he realized had been done. 
Current demand is not large, as the bigger proportion 
of building is of the competitive type. Prices are un- 
changed. 

Enameled Ware 

There is a well sustained demand for this product. While 
orders continue to be of the fill-in type, they are numer- 
ous enough to total a large volume. Prices are un- 
changed. Deliveries of staples continue satisfactory. 


Pottery 
One large jobber states he has a large amount of pot- 
tery on hand, but it is believed this condition is not gen- 
eral. Fill-in orders continue to constitute most of the 
demand. Jobbers generally have reduced their prices 
to the trade in line with the cut in staple bowls and tanks 
made by manufacturers a week ago. 
Range Boilers 
One manufacturer reports a quickening of interest 
among the jobbers. Current demand generally, however, 
is not large. Deliveries can be made promptly. One 
manufacturer announced this week a reduction of 5 per 
cent in prices of range boilers, this cut being off the June 
sheet. 
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The MURDOCK, Jr. 


"85° 


list F.O. B. Indianapolis 


WIRIARSY¢ 


UTOMATIC 
WATER SYSTEMS 


More Sales for Plumbers 


Meeting a great demand for a reliable, compact econ- 
omical automatic water system priced within the reach 
of all—the Gurley Pump & Manufacturing Company offers 
the MURDOCK, JR., at $85.00 list, f. o. b. Indianapolis. 


Great simplicity, efficiency and durability sell the 
“MURDOCK, JR., without much effort. This compact, 
economical water system is equipped with the famous 
Gurley Rotary Seal Pump, and has a capacity of 150 
gallons an hour. It lifts water 28 to 30 feet, and gives 40 
pounds pressure with a steady, non-pulsing stream. You 
can sprinkle with a MURDOCK, JR. 

Gurley Automatic Water Systems are built in all de- 
sired sizes for home water supply. The Gurley Rotary 
Seal Pump is simple, durable and reliable. The Gurley 
franchise is valuable to good plumbers. Write us to find 
out whether it is available for your territory. 


GURLEY PUMP & MFG. COMPANY 
814 Merchants Bank Bldg. INDIANAPOLIS 























A Return Line 
VACUUM PUMP 


without a Peer 





Capacity, Efficiency and 
Quality Guaranteed 


Sold on Honor 
at Right Price 


Economy Pumping Machinery Co. 
87-122 N. Curtis St. Chicago 


District Agents Everywhere 
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Wessels | 


Welded Range Boilers 


2,999 Perfect In 
Every 3,000 Made 


D.D.WESSELS & SONS LO. 
DETROIT. MICHIGAN 


BRANCH FACTORIES 
KANSAS CITY. KAN. 
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WALKERVILLE. ONT. 






CLEVELAND. OnIO 


Lucky Strike Bevelled 


Bibb Washers 


rub! d from which 
A 4 = Bonen Bibb Washers are made 
will stand up in service for either hot or cold 
| . water which makes it unnecessary to kee —— a 
e 








double stock. Like all Lavelle Products, 


never ———, — 100 in a amu 


sizes from %& to 
Your jobber can supply you 


Lavelle Rubber Company 
320 W. Illinois St. CHICAGO 





Tank Fittings of Quality 
1856 “McSHANE?’’ 1925 


The ORIGINAL Compound Lever Ball Cock 
Elevated, Low-Down, Top and Bottom Supply 
Tank Levers and Valves 


McSHANE 
BELL FOUNDRY CO. 


BALTIMORE, MARYLAND 

















Sell The New 
KALAMAZOO 


(xEEEEEE EERE EEE, 












It has every essential 
feature that your cus- 
tomers look for in an 
Automatic Water Sup- 
ply System—economy, 
durability and trouble- 
proof efficiency. Let 
us send you full par- 
ticulars—NOW. 


National Water Lift Co. 


{[Kalamazoo, Mich. 
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Plumbers’ Brass Goods 
Salesmen of brass goods are divided in two camps, one 
stating that business is being secured at higher prices, 
the other declaring prices very weak. Demand from the 
territory nearby Philadelphia appears to be better than 
from the city itself. Little advance buying is being done. 
Boilers and Radiators 
Large manufacturers report no lessening of the heavy 
demand reported a week ago. Prices have not changed. 
Deliveries are better on boilers than on radiation. 


NEW ENGLAND 


Although there is a slight recession in business activity, 
actual needs absorb a large quantity of plumbing and 
heating materials. Prices are generally firm with few 
reports of price cutting on any items, a strong basic mar- 
ket causing concessions in selling prices to be largely 
abandoned. Both manufacturer and jobber are busy tak- 
ing care of actual immediate demand and buying for 
future needs is being given serious consideration. Many 
manufacturers are booked ahead at present price levels 
for delivery into next year and this covering is said to 
be placed in such a manner that releases may be spread 
in the same manner as has been the case this year. 

Soil Pipe 

Because of the continued good weather the demand 
for this commodity is well sustained. The recent price 
advance induced an additional buying movement and most 
jobbers are covered for needs up to the end of the year 
and many are said to be taken care of into 1926. In this 
product, as in others, a large share of the buying consists 
of covering orders released as needed, and shipments are 
being made steadily in small lots to fill in the low spots 
in warehouses. With a strong pig iron market and good 
demand there is little complaint of price cutting in any 
direction. 

Steel Pipe 

Prices are firm. Actual needs require the movement 
of a large volume. Jobbers are holding stocks at low 
but well balanced levels and are filling in shortages by 
frequent mill shipments as needed. The makers have 
succeeded in accumulating sufficient stocks at mills to 
care promptly for all demand. 


Wrought Iron Pipe 

The demand for this commodity is steady but small. 
Jobbers appear to have no difficulty in caring promptly 
for all business entered with them and mills in turn 
are taking care of jobbers’ needs with dispatch. There 
has been no change in prices. 

Enameled Ware 

Prices have not changed. Actual consumption accounts 
for a heavy movement of this commodity. Jobbers are 
not carrying the usual heavy stocks but are depending 
on the prompt shipment of orders entered with manufac- 
turers to keep their inventories at working levels. Manu- 
facturers have been able to take care of all business en- 
tered in satisfactory time. 

Plumbers’ Brass Goods 

The price situation in this commodity is somewhat 
unsettled. Many of the manufacturers have advanced 
prices but have covered jobbers for some time ahead at 
old levels. Copper is firm. The demand from the master 
plumber is confined to actual needs at present, but many 
orders are said to have been placed to be drawn against 
after the first of the year. Manufacturers appear to 
have good stocks on hand, as jobbers’ orders are usually 
shipped promptly when ordered. Tubular goods are some- 
what sluggish in this market, 
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Pottery 

Prices are unchanged at the level established recently. 
Jobbers are not carrying heavy stocks as deliveries are 
being made promptly by manufacturers. The demand 
from the master plumber holds up well. Manufacturers 
are moving a lot of ware, cleaning up old business, and 
are said to have received many orders for 1926 business. 

Range Boilers 

Demand on the jobber is fair. The volume moved varies 
but slightly in the different sections of the territory. 
Stocks in hands of jobbers and in warehouses of manu- 
facturers are ample for all demand. Little advance buy- 
ing is reported and prices appear to show a variance. 

Boilers and Radiators 

The active demand for this commodity continues with- 
out apparent letup. Manufacturers, as well as jobbers, 
state that business is better than for several years. Manu- 
facturers have evidently prepared for this activity by 
building up large stocks and deliveries are generally 
satisfactory. The return to the November sheet had no 
apparent effect on demand, as it shows no falling off. 
Prices are steady. 


PACIFIC COAST 


The past week showed very little if any change in 
Coast business. Taking everything into consideration, the 
amount of business being done and the prospect for busi- 
ness in the immediate future is good. 

Jobbers’ prices are strong. During the week there were 
revisions in prices of some items to bring them to a level 
more in line with costs. 

Soil Pipe 

The demand for this commodity is steady. The trade, 
generally, is purchasing only for actual requirements and 
jobbers, as a rule, have ample stocks for current needs. 
Jobbers’ prices are unchanged and firm. 

Steel Pipe 

Individual sales of steel pipe are not large, but the 
gross volume of business done is normal for this period 
of the year. Distributors, as a rule, have ample stocks 
and are experiencing no difficulty in obtaining prompt 
deliveries from the mills. Jobbers’ prices are, as a rule, 
holding firm. 

Enameled Ware 

There was no noticeable change in regard to enameled 
ware during the week. The demand is fairly steady and 
distributors are able to take care of all present require- 
ments without difficulty. Jobbers’ prices, while varying 
in the different jobbing centers, are holding firm. 

Pottery 

The demand for this commodity continues normal for 
this season of the year. Practically all distributors have 
ample stocks for present requirements and can obtain 
prompt deliveries from most potteries. 

During the week Coast potteries, following the notice 
of eastern potteries, reduced prices on bowls and tanks 
approximately 10 per cent. This reduction was also re- 
flected in jobbers’ prices in some of the Coast jobbing 
centers. 

Plumbers’ Brass Goods ; 

The volume of business done in plumbers’ brass con- 
tinues good. Prices, based on the present cost of cop- 
per, appear to be low and the trade is buying accordingly. 
Due to local conditions jobbers’ prices vary in the dif- 
ferent jobbing centers. 

Range Boilers 

The demand for this commodity is fair. Distributors’ 
stocks, as a rule, are in good shape and prices to the 
trade appear to be holding firm. 
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i Balanced 
Parts 


Perfectly bal- 


anced parts, as 

is evidenced by 

the strong, 
sturdy shoulder found on the 
ball end. 


Tighton is a high grade Brass 
Seated Malleable Iron Union at a 
moderate price. Ask your J obber.. 


Standard Union Go. 


Winthrop Building, Boston, Mass. 






























Three Little Fittings 


that come in handy 


Blake Tapped Spigots, made 
in five sizes of taps to fit 
standard and extra heavy 
hubs. 


Blake Insert- 
able Joints 
for Durham, 
Work in a 
complete 
rangeofsizes. 





Blake Short Coupling Joint. 
Very handy to connect 2-inch 
soil pipe to female I. P. con- 
nection. 





Blake Products are all of the highest quality— 
tested and inspected. Look for our name on 
every casting. All jobbers can supply you. 
Complete catalog of our entire line will be sent 
you on request. 


BLAKE SPECIALTY COMPANY 
Rock Island, Illinois 
CANADIAN SERVICE—ALL CRANE CO. BRANCHES 


DEATAUUTUTI ATA TASTEESSAceuataissstteeeteticediiessetssstarsttie ty 
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Armstrong Bros. 


PIPE CUTTERS 


and Cutter Wheels 


Write for free 
catalog 







All Kinds- 


All Sizes 
Equipped with Armstrong 
Bros. Improved Knife Blade 


Cutter Wheels made from 
ALLOY TOOL STEEL 


ARMSTRONG BROS. TOOL CO. 
323 N. Francisco Ave. - Chicago, U.S.A. 
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The “QUALITY” Line of 
Solderless FLOATS. Tested 
and guaranteed. Regular 
weight and best grade copper. 
Solid brass reinforced spud. 


THE IRELAND & MATTHEWS 
MFG. CO 


1500 Beard Ave. ; Detroit, Mich. 


Representatives: 
R. C. —— 5 E. 42nd St., New York 
R. C. Wilson, 261 Franklin St.. Boston 
W. D. Armstrong Hotel Morrison, 


Chicago, Ill. 
R. Fad Rehance Bidg., 


. Cramsie, 
Kansas City, 
. Horn a Rialto Bidg., San 
Francisco, Calif. 

ym. P. Horn Co., Wilcox Bldg., Los 
wes Calif. 


Buoyancy 


pi 
] 

+ 

iN 

¢ 


e 
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& (Paveuved) _ . Horn Co., L. C. Smith Bldg,, 
: ttle, Wash. 
Strength and Service  p.C° abbott & Co., Richmond, Va. 
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CLIP-BAR 


Radiator Brackets 
Are a Real Economy 


They enable you to do more work, in 
less time, with less labor. Both verti- 
cal and horizontal adjustment are 
provided—plus a rugged strength 
which the heaviest radiation cannot 
break. 


CLIP-BAR MFG. CO. 


Erie Ave. and Richmond St. 
PHILADELPHIA, PA. 





























Haas 


Flush Valves for use in combination with 
all styles of bowls for all classes of 
service to operate under low or high 
pressure water supply 

Water Closets for every type or class of 
service 

Frost Proof Closets. Direct flush 
or after flushing. 


cae 
Write for catalog. 


Philip Haas Co., Dayton, O. 
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The Metal Market 


Nov. Average Average Average 


“a7 Sept., 1925 July, 1925 1924 
PIG IRON— 
No. 2 Foundry, Chicago, 
ee ee rere $23.00 $21.10 $20.30 $22.15 
PLATES AND SHEETS— , 
Steel boiler plates, Pitts- 
DRE, DOP Ti. o.6:46200 1.85¢ 1.80¢c 1.90¢c 2.14¢ 
Blue ‘annealed _ sheets, 
Pittsburgh, per lb.... 2.40c 2.30¢ 2.30c 2.75¢ 
Black sheets, Pittsburgh, 
DOP A Gaxvasdscucsws 3.25¢ 3.15¢ 3.15¢ 3.60¢ 
Galvanized sheets, Pitts- 
burgh, per 1b. .....6. 4.50¢c 4.20¢ 4.20c 4.75¢ 
TIN— 
oe a a 63.00¢c 
COPPER— 
Prime Lake, f. o. b. re- 
yg TTP Eee ee eT Te 14.75¢ 
Electro, delivered ..... 14.50¢ 
LEAD— 
CORED - a wn'an wee wae sais 10.00¢c 
The Old Metal Market 
Dealers’ Buying Prices 
Per lb. Per lb. 
. Aluminum clippings ..19 e¢ Copper, THAW. ..60.000% 9 « 
ee ee 39 cc Copper, uncrucibled 
eee 6%4c WN ik oS a Sel ol a a ee nm < 
Brass, heavy mixed.... 74c Faucets and valves.... 7%&c 
Se SE, ose saw eee0 8%ec oS a ee 6%c 
Copper, crucible ...... 11 c Dotter JOIN «....0. 20.265 8% ec 
NOTE: Prices are those quoted on Tuesday of this week. 





CONVENTION DATES 

November 30 to December 4, 1925.—The annual meeting of 
the American Society of Mechanical Engineers, to be held in 
New York City. 

December 9 and 10, 1925.—Annual meeting of the National 
Association of Brass Manufacturers, in New York City. 

January 11, 12 and 13, 1926.—The next Secretaries’ Con- 
ference, at Evansville, Ind. 

January 19 and 20, 1926.—The annual convention of the 
Wisconsin Master Plumbers’ Association, at the Chamber of 
Commerce, LaCrosse, Wis. 

January 19, 20 and 21, 1926.—The annual convention of the 
Illinois Master Plumbers’ Association, at Danville, Ill. 

January 27, 28 and 29, 1926.—The annual meeting of the 
American Society of Heating and Ventilating Efigineers, at 
Buffalo, N. Y., with headquarters at the Hotel Statler. The 
convention will be called to order in New York City on 
January 26 and will adjourn at once to Buffalo, the Society’s 
constitution making this mandatory. 

February 9, 10 and 11, 1926.—The thirty-fifth annual con- 
vention of the Ohio State Association of Master Plumbers, 
at Dayton, Ohio, with headquarters at the Hotel Miami. 

March 15, 16 and 17, 1926.—The annual convention of the 
Kansas Master Plumbers’ Association in Kansas City, Kansas. 

April 6, 7 and 8, 1926.—Third annual convention and ex- 
position of the American Oil Burner Association, at Detroit, 
Mich., with headquarters at the Book-Cadillac Hotel. 

April 19, 20 and 21, 1926.—The annual convention of the 
Associated Master Plumbers of Texas, at San Antonio, with 
headquarters at the Gunter Hotel. 

May 14 and 15, 1926.—The annual convention of the Oregon 
Master Plumbers’ Association, at Corvallis, Ore. These dates 
are tentative, pending the approval of the National Associa- 
tion of Master Plumbers. 

June 22, 23 and 24, 1926.—The forty-fourth annual conven- 
tion of the National Association of Master Plumbers, at 
Louisville, Ky., with headquarters at the Brown Hotel. 




















Benjamin E. Labor, 212 Adriatic avenue, Atlantic City, 
N. J., of the firm of Kallish & Labor, recently bought out 
Mr. Kallish’s interest and is now doing business under his 
own name. 

O. N. Mankin has purchased the plumbing business of 
the O. L. Wilkirson Lumber Co., Snyder, Tex. Mr. Man- 
kin will continue to have his headquarters at the Wilkir- 
son lumber yard. 
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THE TRADE 


WITH MASTER PLUMBERS AND HEATING CONTRACTORS 








Annual Meeting of the Central South Sanitary 
Club of Chicago 


A talk by B. Joseph O’Donnell, field representative of the 
National Trade Extension Bureau, was. the high light of 
the annual meeting of the Central South Sanitary Club 
of Chicago, held Tuesday evening, November 10. This 
club meets once a month for the members of the Central 
South district of Chicago to talk over their local affairs 
and once a year holds a big meeting to which members 
of other local master plumbers’ clubs are invited. Enter- 
tainment, a buffet lunch and talks by jobbers and prom- 
inent master plumbers make such an occasion pleasant 
and instructive, and this one lived up to the reputation 
established by former meetings. 

Chas. D. Harris, president of the Central South Sanitary 
Club, presided and stated that everyone had to speak. 
Mr. O’Donnell’s address was well received. It covered the 
many angles of the plumbing business on which the Trade 
Extension Bureau was in position to furnish information 
and help. Several worthwhile points that Mr. O’Donnell 
brought out were the advantages to be derived from hav- 
ing the women take a close interest in association affairs, 
the need for a code of ethics and the advisability of 
calling a company by the name of the owner rather than 
by some firm name that means nothing to the public. 
“United we stick, divided we’re stuck”’ was Mr. O’Donnell’s 
suggestion for a code of ethics. 


Jobbers who spoke were: C. V. Kellogg, Kellogg- 
Mackay Co.; S. M. Murdoch, National Plumbing & Heating 
Supply Co.; F. D. Gassmere, Wolff Mfg. Corporation; 
and C. N. Fortmiller, Whitney & Ford. Prominent master 
plumbers who were called on were: Joseph W. Cannon, 
president Plumbing Contractors’ Association of Chicago; 
John Cahill, Evanston; Geo. J. Feldkamp, Peter Munn, 
secretary Plumbing Contractors’ Association of Chicago; 
J. Delehant, president ‘South Side Sanitary Club; E. J. 
Benning, Chas. W. Alcock, John Dorsey and G. A. Larson. 

Pleasant entertainment kept things merry during lunch 
and in between the various talks. 





One of the exhibits of the A. H. Wolff Gas Radiator Co., of 
New York City, at the annual meeting of the American Gas 
Association, held recently in Atlantic City, N. J. 
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November Meeting of the Western New York 
Chapter of the A. S. H. @ V. E. 


The Western New York Chapter of the American Society 
of Heating and Ventilating Engineers held its regular 
monthly meeting on Monday evening, November 2nd, at 


the Hotel Buffalo, Buffalo, N. Y. Thirty-six members and- 


guests were on hand for the dinner preceding the meeting, 
and when President Fraser called the meeting to order 
at 8 o’clock the number had increased to fifty. The fol- 
lowing committees with their chairmen were announced 
for the annual meeting to be held at Buffalo, in January, 
by the National Society: General chairman, W. G. Fraser; 
treasurer, Roswell Farnham; publicity, C. W.. Farrar; 
entertainment, C. H. Love; registration, C. P. Wadley; 
reception, Geo. H. Drake; speakers, F. B. Howell; hotel 
and transportation, H. P. Dempsey, and ladies, Mrs. C. 
H. Love. 

A letter was read from Wm. E. Bullock, secretary of 
the Oil & Gas Power National Conference to be held 
April 19 to 24, asking the co-operation of the Chapter. 

President Fraser read a letter from the Research Lab- 
oratory of the A. S. H. & V. E. regarding the question, 
“Cannot the steam type of radiator be abandoned and the 
hot water type used exclusively for both steam and hot 
water?” It was decided to have copies of this communica- 
tion sent to each member of the Chapter asking them to 
send their opinions to the secretary, or if time permitted, 
to turn over a portion of the December meeting for dis- 
cussion on that question. 

The first speaker of the evening was Major Geo. H. 
Norton, who outlined the importance of amendment No. 1 
to be voted on the next day relative to empowering the 
New York State Legislature to authorize the issue of bonds 
to the amount of $10,000,000. 

L. Lipman was the next speaker. He talked on ‘Gas 
Heating by Induction,” and his ‘talk was illustrated by 
lantern slides. L. A. Harding gave a very interesting talk 
on the heating, ventilating and air conditioning of the 
Buffalo plant of the American Lithographing Co. He 
was engineer and general contractor for this plant. R. C. 
Partlett, of the Johns-Manville, Inc., spoke on ‘Certain 
Products of Their Manufacture,” which was also illus- 
trated by slides. 

At the.request of the Chapter, Mr. Harding had installed 
one of his radio receiving sets, enabling the members at 
the close of the meeting to entertain themselves by listen- 
ing to a wide variety of programs from all parts of the 
country. It was a very late hour when the last member 
went home. 


Wyckoff & Lloyd, 27 Worthington street, Springfield, 
Mass., has been awarded the heating and plumbing con- 
tract for the proposed office, storehouse and power house 
addition to the Massachusetts Mutual Life Insurance Co.’s 
building on upper State street, in that city. 
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NEW PLUMBING BILL UNDER CONSIDERATION 


The council committee of Jefferson City, Mo., to which 
was referred the new plumbing regulation ordinance, will 
soon meet at the City Hall to pass upon the measure. The 
bill was introduced in the council last week and was 
referred to the same committee which had the building 
code bill under consideration. It is not likely that any 
changes will be made in the original draft of the ordi- 
nance. It was prepared by Attorney June Rose, a com- 
mittee of plumbers and Alderman Nolan. 





PLUMBING AND HEATING EXHIBIT AT MINNESOTA 
FAIR 

The exhibit of the St. Paul Master Plumbers’ Associa- 
tion at the Minnesota State Fair this fall attracted a great 
deal of favorable comment. E. A. Mohrmann, secretary, 
writes that the 36 members participating in the exhibit 
were well satisfied with the plan. Fixtures in the exhibit 
were furnished by the Central Supply Company, American 
Radiator Co., and Crane Co., while the Union Brass & 





The exhibit of the St. Paul Master Plumbers’ Association at the recent Minnesota State Fair 


Metal Mfg. Co., of St. Paul, donated the space for the 
exhibit, the first undertaken by the St. Paul association. 
The lead work shown on the center table was done by 
Charles W. De Vinney, a member of the association. 





PLUMBERS’ PUBLICITY CAMPAIGN INCREASES 
BUSINESS 

Having conducted an intensive advertising campaign 
during the summer months and finding that this brought 
forth the desired results, master plumbers in North Caro- 
lina have decided to continue their publicity work during 
the winter. The advertising is being done individually 
and the majority of it is appearing in the daily and weekly 
newspapers. Leading plumbers declare that they have 
checked up on the advertising used and have found that, 
when an intensive campaign is used, including newspaper 
advertising and personal letters, business has shown an 
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increase, while a decrease was notiteable when the pub- 
licity work was stopped. 

It is hoped that the state association will soon be in 
position to authorize the promulgation of a state-wide 
publicity campaign, to be paid for out of a special adver- 
tising fund to be set aside for this purpose. 





DENVER MASTER PLUMBERS’ PUBLICITY CAMPAIGN 


Master plumbers of Denver, Colo., are now represented 
in the “Denver Commercial,” the official organ of the 
Denver Chamber of Commerce, by a page every other 
The page is headed “Sanitary Engineers Protect 
Down the center of the page is the 
following reading matter: ‘‘When you think plumbing— 
think twice. Cheap plumbing is a poor investment. It is 
a mistake to classify a skilled mechanic’s services as a 
labor charge. The difference between ordinary plumbing 
and sanitary engineering is very wide indeed. The wise 
builder employs experts. The best workmanship and ma- 
terial is always the cheapest.”’ 


issue. 
Denver’s Health.” 


Then comes a ‘“‘Bath 
a Day” sign. The read- 
ing continues: ‘‘Adver- 
tisers on this page are 
sanitary engineers. 
They take professional 
pride in delivering 
first-class service. They 
employ only the most 
skilled workmen. Busi- 
ness men will do well 
to patronize them. 
Guarantee: This asso- 
ciation guarantees the 
work of its members 
and will adjust with- 
out charge any just 
complaint regarding 
defective workmanship 
or material. Address 
all complaints to the 
association, giving par- 
ticulars. Denver Mas- 
ter Plumbers’ Associa- 


tion.” 
The Denver sanitary 
engineers represented 


on the page are as 


— es - : follows: Brickey & Sin- 


clair, Clayton Plumb- 
ing and Heating 
Company, Cullyford Plumbing and Heating Company, 
Haenson & Beck Plumbing & Heating Company, John 
J. Laverty, Midwest Plumbing & Heating Company, 
Stephen J. Slattery and the Wallace Plumbing Company. 





PLUMBERS PUBLISH “DONT’S” TO PREVENT PIPES 
FROM FREEZING 


Faced with what is predicted will be an exceedingly 
cold and severe winter, North Carolina plumbers have 
used newspaper space and also sent out form letters to 
their patrons suggesting ways in which they can protect 
their plumbing during the “cold spell.’”’ Anticipating that, 
if the predicted blizzards arrive and temperatures drop as 
low as it is expected they will, damage, amounting to 
thousands of dollars will be caused to water pipes by 
frost, and desiring to aid their customers in saving this 
expense, even at their own loss, the plumbers have formu- 
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‘lated a set of ‘“‘don’ts’’ which are worth while. And as a 
result of this publicity work on the part of the North 
Carolina master plumbers, much inconvenience is expected 
to be averted from the general public. 





LARGE HEATING CONTRACTS AWARDED IN CHICAGO 

Two of the largest heating and ventilating contracts 
of the year, the Palmer House and the new Stevens Hotel 
buildings, both in Chicago, have recently been awarded to 
the Phillips-Getschow Co., 128 West Kinzie street, Chi- 
cago. 

Palmer House, located at State, Monroe and Wabash 

streets, is to be twenty-five stories in height, with a base- 
ment and two sub-basements, and the specifications call for 
150,000 sq. ft. of radiation. The direct radiation is 
divided into 6,000 radiators, making 33 carloads of 
radiation. Piping used in this installation will stretch 
out a distance of 76 miles, and in addition there are 5 
carloads of heating specialties and 4 carloads of motors 
for use in this hotel. 
_ The new Stevens Hotel will be twenty-five stories, and 
will also have a basement and two sub-basements. It is 
located at Michigan avenue and Eighth street. Its radia- 
tion will total 137,000 sq. ft., making a total of 27 car- 
loads. Forty fans and two air washers will be installed, 
one air washer to be 60 ft. long. Placed end to end the 
pipe to be used in this installation would reach a dis- 
tance of 64 miles. 


Women’s 0A; uxiliaries 


Philadelphia Women’s Auxiliary Gives Masquerade Party 


Members of the Women’s Auxiliary of the Master 
Plumbers’ Association of Philadelphia had a gala night 
on November 3d, the occasion being their second annual 
masquerade party. The -affair was given at the Grand 
Fraternity Building, 1626 Arch street. The hall was 
beautifully decorated in seasonable colors and the cos- 
tumes worn by the guests were picturesque in the ex- 
treme, many being markedly clever and mirth-provoking 
in design. A number of amusing games was played and 
prizes awarded the winners. Dancing followed the games 
and was much enjoyed due to the good music rendered by 
the Willard and Koehler Orchestra. Refreshments were 
served ,and all present voted the party a big success. Ar- 
rangements were in the hands of the following capable 
committee: Mrs. M. J. Feeney, chairman; Mrs. H. Stil- 
well, Mrs. R. H. Pflug-Felder, Mrs. Wm. Beahm, Mrs. D. 
Worrall and Mrs. Geo. Hicks. 


San Antonio Ladies Auxiliary Gives Hallowe’en Party 

The Ladies Auxiliary of the Master Plumbers’ Associa- 
tion of San Antonio, Tex., entertained recently in the form 
‘of a Hallowe’en Party at the home of Mr. and Mrs. Walter 
Shafer. About thirty of the plumbers and their wives 
were present and took part in the festivities. After doing 
a full quota of Hallowe’en pranks, the guests enjoyed 
dancing and games. Following this refreshments were 
served. The ladies’ prizes were won by Mesdames Hudson, 
Monier and Geyer, while the men’s prizes were captured 
by Messrs. Thomas, Hudson and Wharton. 

The members of this auxiliary are making early 
preparations for doing their part in making the un- 
fortunates of the city merry at Christmas time. It is 
their custom to send out committees at this time to the 
different homes to determine what is needed. These com- 
mittees then report back, and the necessary articles are 
provided. 
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A High Grade 
Packless Steam 
Radiator Valve 
of Approved De- 
Sign, Offering 
the Graduated 

Feature at a 

Reasonable 

Price. 








GRADUATED 
PACKLESS 
Quick Opening 
STEAM 
RADIATOR 
VALVE 


“Built Right— 
to Stay Tight’ 











A Complete Range 
of 
Styles and Sizes 


Your Jobber Can 
Supply You 








COMMONWEALTH BRASS CORPORATION - DETROIT 
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Larger Profits! 


Here’s an opportunity for every live con- 
tractor to make more money and be of real 
service to his customers. 


By burning Buckwheat coal and using 
Sturtevant Coal Burning Blowers to boost their 
draft, your customers can save from five to 
eight dollars a ton on fuel. 


Sturtevant Coal Burning Blowers have a 
ready market. All residence and apartment 
house owners, as well as people in charge of 
churches, country clubs and schools, want to 
cut down fuel expenses. 


Such a sound money-saving proposition is 
bound to appeal to your customers and pros- 
pects. Push the sale of these blowers. You'll 
find plenty of people ready to talk business with 
you when they find out what these units can do. 


We will gladly give you descriptive matter on 
these blowers to send to your customers and 
prospects. First you’ll want to know all about 
them yourself, so send in the coupon below for 
further information and dealers prices. 


B. F. STURTEVANT COMPANY. 
Hyde Park, Boston, Mass. 


Without obligation to me, send along trade discounts and 
further information on Sturtevant Coal Burning Blowers. 


Hyde Park, Mass. 
Camden, N. J. 


Sturtevant, Wis. 
Galt, Ontario 





Sales engineering offices and direct representatives in 


all principal cities. 

















B. F. STURTEVANT COMPANY 


Plants Located in 
Framingham, Mass. 
Berkeley, Cal. 
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This &° That, Here&?T here 


The Pettit-Galloway Co., of Little Rock, Ark., has been 
awarded the contract for the installation of the plumbing 
and heating systems in the new high school building, in 
that city. 

The plumbing code, upon which the city council of 
Ambridge, Pa., has been working for some time, was 
passed at a recent council meeting. The ordinance, which 
is quite a lengthy one, provides for the licensing of all 
plumbers in the borough. 

Archie J. Davis, of the Johnson & Davis Plumbing Co., 
Denver, Colo., has the sympathy of his friends in the trade, 
on account of the death of his wife, which occurred re- 
cently at St. Luke’s Hospital, in that city. 

Travers & Bennett, Portland, Ore., are installing the 
plumbing at 1265 The Alameda for the Chandler Con- 
struction Co. and in several new residences for the Gordon 
Mortgage Company in various parts of the city. 

Sturges & Sturges, Portland, Ore., have been awarded 
the plumbing and heating contracts on a new hotel to be 
built at Twelfth and Alder streets in that city. 

Mokler & Dickel, Portland, Ore., are installing plumb- 
ing in new residences at 519-529 Thirtieth street North 
in that city. 

Harold D. Marsh, Henry building, Portland, Ore., has 
completed plans for the new library at Klamath Falls, 
Ore., and is to call for bids at once. The structure will 
cost in the neighborhood of $45,000. 

Plumbing firms in Portland, Ore., who had an interest 
in the Model Electrical Home just opened to the public 
as the prize won by a Portland girl, Miss Julia Groo, got 
some very good publicity by taking space in the double 
page spread in the Sunday papers November ist. De 
Temple Plumbing Co. installed the plumbing, and the 
Kendall Heating Co. had the heating and ventilating con- 
tract. 

L. E. Wingo & Son, of Pikeville, Ky., are completing 
the installation of the plumbing and heating systems in 
the Hotel Wallace, Elk Horn, Ky. They have also been 
awarded the plumbing and heating contracts on a smaller 
hotel in the same city. 


The Pease Plumbing Co., of Johnson City, Tenn., has 
been awarded the plumbing and heating contracts on a 
new public school building. 

The Beacham Warburton Co., of Jackson, Miss., has 
been awarded the plumbing contract on the remodeling 
of Marshall county court house, Holly Springs, Miss. 

Lloyd J. Hunt, Pleasantville, N. J., has been awarded 
the plumbing and heating contracts on the Northfield 
school, Northfield, N. J., on a bid of $12,000. He has also 
been awarded the plumbing and heating contracts on the 
Taubel Hosiery Mills, Pleasantville, and the heating con- 
tract on Best Silk Mills in the same city. 

Richard H. Johnson Co., 817 Asbury avenue, Ocean 
City, N. J., has been awarded the following contracts: 
Heating on the New Jersey State Institute for Feeble 
Minded, Vineland, N. J., on a bid of $16,000; plumbing 
and heating on the New Jersey State Institute at Wood- 
bine, on a bid of $10,000; heating on the North Wildwood, 
N. J., high school, on a bid of $6,000; plumbing and heat- 
ing on the Ocean City Title & Trust Co. building, on a 
bid of $50,000; new heating plant at St. Mary’s College, 
Burlington, N. J., on a bid of $25,000. The firm recently 
completed the plumbing and heating in the new Ocean 
City high school, a $102,000 contract, 
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The booth of the Beaton & Cadwell Mfg. Co., of New Britain, 
Conn., at the Eastern States Exposition, held recently in 
Springfield, Mass. 


D. B. Spellman, Seattle, Wash., has been awarded the 
plumbing contract on a building being erected by the 
Sound Improvement Co. at Seventy-fifth and Greenwood, 
in that city. Smyth-Courtney Co. has been awarded the 
heating contract on the same building. 


De Temple Co., Portland, Ore., is installing plumbing 
in the Italian Presbyterian Church at 381 Larch street 
in that city. 


C. C. Hieatt, head of the City Plumbing & Heating Co., 
Louisville, Ky., was recently named a director of the 
U. S. Chamber of Commerce. He is just back from Wash- 
ington, where he attended a directors’ meeting. 

Glen H. Phelps, of the Plumbing firm of Phelps & Under- 
wood, Lincoln, Nebr., has been elected temporary presi- 
dent of a builders’ exchange in process of organization 
there. Backed by the Lincoln Master Plumbers’ Associa- 
tion, Mr. Phelps is devoting almost his entire time to 
completing the exchange. ‘It is indicated that with the 
completion of a permanent organization he will be chosen 
as its first president. 

Cleveland Plumbing & Heating Co., Bridgeport, Conn., 
has filed.a schedule in bankruptcy with liabilities sched- 
uled at $5,026 and assets at $560. 


Earl Forsythe, Corvallis, Ore., is the latest addition to 
the membership of the Oregon Master Plumbers’ 
Association. , 

Hancock & Lockman, Walker building, Seattle, Wash., 
are preparing plans for a $50,000 building for the I. O. 
O. F. Lodge at Montesano, Wash. E. Oldfield is chairman 
of the building committee of the local lodge. Retail stores 
and a theatre to seat 5,000 are features included in the 
structure, besides clubrooms and banquet halls for the 
order. 

Rushlight, Hastorf & Lord, Inc., Portland, Ore., have 
been awarded the plumbing and heating contract on the 
Masonic Temple to be built at Milwaukie, Ore. 

Eugene C. Sanderson, Eugene, Ore., is taking bids on 
the construction of a $50,000 building for the Interna- 
tional Bible Mission in Seattle, Wash. 

E. L. Rodwell, of Omaha, Nebr., has been awarded the 
plumbing and heating contracts on the new unit for Beals 
school in that city. The contracts amount to $31,560. 

Otto Schultz, Portland, Ore., has been awarded the 
plumbing and heating contract on the Hippodrome ice 
skating establishment. 


Portland Plumbing Co. has been awarded the plumbing 
contract on the Second Reformed Church at 1112 Colum- 
bia boulevard, Portland, Ore. 
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Heat for the 


modern dwelling 
as furnished by 


Arts 


(REGISTERED) 


HEATERS 


is a constant topic of 
home owners. It is 
what they have always 
wanted — heat that is 
easily controlled—and 
plenty of it—obtained 
with utmost economy, 
and with a minimum 
of personal effort. 











YORK HEATERS will please your clients. 
Booklet Mailed on Request. 








ABENDROTH BROTHERS 


Makers of heating appliances since 1840 


PORT CHESTER - - - NEW YORK 
















When you need steam badly | 10> E 
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Badger %4K 
Expansion + F2 
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do not 
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repacked. 











E. B. BADGER & SONS CO. 


75 PITTS ST. BOSTON, MASS. 
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Backward he 


eee en Feusoy 


PIPE WRENCH 


on a hexagon or square 
pipe union, bolt or nut, 
will not spread the jaws 
or break any part of the 
tool. 


THE LAWSON MFG. CO. 


CLEVELAND a OHIO 





















It Hasn’t a Chance! 


Pipe of any ordinary material carrying acids or acid waste 
hasn't ‘‘a Chinaman’s chance.” It’s sure to be eaten out in 
a limited time. 

_ Replace it with Duriron acid-alkali-rust-proof pipe, and 
it is a permanent installation. 

Duriron drain pipe is installed the same, as easily and 
with the same labor cost as cast iron soil pipe. 

_ It gives a much better profit to the plumber, and there 
is a much better satisfied customer. If you,haven’t all 
particulars on Duriron, we'll send them. 


Duriron is produced only 


me DUR IRON SoMPAny 

















QS New Style 


Front Opening Anti-Clog 












The long sweep allows the water from 
above to pass into the basement lines 
without check or hindrance. In fact, be- 
cause of the unhindered force of the 
falling water, such a thing as stoppage in 
the basement lines is practically unknown 
where the QS Long Sweep 
Stack Fitting is used. 


QS Sanitary Mfg. Co. 


411 W. Fifth St. Waterloo, iowa 











Johnson Burners 
make good 


Proven by twenty years’ success 
You get the benefit of our experience 


Simple to Install 
Burns the Cheapest Oil 
Plans and Directions Furnished 
Ask for latest bulletin, No. 28D 
—a valuable booklet describing 


Johnson Improved Rotary Burner 
Type 22 for Heating Plants 
Main Office: 
Ss. T. JOHNSON CO. 
940-950 Arlington St., Ockland, C Calif. 


“ <x 2 4 — —_ 
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Oh. 


Listed as Standard by 
Underwriters Laboratories 


Live Agents Wanted 
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W. T. Finnegan Co., Portland, Ore., has been awarded 
the plumbing contract on a large residence at 365 Mont- 
gomery drive in that city. 

The McKarny Plumbing Co., Sarasota, Fla., has been 
awarded the plumbing contract on a number of dwellings 
for Emmett Nicholson and others at Davenport, Fla., to 
cost from $7,500 to $35,000 each. 

Hill Bros. & Co., 705 Austin avenue, Waco, Tex., have 
been awarded the heating and plumbing contract on the 
$145,000 Santa Fe Railway Employes’ Hospital at Temple, 
Tex. 

John Wattinger, 3805 Avenue H, Austin, Tex., has been 
awarded the plumbing contract in connection with the 
remodeling of the men’s dormitory at the Confederate 
Home in that city. 

The Harper & Lipscond Plumbing and Electric Co., 
204 W. 13th street, Austin, Tex., has been awarded the 
plumbing contract on the $79,111 Royal Arch Masons 
temple in that city. 

Fort Worth Plumbing and Heating Co., 606 W. T. 
Waggoner building, Fort Worth, Tex., has been awarded 
the plumbing and heating contract on the Southwestern 
Exposition & Fort Worth Stock Show building in that 
city. 

George Schultz Plumbing Co., Charleston, Mo., has been 
awarded the heating and plumbing contracts on the 
Charleston High school. 

The Hampton Heating & Plumbing Co., of Vernon, 
Tex., has been awarded the plumbing and heating contract 
on the new $75,000 hospital of Dr. T. A. King, with a 
bid of $5,700. 

John L. Martin, of Austin, Tex., has been awarded the 
piumbing and heating contract on the Caswell-Harkey ad- 
dition in that city. 

The University Presbyterian Church of Austin, Tex., is 
planning the construction of a three-story Sunday school 
annex, the cost of which will be $80,000. This will be 
the first unit of a building campaign which will total 
$250,000. Endress & Cato, of Houston, are the architects 
for the building. 

Installation of the heating plant in the Oddfellow’s 
building at Ortonville, Tenn., was completed recently and 
is now in operation. 


Frank J. Sannino, 304 Sixth street, Ocean City, N. J., 
has recently completed the installation of plumbing and 
heating systems in the Hamberger apartments in that 
city. This contract amounted to $16,000. 

During the month of October 48 plumbing permits were 
issued in Wheeling, W. Va., compared to 36 permits for 
the same month in 1924, according to an announcement 
made recently by city plumbing inspector Theo. Gross- 
curth. 

Hardow-Wihsmann, of Manitowoc, Wis., will install 
the plumbing in the new $21,000 addition to factory No. 
2 of the A. M. Richter & Sons Co., which will be erected 
soon. The addition will be three stories, 41x130 ft. 

W. F. Adams, of Milwaukee, Wis., will install plumbing 
in the contemplated church and school building to be 
erected at 11th and Holt avenues in that city by St. Alex- 
ander’s Roman Catholic congregation, at an estimated 
cost in excess of $100,000. 

Bethel Evangelical congregation, of Milwaukee, Wis., 
will remodel its church building at an expense of $65,000, 
and has awarded the contract for plumbing to Paul 
Kurth and for heating to the Zuehlke-Stoehr Co., both of 


Milwaukee, 
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Wright & Son, of Carthage, Ill., have been awarded 
the plumbing and heating contract on the new Masonic 
Temple being erected in that city. 


Plans for the installation of the heating system in the 
new Senior high school at Parsons, Kans., were dis- 
cussed at a recent meeting of the board of education, and 
it is expected that the contract will be let at an early 
date. 

The water and light commission of Duluth, Minn., has 
protested against the city ordinance which says that no 
one but a master plumber can make connections to city 
water and sewer mains. The commission maintains that 
the ordinance should include city employes and contractors 
as well as master plumbers. 

The Russellville Plumbing Co., of Russellville, Ark., 
has been awarded the plumbing and heating contracts on 
the two new buildings for the Arkansas Polytechnic 
College. 

The $100,000 bond issue recently passed by the citizens 
of Kennett Square, Pa., for a new water system, will as- 
sure that city of an ample supply of pure water. A new 
filter plant and pumping station will be erected. No con- 
tracts will be let until after January 1, 1926. 

Laurelhurst Plumbing Co., Portland, Ore., is installing 
plumbing in a large residence at 68 East 53rd street, 
North, in that city. 

William Mallis, Lyon building, Seattle, Wash., is pre- 
paring plans for the board of directors of Eatonville, 
Wash., school district. Bids will be called for on the 
$70,000 structure by H. L. Herron, secretary of the school 
board, about December 15th. 

Urban Heating and Plumbing Co., 19th and Wilson 
streets, Portland, Ore., has been awarded the plumbing 
and heating contracts on the new Heathman hotel at 
Park and Salmon streets. This building will approximate 
a total cost of $700,000.. 

E. B. Hughes, of Gooding, Idaho, is installing the heat- 
ing systems in two new school buildings in Hagerman, 
Idaho. 

Walter J. Kropp, of Toledo, Ohio, has been awarded 
the plumbing and heating contracts on a two-story stone 
business building on Sylvania avenue, in that city. 

Totterdale Bros., of Martins Ferry, Ohio, have been 
awarded the plumbing contract on the new high school 





At San Francisco Master Plumbers’ recent horseshoe contest 

in Golden Gate Park.—Top row, left to right: Fergus Gom- 

ersal, Geo. ¥Y. Morton, Mr. LaChappelle and Roy Murray, 

measuring a close one.Lower row: Charles Seipp, M. Cohen, 
and Jack McLeod, runner-up 





BROTHERS 


810 Morris Bldg., Philadelphia, Pa. 
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you need 


nipples — 


word, you want 


SMITH 


All Sizes, 4 to 12 inches. Iron, Steel or Brass. 
Assorted Nipples in Cartons. 


Manufactured at 


SMITH BROS. NIPPLE WORKS 


HAMBURG, PENNSYLVANIA 






H. J. KLEINMAN 
District Sales Manager 


PIPE FITTINGS 


AND 


IRON BODY GATE VALVES 


Trade Mark 


Screwed 
Flanged 
and 
Hub 
Ends 


Patterns 


Sizes 
2 to 12 
Inclusive 


Manufactured by 


ILLINOIS MALLEABLE IRON CO. 
CHICAGO, ILL. 
GENERAL OFFICES 1801 DIVERSEY PARKWAY 
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> Me 


you want the kind that 
start easily, screw up 
smoothly and end by mak- 
ing a good, tight connection 
which the last turn tells you 
will stay that way. In a 


NIPPLES 
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Quality 
Counts 


The measure of a protective device is not its cost, 
but its dependability. 

From Maine to California there are McDonnell & Miller 
Duplex Water Feeders on all kinds of low pressure boilers, 
operating under a wide range of supply pressures. 

There has never been a failure under even the most 
adverse conditions. 


MCDONNELL & MILLER 


5, 
e/ WRIGLEY BUILDING, CHICAGO 
Eastern Warehouse Stock, Bush Terminal, N. Y. 


























Can Be Carried to Any Job 


Really portable. Weighs but 45 19 pays 
pounds and stands without hitching. FREE 
No loose parts to attach. Special 7R/AL 
pipe bender that bends pipe without 





kinking it, regular equipment. 


Portable Vise 
MARTIN: 3 
Pipe Bender 


Designed and made by practical 
plumbers who know the require- 
ments of actual service. Made to 
last a lifetime and sent on 10 days 
free trial. Write for circular. 


H. P. MARTIN & SONS 
626 E. 2nd St., Owensboro, Kentucky 


















FITS ANY ANGLE ROOF 


The Overton 
Roof Flashing 


makes a joint both air and water- 
tight, on any roof from flat to 
half pitch. 


Adjusts itself readily without turning 
or twisting. Adaptable both to stand- 
ard and extra heavy soil pipe. Ap- 
proved by plumbing inspectors every- 
where, 


Manufactured by 


BUTLER MANUFACTURING COMPANY 
Minneapolis, Minn. 
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GERSTEIN 
Copper Pressure Boilers 


are made in a complete range of sizes 
from 5 gallons up, capacity and 200 
lb. to 300 Ib. tests, by an old and proven 
method of construction. And every 
Gerstein Boiler is guaranteed perfect. 


Write Us For Details 


GERSTEIN BROS. & COOPER 
1-3 W. Third St. | SO. BOSTON, MASS. 
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at Midland, Pa., on a bid of $10,325. Barnes & Clark 
Co., of New Castle, Pa., has been awarded the heating 
contract on the same building, on a bid of $27,450. 


The Owen-Oregon Lumber Co. will soon start the con- 
struction of a $50,000 office building in Medford, Ore. 
It will be a two-story structure about 100x75 ft., and will 
provide for all branches of the company’s operations. 
Latest equipment and most scientific heating and ven- 
tilating systems will be installed. This is part of a $500,- 
000 building program which this company expects to 
carry through this winter and next spring. 


Swimming - Pool News 


George Sheard, of Joes, Colo., is constructing a swim- 
ming pool in that city. Mr. Sheard plans to have the pool 
completed in time to harvest a crop of ice this winter. 

A swimming pool will be built at Camp Carey, summer 
headquarters of the Casper, Wyo., Boy Scouts of America. 
A site back of the camp cabins has just been selected for 
the pool. 

The Council of Jewish Women, Portland, Ore., has 
turned over $22,000 to the Neighborhood House, in South 
Portland, to be used in the construction of a swimming 
pool. 

Knoxville, Iowa, is contemplating the construction of a 
combination swimming pool and skating rink. 

The site for one of the largest swimming pools in the 
world has been staked out at Interocean City, Fla. “The 
plans call for an oval building of Moorish architecture 
with a pool 1,200x1,000 ft. Provisions for night swim- 
ming will also be made. 

The Central Florida Development Co., Indianapolis, 
Ind., plans developing a 320-acre subdivision at Okech- 
obee, Fla., to include a swimming pool. 

Clement R. Wainwright, 305 W. Chestnut avenue, Phila- 
delphia, has let the contract for construction of a 20x80 ft. 
swimming pool at his residence. 

The swimming pool at Montrose, S. Dak., has been 
completed and is ready for use next spring. The bath 
house will not be built until that time. 

An extensive and commodious tourist camp is being 
built near McCleary, Ore., which will include a large 
swimming pool. 


Public ( omfort Stations 


The Standard Oil Co., Long Beach, Calif., has begun the 
erection of a comfort station at 605 East Broadway in 
that city. 

Bids on the public comfort station to be erected by the 
city on the market house property on South Sixth street, 
Richmond, Ind., have been referred to the building 


(Central Heating 


Oconomowoc, Wis., is considering the installation of a 
central heating plant to furnish heat to the business 
section of the city. — 

De Soto County, Fla., has voted bonds for $300,000 for 
the construction of a hospital at Arcadia, Fla., to include 
a central heating plant. 
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Bath a Day Movement 


Have you ever offered the schools of your community “The 
Story of the Bath,’ to be used as supplementary reading, as is 
now the case in 156 cities and towns 
in the United States? If you have 
l 5 re recognised worth to the community. 
Educators are on the lookout for such 
material, It fits in with modern child training, because the 


not, you are missing an opportunity 
modern idea in education is to give the child a more practical 


to give your business a real boost, and 
to place your services on a basis of 

training to fit him for earning his livelihood and for living a 
happier life. 





ERHAPS there has never been a time when every- 

thing was so favorable to the launching of the Bath 

a Day Movement in your community. Health officers 
all over the country, in their bulletins, in the radio health 
talks which they arrange, in the columns of the news- 
papers, are pointing out the need and the value of frequent 
bathing. 

Magazines devoted to home building are showing plans 
which call for more than one bathroom. The newspapers 
are constantly pointing out the fact that America leads 
the world in sanitary facilities—that there are more bath- 
rooms in this country than in any other. News items tell 
that crack trains like the “Broadway Limited” have bath- 
rooms. 

Everything tends to bring the habit of frequent bathing 
to the attention of the public. Humorous writers talk 
about it—saying that the new aristocracy is based upon 
the number of bathrooms in the home. If you have four 
bathrooms, you are higher in the social scale than the 
person who has only three—and the home with only one 
bathroom is becoming obsolete. 

This is your opportunity, and the opportunity of your 
association. With the public mind so well prepared for 
the message of greater health through more frequent 
bathing, you can give an impetus to the desire for more 
bathrooms which will net a bigger volume of business. 

Take a leaf out of the books of others. The ‘‘Save the 
Surface and You Save All’ and the ‘Paint up, Clean up”’ 
campaigns have proved what can be done when a whole 
industry gets back of such a movement. Now is the time. 

Ask for a free copy of ‘“‘The Story of the Bath” and full 
details concerning the Bath a Day Movement. 





THE “BATH A DAY” IDEA IN JAPAN 

The Japanese are sold on the Bath a Day idea, according 
to Charles F. Hauss, far eastern representative of the 
American Radiator Company, who has just been on a 
short visit to the United States, his first in three years. 

Saturday night is just Saturday night in Japan, Mr. 
Hauss states, for the hardy little chaps take at least one, 
and more likely two or more baths every day of the 
week. The Chinaman, however, is not so clean in person, 
but washes his clothes much more often than his neighbor 
across the channel, the well known globe trotter states. 

Goods of American manufacture are needed in Japan, 
in Mr. Hauss’ opinion. There is a good demand in cer- 
tain lines, but American exporters are prone to lack 
patience in the development of Oriental trade. In China, 
conditions are greatly unsettled because of the civil wars. 

Mr. Hauss sailed on the Homeric for Italy to join his 
wife. He will spend a short time in the United States 
upon his return before going back to the Far East. 
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: \ 
Give them 
the Best! 


T’S easy to convince your 
prospects that in selecting a 
THATCHER ROUND 
BOILER they are practising 
true economy in buying the 
best. In competitive tests un- 
der actual, identical working 
conditions, it has proved to be 
the most powerful house heater 
for rated capacity, both in 
thermal heat units transmitted 
and length of time between fir- 
ing periods. A Thatcher lasts 
for years—as long as the house 
“itself. It is always capable of 
doing its job without bother 
and heavy coal bills. Once 
sold it will keep on selling for 
you. People like its efficiency 
and talk about it. 
We will be glad to show how 


we can help you to bigger busi- 
ness. Let’s get together. a 





Efficient triangular 
revolving grates— 
standard equip- 
ment for all That- 
cher Round Boilers 


postcard will do. 


\. 











THE THATCHER COMPANY 


Formerly Thatcher Furnace Co. 


Since 1850 
341 N. Clark St. 39-41 St. Francis St. 21 W. 44th St. 
Chicago, IIl. NEWARK, N. J. New York 


THATCHER 


BOILERS-FURNACES-RANGES 


























| Made of genuine, two-fire, vitreous china with a rich 

| white, highly glazed finish and in 14 in., 14x17 in. 

|| and 15x19 in. sizes. N. O. M. P.-P. O. M. P. and 

| P. O. R. P. Shipped in individual crate without 
extra cost. Send for circular showing complete line. 
also toilet bowls and tanks. 











HORTON 
& POTTERY 
COMPANY 


Chillicothe : Ohio 











The STARBUCK 
CATALOG of 


PLUMBERS’ TOOLS 
contains 627 ITEMS 


The 1925-1926 Tool ond Publication Catalogs 
just issued—FREE for the asking 


R. M. STARBUCK & SONS, Inc. 


**Headquarters for Plumbers’ Tools’’ 
42 Allyn St. HARTFORD, CONN. 


THE ONLY FIRE POT WITH 
PATENTED FLAME SPREADER 
AND HEATER PLUG 


The Turner No. 66 also has patented, 
non-clog, Cast Bronze Burner. De- 
signed to burn present-day kerosene or 
gasoline perfectly. Patented Spider 
casting eliminates openings in tank— 
no leaks. Rust-proof, seamless, drawn 
steel reservoir. Automatic Safety Valve 
prevents explosions. Extra large, self- 
lubricated, parachute principle pump. 
FEARLESSLY GUARANTEED. 






No. 66 
7 Pint 
Capac- 





_ Order from your jobber 


Write us for new catalog 


THE TURNER BRASS WORKS 
LINCOLN STREET SYCAMORE, ILLINOIS 








Give 
10 


Satisfaction 


POR-Q-PINE Coal 
Savers are exactly what 
their name implies. 
You can sell and in- 
stall hundreds in your 
locality with very little 
trouble and at a nice 
profit. Start now! 


“COAL SAVER” 
— TRADE MARK —— 
SIMPLE - EFFICIENT 
» ECONOMICAL 4 














Write at Once For Full Details. 


MODERN ere COMPANY 


64 Grove Street New Haven, Conn. 
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good advertising. It is the best 

medium for increasing one’s business. Why is it 
that all the great business houses throughout the country 
spend as much as they do on advertising every year? 
Is it simply because they know of nothing better to do 
with their money? That does not sound plausible. Shrewd 
business men don’t do things that way. They demand 
returns from their investments, and experience has taught 
them that advertising brings returns. 

Of course we realize that the master plumber cannot 
afford the same scale of advertising as the large manufac- 
turers, but is there any reason in the world why he 
shouldn’t profit by their experiences? 

To attract the attention of the public is one of the first 
principles of advertising. The manufacturer cannot hope 
to attract his customers right to his factory, because they 
are too scattered. But, on the other hand, the master 
plumber can do just that thing. His customers, for the 
most part, are fellow townspeople, who hurry by his shop 
with only a passing glance unless there is something to 
eatch their eye. 

Blackboard Epigrams may not be advertising in the 
truest sense of the word, but they attract attention in the 
least expensive way possible, and isn’t that what the mas- 
ter wants? 

Act now! 
chalk and start chalking up an epigram a day. 
will be the most talked of man in your locality. 
are seven for next week that will give you a start: 


J, e0ca ace knows the value of 


Get yourself a blackboard and a piece of 
Soon you 
Here 


One way to get out of a tight place is to sober up. 
+ * * 

Bonds of friendship are often formed of flimsy thread. 
* * * 

Always provide for the worst—the best can provide 


for itself. 
+ * * 


Girls should never throw kisses unless they really wish 


to miss the mark. 
7 * * 


“Know thyself,’’ but don’t be too exclusive. 
7 * * 


Women can pick out goods that will wash, but they 


usually get children that won’t. 
* * * 


Price of liberty frequently depends upon the judge. 





The Union Plumbing & Heating Co., of New Orleans, 
La., has been awarded the plumbing contract on the 
$125,000 building and filling station at St. Charles ave- 
nue, in that city, for the Texas Oil Co. 

Warren Co., 1224 McKinney avenue, Houston, Tex., has 
been awarded the plumbing contract on the $3,000,000 
office building in that city for N. E. Stewart, on a bid of 


| $200,000. 











November 21, 1925 DOMESTIC ENGINEERING 


Sell The 


woe Bryan Heat 
So Generator 














el 





For Oil or 
Gas Burners 


Requires less fuel, less attention and less repairs. 

. Gets more heat and quicker heat in one-fourth 
Live the time. Can be used with gas or oil fuel and 
A gents any type of heating system—steam, water, vapor 
or vacuum. Every user is an _ enthusiastic 

Wanted booster of the Bryan Heat Generator. Let us 
tell you why. A post card brings full details. 





Bryan Steam Corp. Peru, Ind. 
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THE QUALITY GOODS 














VERY-YoaL oor 
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Fig. 62 Patented 


Triple Protection 


against poisonous fumes is provided by the PEER- 
LESS GARAGE DRAIN. Three scientifically 
arranged vents—two running from the receiver hub 
and one from the sewer—eliminate all danger of 
accidents from this cause, while the deep and easily 
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Vito moy Sn an 
Ad} ustable Pressed Steel 
a. RADIATOR - 
Y HANGERS 





Different 
Models 


suitable for every type of 
radiation enable you to install 
a®radiator without the use of 
jacks-and in half the time 
usually required. 


Exact measurements are not 
necessary as each hanger has 
an adjustment of 5 inches 
vertically and 214 _ inches 
horizontally—permitting the 
radiator to,be easily adjusted 
after it is hung. 


Write us for full details. 
Then order from your 
jobber. 





accessible trap keeps the pipes clear of mud and 
refuse. Write for full specifications. 





Compound Injector and Specialty Co. 
419-421 D N. Laramie Ave. :: Chicago, “5 U.S. A- 


CARTY & MOORE ENGINEERING CO., Inc. 


611 W. Larned St., 


Detroit, Mich. 





Originators, Designers and Sole Manufact 
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Mention Domestic ENGINEERING when writing advertisers. 
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OOOODODOO000000000000000 


Sanitary 
First! 


OOOO OONOOOONO000000000 


Xm 


“Plumbing fixtures must be sanitary first but 
they also should be simple. There’s nothing 
simpler than the chain and stopper for a lava- 
tory, tub or tray. Then when you specify 
BEAD CHAIN you have the simplest and 
most efficient combination possible, and the 
nickel silver beads are proof against all sedi- 
ment or grease. It’s most attractive, too— 
gives character to every fixture.” Bill Bead. 


OOONOOOSCOOCOCOOOCNOO00000O 


BEAD CHAIN 





Trade Mark Reg. U.S. Pat. Off. 


The Bead Chain Manufacturing Co. 
Bridgeport, Connecticut 
Canadian Representatives: Stanley Brock, Ltd., Winnipeg 


OOOCOOOOOOOOOOOO COOOO OO OOOO OOOO ONCOOOOOOOOOOOOOOOOOO00000000 
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Standardize on 


Knott “Atlas” Seats 


You will find it easy to 
meet the demands of your 
trade with the many popu- 
lar and durable models 
contained in KNOTT 
Line of “Atlas” Seats. 
Each one is fully guaran- 

teed and its won- 
derful value 


No. 4 or the money. 


z Seat No. 4, Hinge No. 75—Open front 
staple bowl os seat with hinge— 

B Cast brass nickel plated, 44 inch bar, 
% inch post, 1} inch offset. Finished 
in natural oak, golden = or - 

ogany. Satin finish, finish 

rubbed and polished. Pearl * white finish. 
sheet celluloid covered. 


Ask Your Jobber 


Knott Mfg. Co. 
Tell City - Indiana 








Eureka Smoke Test Machine 
|, Sthefaomn 
and vent systems. 

seely Teaued. 


Sate and safe in opera- 
o « plumber's saonese and 
Sueanber 8 ou a 
Endorsed -_ Plumb- 
Sanitary Sapinoee 
Seecriptive folder.” 

BAILEY FARRELL MFG. COMPANY 

PITTSBURGH, PA. 










Height - - 15’ 
Diameter - - 9’ 
Weight - 15 Lbs. 











Huntington, W. Va. Charleston, W. Va. 
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PLUMBING AND HEATING NURSERY RHYMES—NO. 2 
Little Jack Horner, and little Miss Muffet, 
Sat in a corner and not on a tuffet. 
Said Miss Muffet, “You're high.” 
Said Jack Horner, “But I 
Never undertake work without profit.” 


MUSIC WHILE YOU WORK 

It is said that in cigar factories in Cuba, the workers listen 
to music as they roll the hemp for which we later pay 1l65c. 
The idea is that they work faster to the rhythm of the music. 

Here is a chance for employment for the old five-piece 
German band, which has disappeared from our streets. Let 
the master plumber or heating contractor hire the band to 
play on the job. The journeyman will waltz to the job in 
the morning, fox trot through the day and two-step home 
with bigger production behind him. 


“SY” SEZ 
It’s easy enough to be pleasant, 
In a coupe all warm and jolly, 
But the girl worth while 
Is the one who can smile 


When yowre taking her home in a trolley. 
“SY” MARTIN, Owensboro, Ky. 


PLUMBING AND HEATING NURSERY RHYMES—NO. 3 
Jerry, Jerry, quite contrary, 
How do your profits grow? 
Do you estimate, 
Or guesstimate, 


Is what I'd like to know. 
L. N. O’F.; San Diego, Calif. 


PIPE LINES DICTIONARY 
PRESTIDIGITATOR 
—a chap who can say 
happens. 
PROSPECT 
—a bird in the bush. 
PRUNE 
—ask any ex-army man. 


“TI told you so” before the thing 


THE MODERN IDEA 


Flip: “I’d like to be the census.” 
Flap: “Why?” 4 
“It embraces forty million men.” , 


Flip: 
4 K. B. G., Illinois. 
ANXIOUS 

A clergyman, just before services, was asked to marry a 
couple. He explained that there wasn’t time for the cere- 
mony just then, but said that he would perform it if the 
couple would be seated and wait until the end of the service. 

When he had completed his duties, he said, “Will those who 
wish to be united in the holy bond of matrimony please come 
forward.” 

Whereupon thirteen women and one man proceeded to 
block the aisle in a rush for the altar. 

T. N. G., Birmingham, Ala. 


A WEAK SISTER 

There wasn’t any doubt that he was a tough guy. He had 
absorbed a small, regulation drink, but called for another. 
He got a tumbler full. He tossed that off, and called for 
another. They gave him a stein full, and he tossed that off, 
afterwards grinding the stein to pieces with his hands. 

“Stranger around here, ain’t you?” asked someone. 

“Yep,” he said. 

“Where do you hail from?” 

“Nome—Nome, Alaska.” 

“Oh, so you come from Nome. 
up there, don’t they?” 

“Tough? You tell 'em. Why, they chased us cake eaters 
out of town.” 


They make ’em pretty tough 


i 2 T. 
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PATENTS 


Plumbing Department 


1,558,245. Faucet. John F. Davis, Decatur, Ill. A 
faucet, comprising a casing having a port and having a 
bore terminating in a seat adjacent said port, a valve 
plug slidable in said bore and having an end face adapted 
to engage said seat, a manipulative element on said plug, 
and a stop for limiting the withdrawal of said plug, said 
stop being yieldably tensioned but retractable to permit 
withdrawal of said plug from said casing. 
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1,558,274. 


a: 
1,558,245. 


1,558,274. Drawer Attachment for Sinks. Charles A. 
Peterson, Chicago, Ill. The combination with a sink hav- 
ing downwardly projecting flanges, said flanges having 
laterally extending portions serving as drawer supports, 
said portions having threaded openings therein, rods hav- 
ing threaded portions adapted to be screwed into said 
openings, a drawer supporting plate supported by said 
rods, said plate having struck up flanges to act as drawer 
guides, portions of said flanges forming lugs, said lugs 
having openings therein to receive said rods so as to 
support said plate, and drawers carried by said first named 
flanges and by said plate. 

* s * 

1,558,178. Float-Ball Regulator. Joseph A. Jung, 

Springfield, Ohio. In an apparatus of the class described, 








a supporting structure, a spring on the supporting struc- 
ture, a movable member adated to be actuated by the float 
and to trip past the spring. 

s o a 

1,559,420. Gas Water Heater. Isaac Gordon, New 
York, N. Y. A heating system including a burner having 
an upper and a lower series of jet holes, a water coil 
surrounding the burner and arranged directly over the 
lower series of holes, the upper portion of the coil having 
an opening therein so that flames from the upper series 
of jet holes may be applied vertically and directly to a 
cooking utensil adapted to be arranged thereover. 

+ * * 

1,558,475. Water-Waste Preventer. Walter Henry 
Gray, London, England. A valve discharge cistern of the 
air-tight type comprising in combination a closed cistern 
having inlet and outlet openings in the base and an inlet 
in the top, a spindle operated inlet valve in connection 
with the inlet in the base, an air admission valve control- 
ling the inlet in the top, a flushing valve controlling the 
outlet at the bottom, a common rod carrying the air ad- 
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Get the name 
of “White Seat 
Headquarters” 


The white seat business is big and grow- 
ing. It’s come to stay. Go strong after 
this big-profit business. Recommend 
Stasco White Seats. Keep a good dis- 
play in your shop and in your window. 
You'll soon get the name of ‘‘White Seat 
Headquarters.”’ And that’s worth a lot 
in reputation and in good cold cash. 


Stasco White Seats are 
beautiful, sanitary, dur- 
able. They sell easily. 


Ask your jobber for 


STASCO WHITE SEATS 


—he can supply you 





This trade-mark 
signifies quality 
Twenty years of 
knowing how are 
behind each seat 







that bears the 
STASCO name. 


STASCO SPECIAL 


Pyralin sheet-covered seat. No laps or joints to 
show. Birchwood base reinforced so that it cannot 
split. Pyralin covered offset hinges. Guaranteed 
for 5 years. 


Standard Tank & Seat Co. 


Camden, N. J. 
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mission and flushing valves so that they move to open 
and close together and cam means on the inlet valve 
spindle controlling the movements of the rod carrying the 
air admission and flushing valves, to open said valves when 
the inlet valve is closed and close said valves when the 
inlet valve is opened for the purposes set forth. 











1,558,823. 

1,558,823. Water Heater. George M. Bayne, Hamilton, 
Ontario, Canada, assignor to Westinghouse Electric & 
Manufacturing Co. In an electric water heater, in combina- 
tion, an elongated inner casing having a closed upper end, 
an electric heating element in the upper part only of said 
inner casing, terminal leads connected thereto and ex- 
tending beyond the lower end of said inner casing, and an 
elongated outer casing enclosing said inner casing, oper- 
atively connected thereto at its lower end only, and pro- 
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viding an annular water chamber, said outer casing having 
an outlet at the top thereof and an inlet intermediate 
its ends, that portion of the water chamber below the in- 
let constituting a thermal lock for the terminal leads. 


Heating Department 


1,559,163. Oil Burner. George Carleton Gerow, 
Ottawa, Ontario, Canada, assignor of eight-twentieths to 
William Joseph Press, one-twentieth to William C. Arnold, 
one-twentieth to James Lewis Kemp, and two-twentieths 
to Edith Press, all-of Ottawa, Canada. An oil burner 











4,558,4) 
1,559,163,’ oe 


comprising a combustion bowl, a jacket surrounding the 
bowl and forming therewith an enclosed annular chamber, 
a baffle extending from the combustion bow] to the jacket, 
an oil inlet through the jacket at one side of the partition 
and in juxtaposition thereto, an inlet through the wall 
of the combustion bowl in line with the oil inlet and an 
air inlet through the wall of the jacket at the other side 
of said partition and in juxtaposition thereto, whereby 
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PIPE TOOLS 










@TD has taken its place in the front ranks of pipe 
tool manufacturers not because it makes one tool 
well, but because it makes a complete line well. 


The G4@Gant and GYD pipe wrenches, ‘Trio’ pipe die 
stocks, GYD pipe cutters and vises are all made with the same 
care and attention to quality. 


If you have overlooked the @7’D line of pipe tools, a card or letter 
will bring our catalog and circulars. Write TODAY. 








GREENFIELD Ee AND DIE 
CORPORATION 


GREENFIELD, MASSACHUSETTS 
Canadian Plant: Greenfield Tap & Die Corporation of Canada. Ltd., Galt, Ont. 
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IF THE BOSS COULD ONLY 

EE ME SWEAT HE SURE 

OULD BUY STRINGER 
HUB ORAINAGE FITTINGS 
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Fig. 545 





APlumber’s Life Sure is Tough Without 
STRINGER HUB DRAINAGE FITTINGS 


HUB 
Make 


They Slip and Caulk 


You will never know how easy STRINGER HUB DRAINAGE FITTINGS are installed 
until you have tried them yourself. The SMART PLUMBER cannot afford to use 
anything else. No more twisting, squirming or jerking in hooking-up long-screw 
connections, unions or “R’’ & “L”’ nipples. Simply DROP PIPE into SLEEVED 


HUB, Screw into Top Fitting, CAULK and the job is done. 


STRINGER HUB DRAINAGE FITTINGS Simplify Roughing In, PROMOTE 
ECONOMY, and REDUCE ROUGHING-IN Costs. The Plumber’s Work is made 
much easier by their use and the job will MAKE MORE PROFIT. The Plumber’s 


patience is not tried and everybody concerned becomes happy and contented. 


Write today for Catalog ‘tH’”’ which illustrates fittings to meet the needs of your locality. 


STRINGER BROS. CoO. 


1100 WEST 38TH STREET - - CHICAGO, ILLINOIS 
Manufacturers of Economical Cast Iron Roughing-in Systems for any Type Building 
Warehouses: Chicago, Ill., Gadsden, Ala. Factory: Gadsden, Ala. 
BRANCH OFFICES: 
ELYRIA, OHIO 


NEW YORK, N. Y. BOSTON, MASS. PHILADELPHIA, PA. PITTSBURGH, PA. 
48 EAST 41ST STREET 348 TREMONT BLDG. 5341 UPLAND STREET 908 HOUSE BUILDING 316'4 SIXTH STREET 
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Every package of Capi 
bears an orange colored labe 
assurance that the article is of 
quality and reasonably priced 
uine Capitol product. 









Look on your jobbers’ shelves fo 
label, demand Capitol Steam 
and Plumbers Brass Goods and yo 
never go wrong—Remember this ¢ 
colored label. | 












A Capitol catalog should 
be in the hands of every 
Steam Fitter and Plumb- 
er, unless you already have 
one, write today for your 
copy—sent FREE. 


AN WO! Poapirg CA biol 


CAPITOL BRASS WORKS 


2300 Franklin Street 





==DETROIT, MICH 
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the air entering through the air inlet is compelled to cir- 
culate around the bowl to a locus between the oil inlet 
into the annular chamber and the inlet from the annular 
chamber into the interior of the combustion bowl and 
is carburetted before passing from the annular chamber 
into the interior of the combustion bowl. 

* * * 

1,558,480. Sectional Boiler. William D. Hinchey, New 
York, N. Y. In a sectional boiler having associated 
transversely extending vertical sections forming a com- 
bustion chamber and interconnected water chambers, a 
hollow back section, a plurality of intermediate sections 
each comprising hollow top and bottom portions directly 
connected at intervals by hollow vertical portions, the 
upper and lower ends respectively of alternate vertical 
portions being reduced in cross section to provide passages 
through which the gases may flow from the combustion 
chamber into the spaces between adjacent vertical portions 
and out through a side of the boiler, and a hollow front 
section having spaced hollow vertical portions in align- 
ment with the vertical portions of the intermediate sec- 
tions. 

aa * * 

1,558,685. Fuel-Oil-Burner Regulator. Wilbert F. 
Lewis, Tacoma, Wash., assignor of forty one-hundredths 
to A. Hyndman. A fuel oil burner regulator comprising 
needle valves inserted in the oil and steam passages to the 
burner; a cylinder connected to the boiler so that as 
pressure in the boiler increases the cylinder will close 
the needle valves; a spring for equalizing the pressure on 
the cylinder; another cylinder connected to the steam 
supply line beyond the throttle valve; a walking beam 
for transmitting the movement of the piston in the latter 
cylinder to the piston in the former cylinder; and suit- 
able valves operated by the movement of the cylinders 
for controlling a draft regulator. 








a 

















S FIGS 
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1,558,685. ae 1,559,415. 


1,559,415. Method of Welding. Truman S. Fuller, 
Schenectady, N. Y., assignor to General Electric Company. 
The method of joining two metallic rods having dis- 
similar melting points which consists in forming a recess 
in the one having the higher melting point, inserting 
the other in said recess, securing the two by compress- 
ing the walls of said recess, applying a fiux to the joint 
thus formed, and then heating the joint until the rod 
having the lower melting point fuses at the joint and 
unites with the other while holding said rods in such 
position that said recess forms a receptacle for the por- 
tion of the rod inserted therein as and for the purpose 
described. 
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My) PASTE PIPE JOINT 
3 CEMENT G 


RUTLAND FIRE CLAY CO. (0° fae 
p QRUTLAND.VT. CHICAGO.ILL) 8 








Forms a perfect 
joint 
—easy to apply 


UTLAND Pipe Joint Cement is 
being more and more widely 

used, in place of lead, because of 
these advantages: 

Forms a perfect joint, leak-proof 

and rust-proof, that lasts inde- 

finitely. 

Does not require mixing or fussing— 

comes ready to apply. 

Is non-poisonous and easy to re- 

move from the hands. 


Unlike red or white lead, it never 
becomes so hard that the pipe can- 
not be disjointed with ease. 


YOU can use Rutland Pipe Joint 
Cement on practically any job where 
threaded pipe is used. It works 
successfully on water, hot water, 
steam (high and low pressure) or gas 
pipe. 

_ Write for prices and booklet 
WRITE today for prices and detailed infor- 
mation about Rutland Pipe Joint Cement. 
We will also send our booklet, ‘‘Unvarn- 


ished Facts’, which describes all Rutland 
Useful Products. 





RUTLAND FIRE CLAY COMPANY 
Dept. C31, Rutland, Vermont 


Other Rutland useful products: 


Pipe Joint Cement Plastic Stove Lining 
Asbestos Boiler Covering Waste Pipe Cleaner 
No. 4 Roof Cement Stove Pipe Enamel 


Rutland. 


USEFUL PRODUCTS 
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Keystone Silent 


Quiet Action. 
No exposea metal parts. 
Compact occupying minimum 


space. 
Thorough flush. 
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A good, honest, dependable outfit. 
Can be had with Curtin fittings. 
Can be packed in single crate. 





Keystone Pottery-Co. 


Trenton - - New Jersey 





is 
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MACHINE 


Just the Right Size 


The Rogaco Portable Electric Pipe Ma- 
chine is just the right size for the average 
plumbing and heating contractor. It is 
compact—built of high grade materials— 
is strong, yet light enough to be truly port- 
able as a unit. 


It can be taken on the job as easily as a 
radiator, or used in the shop to thr short 
pieces of pipe and cut nipples between jobs 
turning what would otherwise be mere junk 
into useful material. 


Put a Rogaco on your pay roll. It will pay 
for itself in a few months in labor saved. 





Write for illustrated catalog and prices. 


ROBBINS, GAMWELL & COMPANY 
J PITTSFIELD MASSACHUSETTS 














The World’s Finest Buildings and 
Largest Manufacturing Plants use 


Hot Water Heaters 


HE engineers and architects responsible for selecting mate- 

rials for such large, well known buildings as those men- 
tioned below are men of long broad experience. They cannot 
afford to guess—they are paid to know which are the best. 


The reasons why these experts chose “Patterson” Hot Water 
Heaters are reasons why you, too, should specify this make. 

During our experience of 45 years we have built Hot Water 
Heaters for the largest percentage of the country’s most im- 
portant buildings. 


Some of the leading buildings equipped with Patterson Healers: 


The White House, Washington Battle Creek Sanitarium 
Hotel Waldorf-Astoria Hotel 














I \ 
Yale University Johns Hopkins University 
Harvard University Princeton Universit 
National Cash Register Co. Victor Talking Machine Co. 
Tiffany & Company Swift & Company 
Eastman Co. Postum Cereal Co. 
National Biscuit Co. E. I. du Pont de Nemours Co. 
General Electric Co. United Cigar Stores 
ow, Brothers ican motive Co. 
John Wanamake: Thomas A. Edison, Inc. 
Standard Oil Co. Borden Com y 
American Tobacco Co. H. J. Hein: e 
pore Meter somoney na U.S. mane od an ac 
mi ton Typewriter . nsylvan: roa o. 

Thos. f ton, Inc. National Cloak & Suit Co. 

i atch Co. American Can Co. 

i Roller Bearing Co. Otis Elevator Co. 
Moline Plow Co. Larkin Company 

Ss. S Co. ican Woolen Co. 

Wm. Wrigley & Co Curtice Bros. Co 
Earl & Wilson Company 
Van Raalte Co. 


Write for catalog and a list of installations in your vicinity. 


THE PATTERSON-KELLEY CO. _106 E. 40th Street, New York 


Mention Domestic ENGINEERING when writing advertisers. 
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1,559,395. Device for Erecting Sectional Steam or 
Hot-Water Cast-Iron Boilers or the Like. Robert T. 
Withers, New Castle, Pa. A device for assembling a 
sectional boiler or the like, comprising a tie rod adapted 








1,559,395. 


to be passed through said sections, said tie rod carrying 
means intermediate the length of the tie-rod for forcing 
the sections together. 

© * * 

1,558,972. Oil Burner. Clarence A. Fifer, Baltimore, 
Md. In a burner, the combination with a body provided 
with an internal mixing chamber having a contracted 
throat that terminates in an enlarged mouth opening 
through one end of the body, of a plug threaded into the 
other end of the body and extending into the chamber, said 
plug having a bore and outlet ports leading therefrom 
to the chamber, said plug furthermore having ports ex- 
tending therethrough and opening into the bottom portions 
of the chamber, a supply pipe threaded into the bore of 
the plug, a supply pipe into which the plug is threaded, 
said body having ports extending through its rear end 
to the chamber, and a hollow head fitted on the body 
and having its interior in communication with the said 
last mentioned ports. 
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1,558,519. 
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1,558,519. Oil Burner. Fred F. Uhl and Heber J. 
Uhl, Bartlesville, Okla. An oil burner comprising a cas- 
ing including spaced inner and outer walls, a tubular 
member arranged centrally of the burner, a trough inter- 
posed between the inner wall and said tubular member 
and lying substantially flush with the upper edge of said 
inner wall, the space between said inner and outer walls 
defining an air inlet chamber having openings in the 
bottom thereof, said chamber opening into said trough 
at one side thereof, said tubular member being open at 
the bottom whereby air is admitted to the trough from 
the opposite side thereof, oil supply pipe supporting the 
burner, spaced heating plates arranged above said pipe 
and adapted to convey the oil from the pipe to the 
trough, and a manually operable valve movable toward 
and away from the adjacent end of said pipe and arranged 
to regulate the quantity of oil admitted to the trough, for 
the purpose described. 
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CES S 633, Patented J ens 12, 198 9 
Style No. 2—Open 


C. & S. Shower Stall Door 
with Grille Vent. 





Rais Y 











C.&S. Shower 
Stall Doors 


are a practical necessity for the separate 
shower compartment and offer the 
plumber a most attractive margin of 
profit, Each door is made of heavy 
Nickel Silver or Nickel Plated Brass and 
fitted with a heavy Plate Glass Panel 
embedded in rubber. Full details fur- 


nished on request. ' 


Your 
Jobber 


CRIST & SCHILKEN 
COMPANY 


543-5-7 Fourth Ave. 


Pittsburgh Penna. 
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Thermostatic 
Shower Valves 


BVERY man 
among your 
customers wants a 
Leonard. No sud- 
den shots of cold or 
scalding water 
when water is used 
in another part of 
the house. 





Leonard-Rooke Co. 
486 Broad St. 
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500 Guillosis an Hour 


This is the third size of the Hoosier Galvazink 
Line of shallow well power pumps. May 
had for electric motor or gasoline engine drive. 
Self lubricating. Fitted with air pumping 
attachment. Suction limit 25 feet. An all- 
galvanized surface, inside and out, protects 
water-ways. 


Details and prices to any plumber upon request. 


FLINT & WALLING MFG. Co. 
65 Oak Street Kendallville, Indiana 
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1,559,559. Oil Burner. Robert L. Doran, Chicago, 
lll. In a burner of the class described, a cylindrical 
burner-head closed at the bottom and having an opening 
at the top of less diameter than the diameter of the burner- 
head, and a fuel and air inlet entering the side of the 
burner-head in a tangential direction in order to produce 
a swirling head and to the flame, said fuel and air inlet 
comprising a conduit for air and a conduit for fuel in- 
side the air conduit, said air conduit terminating in a 














in diameter toward 


nozzle gradually reduced its dis- 
charge end, said nozzle being formed to provide a re- 
ceiving pocket for the unatomized fuel at its lower side, 
a fuel operated shut-off device for the fuel, and a conduit 
leading from said pocket to said fuel operated shut-off 
device. 


* * * 
1,559,564. Method of Treating Pipe and Boiler Cover- 
ings. Alvin M. Ehret, Mount Airy, Pa. The method of 


treating pipe and boiler covering composed of carbonate 
of magnesia and asbestos fibres which consists in treat- 
ing the same with a solution of bicarbonate of magnesia. 
” * + 

1,559,625. Burner. Paul W. Kutis, Proctor, Minn. A 
liquid fuel burner, comprising a body having a tubular 
bore, threaded at the ends thereof, and having a central 
steam inlet, a liquid fuel conducting nozzle having a 
thickened portion which is threaded and which is screwed 
in one end of the body, a jamb nut screwed in the said 
thickened portion of the nozzle and contacting the end of 
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1,559,625. an 





the body through which the nozzle enters, said nozzle 
having a headed end, whose outer portion is cone-shaped, 
said head having spaced circumferential grooves and 
spaced longitudinal passages for intersecting the cir- 
cumferential grooves, and the cone-shaped head of the 
nozzle having passages aligning with the first mentioned 
passages but which last mentioned passages are struck 
at angles of approximately 25 degrees, and a nose piece 
screwed in the second end of the body and having a bore 
terminating in a conical end to receive the head of the 
nozzle and the conical end thereof therein, and said nose 
piece having an inwardly flared mouth which communi- 
eates with its bore and with the bore of the nozzle. 
* * * 

1,559,939. Oil Burner. George B. Dahl, Woodhaven, 
N. Y. An oil burner comprising an open-ended air supply 
member, an oil receiving trough associated therewith, a 
vaporizing ring associated with said oil trough and spaced 
above the bottom wall thereof and terminating short of 
the inner side wall of said oil trough, an air deflector 
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_associated with said oil trough and forming with said 
vaporizing ring a restricted opening for the passage of the 
gaseous fuel therefrom, an air dome associated with said 
air supply member and adapted to direct the incoming air 
down and across the said restricted opening, means for 
raising and lowering said air dome to regulate the quan- 
tity of air passing through said burner, and means con- 
nected to said air dome adapted ‘to regulate the quan- 
tity of fuel supply to said burnér proportional to the 
quantity of air passing through the said burner. 
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1,560,186.  Pipe-flanging Tool. Thomas H. Muth, 


Paterson, N. J. In a swaging implement, a passaged 
holder having means to grip substantially positively the 
piece to be swaged upon the latter being placed in the 
passage of said holder with one end projecting, said 
holder having an anvil surface arranged to support said 
end of the piece in the swaging and also a gaging abutment 
adapted to limit the gaging thrust of a gaging device to 
press against said end and force the piece into the holder 
before said means is made to positively grip the piece, 
in combination with such gaging device guided in said 
holder and movable against the gaging abutment. 
” * * 

1,559,810. Method of Feeding Dry-pulverized Coal. 
Walter E. Trent, Washington, D. C., assignor, by mesne 
assignments, to Trent Process Corporation, Wilmington, 
Del., a Corporation of Delaware. A process for feeding 
pulverized coal in air suspension, consisting in providing 
a bulk supply of such coal in independent receivers, in 
introducing an air current to one of said receivers to 
impinge upon the upper surface of the coal therein, to 
progressively carry said coal from said surface through 


THE WAVY SET BLADE, 


“MIL FLEX’”—A Hack Saw Blade made of the 
finest Tungsten Steel that takes all the grief out of 
cutting flush pipe. Don’t take our word for it—write 
for a blade and TRY IT. 


Manufactured by 


THE HENRY G. THOMPSON & SON CO. 


Established 1876 NEW HAVEN, CONN. 
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LUKOMSKI: 
Gas Vent Tee ° 


for first floor vent. Made with a 3-inch 
top hub for extra heavy wrought iron 
or standard pipe. Inlet takes 3-inch 
fume pipe and has shoulder to prevent 
fume pipe from going in too far. 
Drain at base tapped for 34-inch pipe. 
Write for details. 

LUKOMSKI BROS. CO. 
2468 E. Grand Blvd. Detroit, Mich. 

RICHARD DODE, Representative 

2565 Grand Concourse New York City 


000 069589066 0HS 99804 5S HHSHSEORD 
BATH TUB 


PORCELA astius 


WETel expressly for cleaning and 
preserving the luster of 
| Dot-teelel (10s abd aabbaccn 





The 


Thousands of contracting plumbers 
use PORCELA and recommend it 
to their customers 


If you do not have PORCELA 
in stock order from your jobber. ~ 


Write today for descriptive matter 


PORCELA-RADAX COMPANY 
PITTSBURGH, PA 


yy Strongest 
Made 


> The Hanna “Ball Joint” 
Pipe Hanger is made of 
malleable iron, all sizes. 
Swings in any direction. 


A big time and labor 
saver. 


Write for 
‘“‘Our Silent Salesman’’ 


The Penn Engineering Co. 


312 Cherry St.* Philadelphia, Pa. 









THE NEW 


MIDLAND 
GALVANIZED 


ROOF FLANGE 


All lead sleeve with heavy calking 
ring inside. Base extra large and of extra 
heavy galvanized ARMCO iron. No 
lead burned or soldered joints to pull apart. Fits any pitch. 


Ask your jobber or write us direct for information 


Midland Metal Manufacturing Co. 


KANSAS CITY “t- MISSOURI 







Patented 
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such receivers until the contents thereof have been re- 
moved, in then discontinuing the introduction of air to 
such receiver and introducing a stream of air to the sec- 
ond receiver under pressure discharging into the lower 





+ PLUMBERS’ 


ENAMELED IRON GOODS 





BACKED by thirty years’ experience in the 

manufacture of high grade Enameled Iron 
Hoppers, Tanks, Traps, Sinks, Backs, Drain Boards, 
Lavatories and Drinking Fountains. Also Cess- 
pools, Manhole Frames with Covers and Solder Pots 











portion of the material therein to pass through said ma- 
terial toward its surfaces, and to carry particles thereof 
in suspension, and in removing the moisture from said air 


before it is introduced to said last-mentioned receiver. 
* * * 


Jones HollowWare Company 
BALTIMORE, MD. 











1,559,861. Pipe Connection. John W. Flower, De- 
troit, Mich., assignor, by mesne assignments, to Michigan 
Valve Foundry and Engineering Company, Detroit, Mich., 
a Corporation of Michigan. An article of manufacture 
adapted to be attached to a main pipe and comprising a 
plurality of parts joining along radial planes extending 
longitudinally of the pipe, each of the parts being formed 
to retain a strip of malleable metal along its longitudinal 


The DIETRICH Test Plug 
Pays For Itself 


\ 


The labor saved on one job 
will practically pay for this 
handy plug. It seals the 
opening perfectly at a turn of 
the nut, yet does not expand 
the lead connection. Can be 
applied in half-a-minute. 
Order from your jobber. 


DIETRICH HARDWARE CoO. 


SALAMANCA - - ~ NEW YORK 


























Write For Full 
Details Now 
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[1,560227. 


A Proven Fact 


ES SIR, it is a fact 

proven under the severe 
test of every day use that 
the Little Giant Radiator 
Truck will reduce the cost 
of placing radiation to one- 
third or one-fourth of the 
cost when placing the ra- 
diation by hand. 








edges, strips of malleable metal mounted in each of said 
edges before the connection is assembled, and bolts to 
secure said parts together, said parts being so formed as 
to expose the edges of said strips so they may be reached 
with caulking tools throughout their length. 
* * * 

1,560,227. Air Vent and Humidifier. Clarence E. 
‘| Frazier and Helmer R. Lindquist, Chicago, Ill. In a de- 
vice of the class described a chamber having an inlet for 
connection with a source of steam and an outlet, a valve 
controlling said outlet and means for automatically open- 
ing said valve with a rise in temperature. 


The facts are free and well worth getting. 
Kindly address your inquiry to 
The Little Giant Mfg. Co. 


1927-31 Nicollet Avenue, South 
Minneapolis, Minnesota 


The Little Giant 
Radiator Truck 


























New Kensington Sanitary Pottery 
NEW KENSINGTON, PA. 


Vitreous china two fired washdown bowl well 
made by experienced, competent workmen 


Quick Remedy For Clogged Drains 
Highest . y Cold 
Test Ba bbitt & Water 


DRAIN PIPE SOLVENT 


Large bowl 
Nine times out of ten the job can be done with Babbitt's 
Shaped ad Large water Drain Pipe Solvent. You can give your customers quick 
eliminate area service and make these frequent small jobs net a worth- 
line he while profit at half the cost of other solvents. 
ne Extra strong Order a dozen one-pound cans through your jobber today. 


siphonic action 





Manufactured and guaranteed by 





A LEADER THAT IS MAKING GOOD IN OUR LINE OF FINE 
VITREOUS CHINA PLUMBING SPECIALTIES 


























B. T. BABBITT, 15 W. 34th St., New York City 
Established Since 1836 
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Classified Advertisements 


8 cents for each word including heading and address. Count seven words for keyed address. Minimum $2.00 for 


each insertion. 


One inch $4.00. Cash must accompany order. Copy should reach us by Monday morning. 





_ Situations Open 





WANTED—FOR TAMPA, FLA., FIRST 

class plumbers—good on lead and 
soil, $12.00 8 hours. No labor trouble. 
Steady work. Address 476, “Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago. 





WANTED BY MANUFACTURER, AN 

experienced and well acquainted 
sales representative to cover New Eng- 
land, Boston headquarters preferred. 
Well known line sold only to the 
plumbing jobber. Address Key 462, 
“Domestic Engineering,” 1900 rairie 
Ave., binnniieit 


Distributors Who Can Sell 


If you think you can sell a quality line of 
both tank and automatic storage gas 
water heaters to the jobbing and plumbing 
trade in your territory, write us at once. 
“REX” Gas Water Heaters are nationally 
known. They represent a quality line of 
heaters at a price that stimulates con- 
sumer orders. Inviting profits for YOU, 
for the jobber and for the plumber. 
Profitable merchandising plans will aid 
you and the jobber and rw ar to sell 
in quantities. A few desirable territories 
are open. Today is none too soon to ask 
about them. Write us direct at once. 
The Cleveland Heater Company, 1900 
West 112th hei Cleveland, Ohio. 
WANTED: MANUFACTURERS’ REP- 

resentatives. We are looking for 
manufacturers’ representatives who are 
well acquainted with the jobbing trade 
in the Middle West, Central South, 
Southwest and Florida to sell nipples 
on a commission basis. Address Key 
473. “Domestic Engineering,” 1507 Fi- 
nance Bldg., Philadelphia, Pa. 





WE WANT THE BEST PLUMBING 

and heating salesman to be had, and 
are willing to pay accordingly. Must 
thoroughly understand the business 
and be capable of making estimates 
and plans for both plumbing and heat- 
ing installations. Position vacant Jan. 
ist. Iowa territory. Address Key 474, 
“Domestic Engineering,” 1900 Prairie 
Ave., Chicago, Ill. 


SALESMEN—MUST BE ACQUAINTED 
with the plumbing trade to sell direct 

a complete line of high grade plumb- 

ers’ brass goods. Give full informa- 

tion as to former connections and 

eeeeeeee. The Rickersberg Brass 
oe Ohio. 


SALESMEN WANTED TO REPRE- 
_ sent, among architects and jobbers 
in upper New York State, one of the 
leading manufacturers of plumbing 


fixtures. Address Key 475, “Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago, Ill. 





SALESMAN WANTED EXPERIENCED 
in the sale of plumbing and heating 
materials for Eastern Wisconsin terri- 
tory by well known company who have 
covered this territory for past twenty 
years. Acquaintanceship with trade 
preferred but not essential. Position 
is open for live wire. Furnish refer- 
ay with your application. Address 
465, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 


WANTED — SALESMAN TO SOLICIT 

jobbers of plumbing supplies, Phila- 
delphia and nearby territory. State 
age, experience, and salary expected. 
Address Key 466, “Domestic Engineer- 
ing,” Room 906, 110 East 42nd St., New 
York City. 








Situations Wanted 


POSITION WANTED—PLUMBER AND 

fitter with 10 years’ experience. 
State your proposition. Illinois certif- 
icate. Address Key 471, “Domestic En- 
gineering,” 1900 Prairie Ave., Chicago. 





For Sale 


FOR SALE—PLUMBING AND HEAT- 

ing business in growing city in west- 
ern Illinois. Business is located on 
the ground floor with good show win- 
dows. Reason for selling. Address 
Key 464, “Domestic Engineering,” 1900 
Prairie Ave., evmiesti 


A WELL ESTABLISHED PLUMBING, 

heating and metal work business of 
many years standing, showing good 
profits. Clientele of the best. An ex- 
cellent chance for the ~—., a. 
Address as P. O. Box No. 
216, Ridgewood, N. J. 





” Siiootinnanen 








PATENT SENSE—VALUABLE BOOK 

(free) for inventorg seeking largest 
deserved profits. Write Lacey & Lacey, 
H+ St., Washington, D.C. Established 





PLUMBERS’ BIN LABELS 





Hadco Card Holders, Celluloid Covers 
and Illustrated Bin bels for Water, 
Gas and Steam Fittings; also Plumb- 
ers’ Stock Boxes. Send for ge og and 
—- and free plans: “How y 
ut an Up-to-Date Plumbing "Shop. 
“How to implity the Work in the 
Stock Room,” and “How to Equip a 
ciusabing Ps 4 on Wheels.” HADDON 
BIN Wesley A. Fink, Presi- 
| on ha fnadon Heights, N. J. 





WIPING 
CLOTHS 


Formed— Flexible— Finished 


Made in five sizes for all standard joints. From 
your jobber or post paid to your address in the 
next mail or sent C.O.D. A post card for full 
particulars. Patented September 16th, 1924. 


GEO. E. WILLIAMS 


Manufacturer 


3 E. 26th st. “MINNEAPOLIS, MINN. 
Eastern Branch 
MARTIN F. — 106 Summit Road, Elizabeth, N. J. 


CONTRACT SHEBTS, ESTIMATE 
Blanks Job Tickets, Illustrated Let- 
ter Heads, etc., for plumbers. Lar 4 or 
small lots, reasonable, force deliv 
Samples with delivere rices tree. 
Fink > mae Co.. School Bid &; urel 
as a s (stablisned 1896.) 


WE BUY ALL SIZES OF 


PIPE COUPLINGS 


We Pay More 4a 


besides paying the freight 
ASK US! 


CONSOLIDATED PIPE & STEEL CO. 


2712-24 S. 2nd St.— Plant No. 1— St. Louis, Mo, 


} COUPLIN 











Pipe Machines We specialize in 
ew and used 


pipe machines en: in stock at all 
times all sizes from 2 inch to 12 inch. 
Think of pips machines think of 
O’Brien, Philadelphia 
THE oranmn MACHINERY CO. 

113 N. Third Street Philadelphia, Pa. 
Long Dist Teleph Market 0727 

Cable Address: OBRIEN Philadelphia 








Books for Your Trade Library _ 


Merchandising the Plumbing Busi- 
ness. By Karl W. Zoeller...... 1.50 


Standard Practical Plumbing. By 
R. M. StarDuck..ccccccce socece Gee 


Notes on Heating and Ventilation. 
By Prof. John BAG cccccccece S40 


The Sanitary Sewerage of Build- 
ings. By Thomas S. Ainge..... 1.50 


Johnson’s Handy causes. Eleventh 
Edition 


then Ceewareienes cocccce 1.80 
Size of Flow and omen chee 
Mains. Second Edition........ .60 
Books Sent Parcel Post Prepaid 


Domestic Engineering 
1900 Prairie Avenue, Chicago 





Chicago - Cleveland - 





WALWORT 


23,000 different items, each designed for a specific duty. Your supply house can get yours 
through the nearest Walworth sales unit. 


Walworth Mfg. Co. 


Glasgow- Kewanee, Ill.-London-New York 
Philadelphia- Portland, Ore.- San Francisco - Seattle - Youngstown 


Valves, Fittings, Tools for Steam, 
Water, Gas, Oil and Air 


Boston—Kewanee, III. 
WALWORTH INTERNATIONAL CO. 


K 
FOREIGN REPRESENTATIVE 
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When buying pottery, enamel ware or 
brass goods, you usually choose those with 
the best known trade marks. 


Trade marks represent old established 
firms whose goods are of the highest quality. 


It is well to select rubber goods in the 
same manner. 


The Diamond Canfield mark on a piece 
of rubber goods represents 100% value. 


It means that behind the trade mark is 
a firm of reliability, whose influence has 
made the Diamond Mark stand for Quality, 
Uniformity, and Durability. 


We sell to jobbers and 
manufacturers only. 


The H. O. Canfield Company 


Bridgeport, Conn. 


Mention Domestic ENGINEERING when writing advertisers. 








